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Sure way to keep a step ahead 


Keeping a step ahead, in any field, often boils down es, but in other quality rubber proc 
having a bright idea. And that’s what vou ll find in th be produced econon I 


WanV and ctl 
Ripeie” Sole. Its unusual comfort, resilience a 


if ur product needs lift, Prior! 
are virtually assured through use of a hi - ie s eds a li aie 
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Nobody ever buries 


a Long Distance call 


in an ‘in basket” 


Want to talk to a prospect now? Pick up the phone. It’ll 
take you right to his office in seconds, let you deliver your 


sales story forcefully and persuasively. 


That’s what makes Long Distance one of the most power- 
ful sales tools you have—its directness. Puts you right on 
the scene. Nobody ever buries a Long Distance call in 


an “‘in basket.” 


If there are any questions, you can answer them imme- 
diately, present your facts, move in and close the sale. 


You’re Johnny-on-the-spot. 


Business goes to the man who goes after it. There’s the 


phone. Start making it pay off right now. 


BELL TELEPHONE SYSTEM ( ) 


LONG DISTANCE PAYS OFF! USE IT NOW...FOR ALL IT'S WORTH! 





SINCLAIR OIL CORPORATION - 


A barge receives crude oil from 
storage tanks on Sinclair's 
Eugene Island platform, 40 
miles off the Louisiana Coast. 


The Case of the Disappearing Derricks 


Out in the Gulf of Mexico, some oil drilling det 
ricks have disappeared Offshore plattorms look 
strangely bare. What's going on? Is the search for 
Actu- 


ally, disappearing derricks mean that some of the 


oil stopping in this promising area? Hardly 


promise is being realized; oil has begun flowing 
to market 


Sinclair 
Oil & Gas Company platform, it marks the transi 


When the derrick comes down on a 


tion from oil exploration to oil production. On 
three platforms which Sinclair operates for itselt 
and three other companies there now are a total 


of 10 oil wells in production and 4 gas wells shut in 


In relation to Sinclair's total crude oil output, 


600 


FIFTH AVENUE - 


which reached a record high in 1958, present pro- 
duction trom 10 offshore wells is the proverbial 
drop in a bucket. But the start of production on 
this new oil frontier indicates that offshore oil will 
one day contribute importantly to the company’s 
raw material supply and is another step forward 


In Sinclair Ss production expansion program 


SINCLAIR 
A Great Name in Oijl 
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Measure For Measure 


“GET THE FACTS,” realism suggests 
“Statistics are liars,” rejoins the 
skeptical voice of prudence. Minded 
to heed both wise counsels of ex- 
perience, the alert investor soon 
discovers that keeping up with the 
changing fortunes of U.S. industry 
is no simple job. As Forses’ editors 
and statistical staffers are con- 
stantly being re- 
minded by events, 
on the U.S. busi- 
ness scene things 
are not always 
what they seem 

Do newspaper 
headlines, for 
example, pro- 
claim a 50° rise 
in earnings for 
one well-known 
company, and a 
slight decline in net for its major 
rival? Contrary to first impres- 
sions, the first company may still 
be doing its accustomed mediocre 
job, the second superlatively well 
as usual. Or does the distinguished 
president of a major defense con- 
tractor publicly regret the low net 
return on sales the Pentagon allows 
those who do its work? That may 
not be as bad as it sounds. For by 
another overriding standard, net 
profit on invested equity, this de- 
fense work may well be desirable 
business indeed 

Tools Of Our Trade. To get his 
bearings in the ever-shifting world 
of business and set things in their 
proper place, the business man and 
investor needs some constant points 
of reference. Some of the best such 
benchmarks are a simple set of 
financial ratios, a group of tools 
that includes such fundamental re- 
lationships as operating profit mar- 
gins, return on net equity, cash 
and current ratios, leverage factors 

Bex ause FORBES job is to WInnow 
out the kernel of the business 
financial news for the uSé ol 
subscribers, such ratios are a con- 
stant preoccupation of our editors 
key tools of their trade. As such, 
they are always worth talking 
about espec ially since they set 
many a wayward fact in its proper 
proportion, prompt many a pro- 
vocative question io! alert in- 
vestors 

In general, the most useful of 
these ratios answer two questions 
The first is: What has management 
vot to work with? One valuable 


7 Fifth Ave 


n $6.00 a year 


answer is provided by the current 
ratio, the mathematical relation- 
ship between current assets (ie 
cash and securities, notes and ac 
counts receivable, plus inventories) 
divided by current liabilities (i.e 
accounts payable, bank loans, de- 
clared dividends). In essence, it 
strikes the balance between what a 
company owns 

and owes, and 

what in turn it 

is owed on a 

short-term basis 

A similar ratio 

immensely re- 


vealing of liquid 





resources, is the 
“quick ratio 
the relationship 
between cash 
and equivalent 
and current liabilities 

Still another vital ratio deriving 
from the balance sheet is leverage 

i.e., the ratio of common stock 
to total capitalization. A sort of 
built-in magnifier of good for- 
tune and bad, leverage in itself 
like debt—is neither good noi 
bad 

The Great Equalizers. The othe: 
basic question about any business, 
after you know what a manage- 
ment has to work with, is: How 
well are they using it? Here again 
the best answers are ratios. One 
especial function they serve is to 
act as equalizers, enabling the in 
vestor to compare performances 
company against company 

One especially useful test is the 
net proht margin (i.e., the profit 
per dollar of sales) the audi 
tor has sounded his last trump 
But since this ratio includes the 
effects of taxes, interest payments 
depreciation and amortizatior 
charges, it may not mpletely 
lay bare the basi nderlyi 
profitability of the bi 
going affair. The analy 
source tor supplemer 
the operating proht 
operating earnings bef 
terest, and depreciatior 
sales) 

Yet above all, the acid 
management must be how h 
making stockholde: money 
for them. Thus the last 
performance of all i turn on in 
vestment (i.e., net profit divided by 
stockholders’ equity ) as our edi 
tors see it, the measure of measure 
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Straight Thinking 
on Timely Subjects 


About highly speculative stocks. 


About stocks being bought by people who don't 
realize what they’re buying. 


About people who shouldn’t be in the market at all. 


Keith Funston, President of the New York Stock Exchange, 
pulls no punches in listing penetrating “‘do’s” and “‘don’ts” of 
investing. His article—“A Word of Warning’’—is must read- 
ing for anyone who owns or hopes to own securities. 


The Facts Behind America’s Growing Health 
Why are people living longer and healthier lives? THE 
EXCHANGE gives the answer... research by the nation’s drug 
and pharmaceutical companies. Also, how the owners of 
these enterprises have shared in the rewards of research. 


The Institutional Investors’ Role 
in the Stock Market 


Get the up-to-date facts on institutional investors. Read about 
their position in the market. 


47 Unique Equities 
Only 4 percent of “Big Board” common stocks: a) have paid 
cash dividends every 3 months for 25 years or longer; b) 
represent companies having no long-term debts outstanding; 
and c) are not junior to any preferred stock issue. The names 
of these 47 stocks and salient data about them—yield, cash 
dividends paid in the latest 12-month period, 1958 share 
volume—appear in the April EXCHANGE. 
Enjoy these information-packed articles and many others 
like them in THE EXCHANGE Magazine. Keep abreast of im- 
portant developments in the market and industry for the next 
12 months. Just fill out and mail coupon below with $1.50 and 
begin your 1-year subscription with the April issue. Do it 
today! Remember, THE EXCHANGE Magazine is not sold at 
newsstands. 


THE EXCHANGE Magazine, Dept. 7 
11 Wall Street, New York 5, N. Y 
Enclosed is $1.50 (check, cash, 
order). Please send me the newt 


of THE EXCHANGE Maga 





READERS SAY 


Dollars and the DJ Average 


Str: “How High Is 600?” (Fact and 
Comment, Forses, Mar. 15). What a won- 
derful editorial! I have been reading 
financial magazines for many years, and 
this is the first time I have seen a sound 
discussion of the present Dow-Jones 
averages in print 

The Dow-Jones averages are not only 
out of date, but the financial press does 
little to inform the public about the rea 
value of a 500 stock geometrical averags 
Surely some news space could be alloted 
to this timely subject 

The average man interested in the 
stock market is exposed to more mis- 
leading information from the financial 
magazines, brokers’ reports, rumors 
wires, inaccurate charts and unreliable 
forecasts than in all other fields of en- 
deavor. Forses is certainly an outstand- 
ing exception 

Dr. Ler S. Fountain 
San Antonio, Tex 


Traveler's Convenience 


Str: Your article pointing out the 
money-making features of Western Ai: 
Lines (“Who Needs Jets?”, Forses, Apr 
1) overlooked one important detail 
there are travelers who prefer to use 
Western because it operates for the con- 
venience of the passenger, not, as Is 
seemingly the case with many other air- 
lines, for the convenience of the airline 
itself 

As a business man who travels thou- 
sands of miles each year by plane, let me 
point to one example: Western has a 
policy of taking air freight, sample cases, 
etc., over its baggage counter with per- 
sonal baggage, guaranteeing its being c1 
the same plane and delivering it with 
personal baggage at the terminus. This 
practice, unique among airlines, is of 
tremendous convenience and is one 
the reasons why I chose Westerr 

Ropert A. BROWFE 


British “Free Enterprise” 


Sir: In regard to your Fact and Con 
ment article entitled “Bull Market, Brit- 
ish Style” (Forbes, Apr. 1), would: 

Say that you were speaking 

loosely when you spoke ot Ul Britis 
economic system as one o! free ente 
prise? I fail to see how there can be an 


ly pa 


question that their system is on 
tially one of free enterprise When the 
Conservative Party took over in 1951 
they made no major changes in the pre 
vious nationalization measures that 
made by the Labor Party 

Murray Paut 
Philadelphia, Pa 


Upon their return to power 
Conservatives began selling bac! 

vate owners ndustries shich ti 
ceding Labor qovernment 1945-51 
socialized. Electricity. coal and railro 


ilized 
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Now you can 
protect him 
from polio... 
why don't you? 


Perhaps no medical development was ever ical Association, the American Academy protect children under ag 
so eagerly awaited as the vaccine against of Pediatrics, the American Academy of jections can be started 
polio or infantile paralysis. General Practice and The National Foun weeks of age. 


dation (for Infantile Paralysis) are spear- 


as 


But when the vaccine was perfected and 


If you are under 40, see that you, too 
, >a Ww 3 ive for the conquest of polio 
supplies became plentiful, a strange thing heading a drive for the conquest of poli 


vaccinated. Polio isn't limites 
happened. Millions of Americans failed to You can strike a blow against polio! Although it rarely strike 

take it—or neglected to get the three injec- If vou have children. now is the time to usually severe when it does ocx 
tions needed for their protection 


provide them with protection—well in ad- So, you could do no wiser 

In fact, more than 35 percent of our vance of the polio season which ts at its call your physician or chi 
people under age 40—the period when height during hot weather arrange for your family's | 
most cases occur—have not had any shots: Three injections—properly spaced by If we all act immediate 
only half have had the full series. Of the your physician—are 85 to 90 percent effec the summer of 1959 with 
pre-school children who are most susceptible tive against paralyt 


dren completed their series of three injec 


C polo If vour chil that there wall be no polio ey 
to the disease, nearly one-third have not , ‘ 

, For more information about 
been vaccinated at all tions a year or more ago, ask your doctor send for Metropolitan’s bo 
To help correct this situation, the U. S. about a fourth “booster” shot at this time of Childhood Dis ase. Use 


Public Health Service, the American Med- Remember, it is especially important to below 


to order your tree cor 


Metropolitan Life Insurance Co 
1 Madison Ave., New York 10, N.Y. 
Please send me tree booklet, 


“ABC's of 


Le a ae ee ee ee eee! 
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4 new Chevrolet has a special way of leading your kind of life. Here—the Biscayne 4-Door Sedan 


CHEV ROLET 


Maybe you can't please everybody. but this car comes mighty close 


Isn't it nice that a car can be fine and beauti- 
ful and still practical and economical? It's 
never been managed quite the way Chevrolet 
manages it this year. Here's all the style, 
room, comfort and performance anyone could 
want — along with Chevrolet's own famous 


brand of economy, reliability and durability. 


et D 


Your Chevrolet dealer will he glad to shou you the se sper ial 

Chevrolet advantages 
tody by Fisher 

Magic-Mirror 


sign—style that’s fresh, fine and fashionable. 

new in everything but its famous « 
finish—shines without waxing for up to three 
Sweeping windshield and bigger windows ull of Safety Plate Glas 
New, bigger brakes with better cooling for safer stopping - 


Hi-Thrift 6—up to 10° more miles per gallon and finer perf 


The car that s 


wanted for all its wort 
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TRENDS & TANGENTS 


Proxies must now be solicited from 
their stockholders by “all actively 
operating companies” listed on the 
Big Board. Under NYSE rules, for 
over a decade applicants for new list- 
ing have been required to obtain such 
proxies—but the rules were not made 
Now, says NYSE Presi- 
dent Keith Funston, the 28 companies 
(of the 3,000 listed) who have never 
bothered to must - start 
proxies within the next year 
half or get off the Big Board 

° * ° 

American Airlines, first 
rier to place jets in service coast-to- 
coast, is apparently well ahead of its 
rivals in for disposal of 
aircraft. Latest con- 
tract involved 45 DC-6s which will go 
to Frederick B. Ayer & Associates, a 
dealer surplus aircraft. So far 
American has arranged the sale of 114 
piston than half the 
it possessed in late 1957 

° * ° 

Fenced in by barbed wire imports, 
which last year claimed half the U.S 
market for 
domestic steelmakers have begun to 
fight back. U.S. Steel has developed 
a light-gauge wire offering strength 
equal to standard Requiring 
steel to the new 
product permits economies which Big 
Steel hopes will offset the 
$40-a-ton advantage 
barbed wire enjoys in some domestic 


retroactive 


soliciting 
and a 


aerial car- 


arranging 
piston-engine 


in 
planes, more 
number 


that specialized product, 


types 
less manufacture, 
current 
price foreign 
delivery areas 
© ” 7 

Parents anxious for their offspring to 
do better in school boomed sales and 
earnings of at least one company this 
Springfield, Mass.’ games- 
making. Milton Bradley Co. reported a 
big boost its 


year. 


in sales of educational 
games and teaching aids for home use 
Despite the recession, said President 
Shea, the company raised 
20 to $9 million last 
year and boosted earnings nearly 50‘ 

to $3 a share. Shea declared that his 
1959 far 
of 1958 

7 e + 


James J 


sales almost 


sales so are running ahead 


record 


The story of West Germany’s perse- 
vering push to recovery is reflected 
in a letter received by of 
the Dresdner Bank. The missive, in 
part: “Private banks in Western Ger- 
many have now decided to grant their 
staff a Saturday off each month as a 
step the introduction 
longer weekend 

© ° ~ 

Anything but bullish about prospects 

for 1959's third quarter, Government 


customers 


toward of a 
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Why Some People Almost 
Always Make Money 
in the Stock Market 


HY 
ple 


DO SOME “foolhardy” peo 
make the stock 
market, while some of the most cautious 
people “lose their shirts”? What is 
the ot and 
multiplying your family ? 


money in 


bast secret preserving 


nest egg 
ston k 


and 


market 


ady sor, 


After 35 vears as a 
broker 


more 


investor, writer, 
G. M. Loeb is 


ever of the answer: 


convinced than 


most investors hat e 


} 


mistaken ideas a financial 


oul true 


safety. 


According to Mr. Loeb. a Partner in 
the famed brokerage firm of E. F. Hut 
ton & Company. it 1s to 


put a small portion of vour capital in 


actually safer 
a well chosen spec ulative stock and 
idle to 
put all of it in a supposedly “safe” blue 
chip stock. And he tells 


upon facts drawn from 


keep the rest of it than it is 


based 
ot 


why. 
his wealth 


suct essful experience. 


This is just some of the startling ad 
vice given in his unusual how-to-invest 
book, “THE BATTLE FOR INVEST 
MENT SURVIVAI (100.000 « 
heen sold!) 


oples 
And here is 


have alre ad\ 


some more 


Diversification can limit pl 
The fact 
stock is 
held by 


ment-trusts is 


ofits 


that a 
widely 
invest 
not 
rood 


alwavs a 
reason for buving 
“Dollar averag 
, st of 


rm 
throw 





Its really to 
aim at doubling your 
to 
at investing it 


41% to 6% 


What makes Mr 
Loeb’s daring rules so 
that he 


wvory-towel! 


sairer 


monev than aim 
for a 


return 


impressive is 
is not an 
theorist who has merely tested his ideas 
Instead, he 
for 35 vears has practiced with 
cold cash what he preaches. And with 
for, as Newsweel, 
Vagazine says about his book 
by a man who has 


market for 


“on paper teacher 


is of 
who 
big profit results 
written 
the 


outsm irted 


years 


In this book he warns of Pitfalls for 
the Inexperienced tells What t 
Look For in Security Programs 
What to Buy—and When Advat 
tages of Switching Stocks llow te 
Gain Profits by Taking Losses 
How to Detect “Good 
“Good” Selling and many 
secrets Ni 


Journal says 


Buvir or 

other 
the 

His book 


“insider's” wonder! 
W all 


i 


Sireet 
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TEN DAY FREE TRIAL 


Send no 
pon for 
If not « 


money 
a free-trial cc 
onvinced withi 
you tts sr 


can repay 


times over, return i an 


But dk 


should he doing 


mnt delay this bool 


you will 


RIGHT NOW IN THIS MARKET! 


eee he ED DD A es | 


630 Fifth Avenue, New York 20, N. Y 


Please send me “Th 
APPROVAL. If not 


‘ 
f 


SAVE POSTAGE! Check here if 
PAY POSTAGE. Same 10-day ret 
N. Y. City dents add 12¢ sales tax 


res 


pe eee eee eee sees sees aeseee 


MAIL TODAY FOR 10 DAYS" FREE EXAMINATION 
SIMON & SCHUSTER, Publishers, Dept. 944 


ou ENCLOSE $3.95 as payment 


pr 


Zone State 


f the Wr 
vilege with full refund GUARANTEED 
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In maintenance painting, the cost of 
application runs 4 to 10 times the cost of 


the paint. 


It is most important, therefore, that 
the paint brand be selected with greatest 
care, because the paint either serves you 


well, or you are sorely out of pocket. 


As the world’s largest paint manufac- 
turer, we are certain we can guide you 
effectively to greatest maintenance econ- 
omy whether for buildings, plants or auto- 


motive fleets. 


SHERWIN-WILLIAMS PAINTS 


SERVICE CENTERS IN 1064 U. S. CITIES 
SEE YOUR LOCAL TELEPHONE DIRECTORY 


TRENDS & TANGENTS 


economists who put together figures 
for the Gross National Product are 
said to reason: Auto sales so far indi- 
cate nothing more than a 5-million- 
car year, while much current steel 
buying is in anticipation of a strike. 
The experts are reported to look for 
an appreciable recovery in the fourth 
quarter, however, calculating that- 
in terms of the GNP, at least—the 
economy will by then be in a stronger 
position. 
s - ° 

Trouble sleeping after a cross-coun- 
try flight? It’s to be expected, says 
Denver’s Dr. Horace P. Marvin. At 
speeds of 600 miles an hour, plane 
crews and passengers can leave home, 
cross numerous meridians in one day 
and arrive at a destination with a 
time difference of 12 hours—but the 
“metabolic clocks” that govern the 
firmly established physiologic day- 
night cycle require several days to 
adapt to the time schedules. 

> ° > 

Lone Star Cement officials are pre- 
dicting a 10% increase in portland 
cement shipments during 1959. If the 
goal is realized, total sales during 
the year will hit a mighty 340 million 
barrels—twice as many as_ were 
shipped in 1946. 

. ° . 

Supermarkets have long been among 
the heaviest buyers of newspaper ad- 
vertising space; last year they spent 
nearly le out of every $1 they took 
in on such advertisements. Thus 
publishers are looking to the more 
than 2,000 new supermarkets that will 
be opened this year for new sources 
of revenue. One estimate of what the 
new stores will spend: around $25 
million. 

. s e 

More over-age trucks were reported 
on the road last year than during any 
year since the end of World War II 
Reason: because of the _ recession, 
their owners delayed replacing them 
But with business conditions picking 
up, truck sales in the first quarter of 
1959 gained 35°. over the same period 
last year 

e * 

Lockheed Aircraft, already one of the 
most diversified of U.S. planemakers, 
has bought control of Seattle’s Puget 
Sound Bridge & Dredging Co., third 
largest shipbuilder on the West Coast 
With a toehold in submarines already 
(it is making the Navy’s Polaris sub- 
borne ballistic missile), Lockheed is 
reported to have an eye on future 
contracts for nuclear-powered subs 
and surface vessels 
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Zuppa to Zabaglione 


Italian coffee for two puts a fascinating finish to a thoroughly enjoy- 


ible dinner at one of New York's most interesting restaurants. Dining 


well, like so many of the leisure ly pleasure s of life, calls for a relaxed 


ind worry-free frame of mind 


An organization like ours can make a surprisingly | 


tribution to this desirable mental state. How? By taking over major 


irge con- 


responsibility for the direction of vour investment program, tor 


eX imple ind by providing sound guidance on many other ph ises of 
slew fiy ly] ing 

famiuy hnancial planning 
Our responsible personal financial services can make life more 


ple isant and more secure for you and your family Whvy not write for 


a free copy of “HOw TO GET THE MOST OUT OF YOUR INVESTMENTS.” 
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FIRST 
NATIONAL CITY TRUST 


COMPANY 


2 William Stree 


Affiliate of 
The FIRST NATIONAL CITY BANk 
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FROM REFINING IN TEXAS TO FISSION IN FRANCE... 


Only the RIV-300 Digital Control Computer 
is providing filly automatic control 


of complete industrial proc 


The RW-300 Digital Control Computer is the most power- 
ful tool available today to control entire industrial proc- 
esses and to provide useful data from manufacturing and 
testing operations. Connected directly to measuring 
instruments and control devices, the RW-300 collects and 
interprets operating data, makes control calculations and 
decisions, and operates valves, starts and stops motors, 
and takes all the other control actions necessary for fully 
automatic operation. 

By exercising fast, effective control, the RW-300 
reduces operating costs, improves product quality, and 
- increases production. It also computes and prints out 
large quantities of useful data simultaneously with its 
performance of the control function. 

Some of the world’s largest companies have purchased 
the RW-300 Digital Control Computer for uses ranging 


TRW 
© a ae 


from the completely automatic control of an oil refinery 
unit in Texas to the monitoring of a nuclear reactor in 
France. Additional RW-300 installations are under way 
in such fields as chemical manufacturing, cement making, 
air traffic control, equipment testing, and data reduction. 
The RW-300 is one example of the diversified products 
built by TRW that are contributing to the productivity 
and efficiency of modern industry. The Thompson-Ramo- 
Wooldridge Products Company, a division of Thompson 
Ramo Wooldridge Inc., performs systems engineering and 
marketing for the RW-300, which was designed and is 
manufactured by the Ramo-Wooldridge Division. 


For further information, call or write: Director of Marketing, The 
Thompson-Ramo-Wooldridge Products Company, P. O. Box 90067 
Airport Station, Los Angeles 45, California, OSborne 5-4601. 


Thompson Ramo Wooldridge Inc. 


Main offices * CLEVELAND 17, OHIO * LOS ANGELES 45, CALIFORNIA 
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“With all thy getting get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


IF YOU WANT THRILLS, TRY THE ROLLER COASTER 


Two issues ago in this space I asked the question: “How 
High is 600?”, 


dustrials at 600-plus were not nearly so high in “real” 


pointing out that the Dow Jones In- 


dollars as in 1929. Many readers wrote in, accusing me 
of lulling the public into a sense of false security 

But this market is not a 1929 repeat. Some stocks are 
too high. But others are still reasonably priced, and this 
market, by and large, is very far from being pumped up 
with speculative hot air. 

But in one sense there is certainly ground for worry 
the wild swings in speculative stocks, the excitement ove1 
untested new issues and the sudden rush of newcomers 
who are leaping from 3°; savings accounts to out & out 
speculation 

With the DJI at 600 close your ears to tips, and above 
all avoid like the plague any lowering of your quality 
standards when it comes to investing. Raise them, in fact 

This might cost you money in the short run. Obviously 
many of today’s hot tips are working out. You can’t go 
to a party or sit on a train or bus these days without 
hearing someone boast about the killing he just made 

But what too many of these people fail to realize is that 
they themselves are making the tipsters’ work easy 
Every time they buy a stock without a critical regard for 
the value behind it, they are making it possible for 
someone else to sell it for more than it is worth 
And, of course, they are gambling that some other 
fellow will come along and take it off their 
hands at a profit 

But the day will come when there are no 
more suckers left to hand the sack to. We 
have already had some unhappy examples 
of that on the American Stock Exchange. 

SEC Chairman Edward N. Gadsby and 
his fellow commissioners have taken the 
almost unprecedented step of warning in- 
vestors—and Wall Street—against grow- 
ing evidence of manipulation of stock 
prices. “The Commission,” the SEC said, 
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“views with concern the extent to which the prices ol 
certain securities seem to fluctuate unduly without ap- 
parent economic reason, often as the result of baseless 
tips and rumors . The Commission has observed in 
the present market indications of increased manipu- 
lative activity. ... Certain cases now under investigation 
may well result in criminal prosecution 

It is in this sense that 600-plus on the Dow is danger- 
ous. The handsome profits made by intelligent investors 
in good stocks have created an atmosphere in which 
stock market profits look deceptively easy 

Warns New York Stock Exchange President Keith 
Funston: “A tendency has been developing toward the 


purchase of highly speculative stocks by people who 
don’t realize what they’re buying. Some of them prob- 
ably shouldn't be buying stocks at all, let alone highly 
speculative issues.’ 

It is good to see that Wall Street is genuinely con- 
cerned. Mr. Funston has publicly warned member firms 
against fanning the speculative flames. American Stock 
Exchange President Edward McCormick has done the 
same. Such topnotch brokerage houses as Merrill Lynch, 
Pierce, Fenner & Smith are spending good money on ad- 
vertisements urging the ordinary investor to calm down 

None of them are saying, either privately or publicly 
that the market at 600 is “too high They are 
only telling people to keep their shirts on. There is a 
sobering parallel with 1954. At that time 
ForRBES warned investors against being swept 
along by the urge to buy penny uranium 
stocks. Those who bought good stocks on 
sound advice in that year made handsome 
profits Those who bought the penny won- 
ders are mostly behind the eight ball 

“Anyone who plays the market at any 
time without guidance and care,” says 
the SEC’s Gadsby, “needs his head exam- 
ined.” Proper investing is a serious pro- 


fession, not a game or a hobby. By steering 


SEC Chairman Gadsby 





clear of hot tips, you may miss out on some fast profits, 
but you won’t lose in the long run. If you like thrills, try 
the roller coaster. Don’t gamble with any part of your 


life savings in a wild “penny” stock market speculation 


ao 
Zz 


WIRTSCHAFTSW UNDER REVISITED 


FRANKFURT—The key to understanding Germany to- 
day lies in the term wirtschaftswunder. Translated freely 
it means “industrial wonder.” But it is used every- 
where to describe the near-miracle of Germany’s re- 
covery from the rubble of war and her becoming once 
again the workshop of Europe. Germans, whether they 
are laborers, bankers or politicians, speak of thei 
wirtschaftswunder with pride 

The question revolving through my mind on a recent 
visit to Germany was: Has the wirtschaftswunder, now 
going into its second decade, lost any of its strength as a 
guiding principle of German life? 

It did not take long to find the answer: the Germans 
are as preoccupied as evel 
with their prosperity. Perhaps 
more so. The products of 
the wirtschaftswunder, Volks- 
wagens and TV sets and trips 
to Italy have come within the 
reach of more and more peo- 
ple Today's Germans find that 


Mer- 


- cedes-Benz are a more satis- 


streams of gleaming 
fving token of German accom- 
plishment thar clanking tanks 
or goosestepping armies. And 
they seem content to leave it nenemhon Wintates Mebacd 
at that 

After a fair amount of prodding, it is true the Germans 
are beginning to take their defense obligations seriously 
Under their determined, methodical defense ministet 
Franz Josef Strauss, the new West German army is 
taking tangible and promising form. But the Germans are 


grudgingly, 


accepting the obligation to rearm almost 


as something that must not distract them from the 
more interesting business of making things and _ sell- 
ing them 

The spirit of wirtschaftswunder has even gripped the 
enslaved East Germans. So much so that East Germany 
has become after Russia the arsenal and workshop of the 
Soviet bloc. When I visited Berlin I often heard it said 
that this was one reason behind the Berlin crisis. As a 
showcase of free enterprise and as an escape hatch from 
the grey, grimy, grimness of life in the Red sector, gay 


and bustling West Berlin was a constant threat to the hold 


which the Russians cannot afford to relax on the Eastern 
zone 

But even the threat to West Berlin has not evoked the 
old time sword-rattling here. The West Germans, deter- 
mined though they are to keep West Berlin free, seem 
to take the impending crisis in their stride. They share 
the feeling of many in other lands that the West won't 
desert Berlin, nor will war result from the refusal to 
do SO. 

With an export total of better than $9 billion seem- 
ingly assured for 1959, German businessmen boast that 
Germany is for the first time at least neck to neck with 
Britain as they vie for position as the world’s second 
biggest exporter (the U.S., with potential 1959 exports of 
$1.8 billion, is first). Last year Germany produced 1.5 
million cars, almost as many per capita as the U.S. did 
They are turning out TV sets at a current annual rate of 
close to two million (U.S. output: 5.9 million). 

One thing, however, has changed since my last visit to 
Germany. Though the Germans have not slowed thei: 
industrial pace, rival exporting nations have stepped up 
theirs. Thus today Germany is meeting increased compe- 

tition in world markets. h 
steel and cars, to name but 
two items, France is now a 
raits- 
taken away 


serious rival. Japanese 
manship has 
many of Germany’s tradition- 
al photographic markets 
Britain is selling harder and 
more competitively Italy's 
chemical industry is making 
an increasing pitch for Euro- 
pean markets 

It is the way in which Ger- 
Selinee Wiuletas Ginmeee mans react to this growing 
competition which will pro- 
vide the real test of the German adaptability. They car 
react healthily by expanding home markets, continuing to 
cut costs and selling harder. This is the free enterprise wa) 
backed by Economics Minister Ludwig Erhard, the ma 
who may succeed Konrad Adenauer in the Chancellorship 
now that the old statesman plans to run for President 
Or they can react in the old, narrow nationalistic way 
by resorting increasingly to cartels and by restrictir 
competition. I am sorry to say that some German busi 
nessmen, who should be the last to tamper with Tree 
enterprise, are plumping for a return to the old cartelistic 
ways. It is no secret that some of them are grumblins 
against Erhard’s free enterprise economics Evervone 
who wishes Germany well and values her as an ally hopes 
fervently that Erhard’s way will win out. For it was free 
enterprise economics combined with hard work whicl 
made the 


wirits¢ haftswunder possible in the first place 
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ForBES 


The Avis Rent-a-Car System cordially invites you 
to reduce your Company travel expenses 


- 


HERE’S HOW: itn three short 


months, hundreds of Companies have dis- 
covered the Avis Corporate Travel Plan. It 
provides a completely new kind of travel flex- 
ibility—with accounting control never before 
possible. 

Men who travel find it is the quickest, and 
most pleasant way to be sure of a gleaming 
new* car in over 1300 airports, travel ter- 
minals, and hotels from coast to coast. The 
Avis Corporate Travel Plan cuts red taps 
saves carrying cash. It insures the last word 
in car-rental service—at substantial savings 
The Plan involves no cost and no obligation! 


APRIL 15, 1959 


*Choose from all makes 
of fine cars— 


featuring 1959 Fords! 


RSVP Cut out coupon and mail to AVIS (Dept 
18 Irvington St., Boston 16, Mass 


Please answer the following questions for me 


How can the Avis rporate Travel Pian save travel 
and money for my mpany 


How does Avis’ ex ssive Central Bil : ve a 
z 
ntrol that used to be ime sible? 


What savings cz mpany expect, in addition t 
travel advances an wer b kheeping 


Name Title 
Company 
Address 


City — SS eS lo — 











The shape of flight 


The shapes of things that fly have always been 
determined by the materials they are made of. 
Feathers form wings that are basically 


alike for all birds—and membrane forms an 
entirely different wing for insects. It takes 
thousands of years, but nature improves its 
materials and shapes, just as technology 
improves the materials and shapes of aircraft. 
But here, tire improvements in materials are so 
rapid that designs become obsolete almost as 
soon as they are functional. 

Today, our aeronautical designers and missile 
experts work with types of materials that 
didn't exist just a few short years ago. 
Steels are probably the most important examples 
United States Steel Corporation has just 
developed five new types of steel for our 
missile program. They are called “exotic"’ 
steels because they have the almost unbelievable 
qualities necessary for unearthly flights. 


The shape and the success of our space birds 
depend on steel. USS is a registered trademark 


(iss) United States Steel 
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OIL & GAS 


KOR nL 


Business & Finance 


VOL. 83, No. § 


THE COMING BATTLE OVER DEPLETION 


Neither doctrinaire argument 
to decide the oil industry's 
oO, 


survival of its famed 2714 


stead, the battle shaping up is 


nor cool logic is likely 
most fateful question: 
© depletion allowance. In- 
is likely to be won or 


lost on a practical question: how else to raise more 


fax resources 


‘Tue oil depletion rate,” remarked 
Chairman Wilbur D. Mills of the 
House Ways & Means Committee last 
month, “is considered by most people 
to be the No. One problem requiring 
the committee's attention 
doubt 


There's no 
always undet 
constant pressure to reduce the exist- 


about it—we're 
ing allowance. 

“As a fact,” he 
thoughtfully, “we get 
both directions.” 

The Need for New Revenues. Arkan- 
sas’ Mills—at 49 a leading repre- 
sentative of the “New South” in Con- 
gress and a popular choice to succeed 
the aging Sam Rayburn as Speaker 
speaks with a unique authority. As 
head of the potent committee where, 
under the Constitution, all tax legis- 
lation originates, he holds a key spot 
in the continuing Congressional search 
ior new 


matter of added 


pressure trom 


sources olf 


the 


revenue to help 


balance nation’s 


ever-bigge! 
budgets 

A realist, Mills has little hope of 
the 


throttling 


getting budget in balance by 
the job is to find 
the income to match it. Thus for Mills 
it has long been his mission and man- 
date to find ways to tighten up tax 


loopholes.” 


outgo; 


Recently too he has been 


speaking with increasing frequency 
on the need to equalize the burdens of 
taxation 

No oil-stater himself, Mills is a 
close and confidant of “Mr 
Sam,” who as Speaker of the House 


for longer than any man in history 


friend 


wields commensurate power—and 
like Majority Leader 
Lyndon B. Johnson, is a loyal son of 
the oil-rich Lone Star State. Texans 
want no tampering with the tax pro- 
visions which they regard as the oil- 


who, Senate 
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to fund prospective 


federal deficits. 
life. Thus, 
not, Mills is in the middle of 
and 
on the 2712 
that 
session ol 
Thirties 
called it 
in the 

There 


spring 


man's lease on like it o1 
the con- 
debate 


oil deple tion allowance 


tinuing frequently fiery 


has characterized 


almost 
the 


Roosev« It 


every 
Congress since 


Franklin D 


most 


mid- 
v hen 
glaring 


“the loophole 


tax laws 
seemed littl 
that the 86th 


exception, 


this 
would 
that the oil & 
gas industry's depletion allowance was 


question 
Congress 
be no and 
due to get a thorough grilling on the 
spit. One 
assured that: the fact that the nation’s 
needs 


Congressional hard reality 


tax doubled in 
and that 
will 


have just ove! 


a decade, present sources olf 


not fill the bill 


members of the and 


revenue 
Many 
House, 


alike, are 


just 
Senate 
Republicans and Democrats 
already on record with an- 
taking 
look at ways of 
strengthening and broadening the tax 
base 


nounced intentions of another! 


long and searching 


REP. MILLS (1.),SEC. ANDERSON (r.): 


their motive is a practical one 


On Their Mark That intention is 
bound to challenge the oil industry o1 
its most vital 
opportunity,” 


ground At 
Illinois Sen Paul H 
member of the writing 
Committee, told 
intend to offer my ai 


every 
Douglas, tax 
Finance Forses, “I 
nendm«s nt re- 
ducing the oil-depletion 
accordance with the size 

ducer. If and when the Natural 


Bill comes to the Senate floor, | 


pro- 
Gas 
shall 
consider that an appropriate occasion 

The Douglas Bill that sponsored 
Wisconsin's Sen. William 
Proxmire (and defeated 58-31), would 
cut 


like 
last vear by 


depletion to 15 fol producers 
iillion, to 2] 


than $1 


grossing more that $5 1 
for those 


lion but no more 


grossing more 
thar 


present 272 


$5 mill 
serve the 
companies grossing $1 
This year, with a 
newcomers in Cong! 
them already posted 
the anti-depletionis 
at least partial vi 
Crows Proxmire 
pects tor correcting 
loophole are 
All the while, 
dustry itself 
lomatically silent, depending 
like Oklahoma Oiln 


to put its case agi 


improy 

the ni 

has generally k 

Sen- 
ators Robert 
Ker 
tecks by legislators fron 
States Possibly becau 
tude of oil-minded 
irom 


producing states, tl 


has nothing compal able 


league lobbying force 
utilities maintain it 
Comments the public 
a California oil compar 
live with Congress, \ 
3ut quiet or 
doubt that the oil ine 
ing increasingly bitter « 
to reduce the 27's de} 


tax 


not 


ance, a provision they 


strongly believe is as basi » the na 


and security to their 
“Without such 
warns Gulf Oil's 


K. Whiteford 


producing oil 


tion’s welfare 
own depletion 
William 
sets of all 
would 
The out- 
hould be a 


President 
« apital a 
companies 
ordinary 


taxed as income 


come as yet uncertain 


17 





matter of great concern to 
citizen.” 

“What may appear to be a source 
of immediate tax revenue,” adds the 
Texas Co.’s President J.W. Foley, 
“would be a step that ultimately 
would cost the people of this country 
not only more dollars but untold val- 
ues in terms of national strength.” 

Enter the Treasury. Until last fall, 
the Eisenhower Administration re- 
mained silent throughout the vivid re- 
criminations exchanged by both sides. 
Unlike the Roosevelt and Truman 
administrations, which made futile, 
sporadic attempts to get Congress to 
revise the depletion laws in one way 
or another, Ike is generally known to 
be sympathetic to the oil industry’s 
logic. So much so that the 
familiar chestnut on the floors of 
Congress that “every time the oil 
industry takes snuff, the Eisenhower 
Administration sneezes” is rated No 
One among old Washington wheezes. 

Finally last winter, even Treasury 
Secretary Robert B. Anderson, him- 
self an old Texas hand and friend 
of Congress’ Democratic leadership, 
found himself obliged to ask that the 
basis for figuring depletion be tight- 
ened up. Like Mills, his motive was 
a practical, not a 
Source of his worry: a series of court 
decisions, beginning in brick and tile 
clay but with far-reaching implica- 
tions elsewhere, declaring that certain 
finishing processes can be included in 
computing the allowance 

Explained Anderson: “It is now ap- 


every 


now - 


doctrinaire, one. 





Just what effect would a cut in 
depletion have on earnings of the 
oil & gas preducers? Under all 
the important bills proposed in 
the past few years, the depletion 
percentage allowed 
with incomes in 
$5 million a year would be re- 
duced 27142 to 15! but 
further than that, it is impossible 
for an outsider to say. 


The (1) Depletion is 


producers 


gross excess of 


from 


reasons 


figured for each producing unit, 


so that any change in the basis 
of calculation would have varying 
effects on the tax due from each 
such unit, depending on its gross 
income, costs and whether or not 
the depletion deduction exceeded 
50°), of the income before taking 
depletion. (2) The details of such 
calculations are closely 
company thus security 
analysts who have followed the 
industry for years will not ven- 
ture even “guesstimates.” 
Compounding the confusion is 


guarded 


secrets; 





THE BIG QUESTION MARK 


THE BIG PAY-OFF: 


costs are rising too 


parent that manufacturers may 
obtain depletion allowances based on 
gross income .. . from the sale of fin- 
ished products. This can only result 
in increasing the depletion deduction 
for all minerals severalfold—in ex- 
treme cases as much as 100 times. If 
permitted, the revenue losses will in- 
deed be 

At least for this session, the Treas- 
ury proposal put forward by Ander- 
son But 
plenty of people on Capitol Hill who 
feel that this brief joust well 
foreshadow a battle over the deple- 


serious. 


is believed dead. there are 


may 





the fact depletion figures as pub- 
lished in oil companies’ reports to 
their stockholders are by no 
means necessarily the same ones 
purposes. A few 
when a 


used for tax 
years ago, for instance, 
House held hearings 
on the oil industry, Phillips Pe- 
troleum’s W.W. Keeler testified: 
“The depletion reflected in the 
published based 
upon the of the oil in the 
ground as reflected by the ac- 
counts of the company and bears 
no relationship whatever to the 
depletion deductions provided for 


committee 


Statements is 


cost 


in the income-tax laws.’ 

Another example: Socony Mo- 
bil (then Socony-Vacuum) 
plained that it 
depleted on its books 
drilling 
wells, by individual properties, on 


ex- 
and 
intangible 


capitalized 


costs of its productive 
the same basis as producing-prop- 
erty costs. But for tax purposes it 
elected to treat intangible drilling 


costs as current expense 








tion provisions of the law either later 
this year or next. 

Loophole or Lifeline? Just 
the depletion allowance and why is 
the continuing attack on it raising 
such a row not only on the floors of 
Congress but in the board rooms of 
the nation’s major oil companies? As 
Gulf Oil’s Whiteford implies, the sub- 
ject is as potentially explosive as a 
tankful of gasoline—a question that 
touches every taxpayer. For this sort 
of revision in the revenue 
stake could well affect the 
whole tax structure. 


what is 


laws at 
nation’s 


In its earliest form, depletion ap- 
peared as a principle of U.S. taxation 
in 1913, when the Sixteenth Amend- 
ment (giving Congress the right to 
“collect taxes on income, from what- 
ever source derived”) clearly set forth 
that it would be Federal policy not to 
tax the capital that created the in- 
come. 

But as it affected the extractive in- 
dustries, this logical policy obviously 
Once 
discovered, oil, gas, metals and other 


presented a serious problem 


minerals were in a sense themselves 
capital—“‘underground 
every time a barrel of oil was pumped 
up or a ton of mineral mined, the 
capital of the company which owned 
them was to that extent diminished 

Thus the original income-tax legis- 
lation provided for a 
lowance for depletion of ores and all 
other natural deposits.” At first the 
deduction what 
called the “discovery value” of mines 
and oil & gas wells. But in 1926, since 
in practice determining a fair market 
value often proved extremely diffi- 
cult, the deduction was changed to a 
simple fixed percentage of the gross 
each producing unit. It 
thus amounted to an “educated guess” 
by Congress as to how much the de- 
livered price represents capital value 

Curiously enough, the logic of this 
“educated guess” has never been seri- 
ously challenged. Instead, then as 
now, the provision itself has 
traditionally attacked as a tax “‘loop- 
hole” (e.g., by an earlier Wisconsin 
senator, Robert M. LaFollette Sr., in 
1926) and defended as a national life- 
line in case of war (by Reps. White of 
Ohio and Chandler of Oklahoma, also 
in 1926). But the 274‘ 
for oil & gas has prevailed to this 
day 

How It Works. Percentage depletion 
works this way: if a well produces 
oil that is sold in a given year for 
$10,000, the producer’s depletion de- 
duction that amount, o1 
$2,750. If the costs of producing the 


assets”—and 


“reasonable al- 


was based on was 


income of 


been 


depletion rate 


is 27142% of 


*The law also provides for percentage de- 
pletion on many other minerals, e.g., 23 for 
sulphur and uraniun 15 for most metal 


mines; 10 for coal: 5 for sand, peat, gravel 
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oil are $4,000, this would be the tax 


computation 


$10,000 
4,000 


Gross 
Minus 


income 
costs 


Income before depletion 
and income tax 
Minus depletion deduction 


(2712% of gross income) 


Taxable income 

Thus if the owner of the property is 

a corporation, on which the present 

, the resulting 

tax is 52°, of $3,250, or $1,690 

the revenue act 
cannot always 


income-tax rate is 52° 


In practice, under 
of 1926, the producer 
take the full 274+ depletion deduc- 
For the depletion allowance 
exceed 50‘ of income after 
Thus if the costs of producing 
$10,000-worth of oil are $6,000 instead 
of $4,000, the 


as follows 


tion 
cannot 


costs 


tax would be calculated 


$10,000 
6,000 


Gross 


Minus 


income 
costs 


Income before de ple tior 
and income tax 

Minus depletion deduction 
(limited to 50% of $4,000) 


4,000 


2,000 


$2,000 


Taxable income 


The 


seldom a 


attack on 
dispassionate 
thing; it thrives on epithets. Declares 
Economist Paul Haber: “Drilling for 
oil is like playing dice with the Treas- 
‘Heads, I tails you 
with the Treasury always on the los- 


Berating the Rate. 
depletion is 


ury win, lose,” 
ing end.” 

A more measured attack is that of 
scholarly Sen. Douglas, a former pro- 
fessor of economics himself (Univer- 
sity of Chicago), who complains that 
the ailowance is permitted in perpetu- 
ity, as long as there is any flow of oil 
“It is not limited 
to recapturing the cost of the well, 
which is tax 
the the outlay is 
made through the intangible drilling 
and development cost deduction. This 
allowance is in addition to all other 
deductions, and it continues through- 
out time without relationship to the 
taxpayer's investment in the venture 
and to whether or not that investment 


or gas from the well 
most of recovered for 


purposes in yeal 


has been recovered for tax purposes.” 

A similar critique is that of Harvard 
Law School Dean Erwin N. Griswold 
Says Griswold: “I know of no other 
area in our tax law where very large 
increments in captial value are wholly 
exempt taxation. [It is said] 
that percentage depletion is necessary 
to enable the industry to preserve its 
capital. But this is obviously using 
capital in a double sense. Only in the 
oil business do become 
capital for tax purposes. Frankly, I 


from 


‘discoveries’ 
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DEPLETION FOES PROXMIRE. 

for 27% 
find some trouble seeing why this 
should be so In seeming agreement, 
Ways & Means’ Mills has himself re 
cently speeches which 


been making 


include veiled allusions to prete rential 
treatment tor some 

Differential or Preferential? Such at- 
tacks 


prefer the word 


taxpayers 


red flags to oilmen, who 
diffs 
ferential” in talking about the 27's 
As they see it, 


is being unfairly 


are 
rential” to pre- 
depletion rate thei: 
industry accused of 
evading its fair share of taxes. “On the 
Socony Mobil Oil's 
Albert L 


that 


counters 
President 


Statistics 


whole 4 
statesman -like 
Nickerson, “the 


we in the oil industry bear our 


show 
share 
and more of the over-all tax burden 
of the The oil 

over the years have made a very mod- 
their invested capital 


than the 


country companies 


erate return on 


a little lowe: average re- 





How Much Do They Make? | 


Are oil industry profits really exorbi 
tant, as some critics charge? The in 
dustry’s answer: a flat no. For, say 
oilmen, their return on capital over 
the past 30 years has actually been 
slightly less than the average return 
on investment of manufacturing com 
panies generally 


Return on Investment 


11% 
10 























DOUGLAS 


depletion, epithets and a more 





(Based on figures supplied by the {st National City Bank of N.Y 
a — - — LD 


{ND WILLIAMS (Del.): 
thor ql t? 


turn on investment o 
ing companies | see 
to forget the 
broke 


It is this element of 


numbe 
Rone searching 
ably greater risk thar 
the search for any othe 
that 
justihes the 
They 


wildcat 


men insist more 
reason 
rate 
8.014 
hopes of finding eithe: 
these, 7,142, or 89 
producing not oil but 
Only 872 
halt 
to n 


point o 


test 


mens books 
than 
enough oil 


and fewer! 
out 
tion profitable 

calls thi 


myth of the big risk 


Proxmire 
he demands, “name a 
that has gone 
Harvard's 
but makes 
same point: “I do not minimiz 
risks I think a pretty 


case can be made for the 


Piant 
poration bank: 
cently Griswold is less 
belligerant essentially the 
these 
However, good 
proposition 
that large outfits, like the Texas Co.., 
or the Standard Oil 
panies, do not 


risks 


Various com- 


take ve ibstantial 
except in a sense analogous 
to that in which the New York 
Life takes risks 

Yet, oilmen answer, such arg 
miss the mark. No other 
business, 


Insurance Co 


Indu 


they insist, must inve 
dollar of 
for example) 
role in the U.S 


however, has his 


sales (5.6 v! 


much pet 
steel’s 3.5c, to maintain 
its necessary economy 
Proxmire, answel! 
for that one, too, argues that the de- 
pletion allowance in its present form 
actually attracts too much capital into 
the oil industry, to the detriment of 
the economy as a whole. Declares he 
“I believe that the depletion allow- 
ance has done much to encourage a 
vast over-investment in the oil indus- 
try. Where there is a tremendous in- 
vestment, the market 
all the industry can produce 

Vast Sums .. . Required. Such prop- 


ositions leave oilmen numb with dis- 


cannot absorb 
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belief for they, obviously sincerely, 
feel their industry is far from over- 
capitalized, that in reality, probably 
the reverse is true. To make their point 
they often cite a report by the Chase 
Manhattan Bank of New York as 
support. Concludes the report, in part: 
“The estimated capital required to sup- 
port the [oil] expansion in supply and 
demand for the period from 1955 to 
1965 will amount to $115 billion for the 
Free World as a whole. Most of this 
sum must be generated internally 
from the operations of the industry, 
since the capital markets can supply 
only a small percentage of the total. 
These vast sums emphasize the mag- 
nitude of the amount of capital forma- 
tion that will be required and point 
to the 
conditions in 


importance of maintaining 
which the financial 
mechanism can function adequately.” 

- Texas’ Sen. Ralph Yarborough has 
translated this into much more direct 
language. Says he: “The entire credit 
structure of the oil business is based 
on the depletion allowance. I have 
never seen an independent oil com- 
pany in my life which was not plung- 
ing and drilling for another well and 
using its credit to the limit. What 
would happen to our national security 
if we did not have the means of oil 
production available at home?” 

To Yarborough and oil men them- 
selves the actual fact of the matter is 
clear enough: consistently the oil in- 
dustry has spent a good deal more in 
exploratory effort than the . 2742‘ 
depletion allowance. Says the Inde- 
Petroleum Association of 
“The 


exploration and development expen- 


pendent 


America domestic industry's 
ditures alone in 1955 (latest year for 
Which figures are totaled 
$2.40 per than 


times the maximum percentage deple- 


available) 
barrel, or more three 
tion of 76 cents.” 
As a result, oilmen have had to look 
which to 
In 1957, the 
industry 


elsewhere for funds with 


finance their quest for oil 
alone 


domestic petroleum 


DRASTIC SENTENCE——— 


Most drastic anti-depletion proposal now 

before Congress is the bill submitted by 

Delaware's Sen. John J. Williams. Short 

and simple, it is only one sentence long 

—but that sentence speaks volumes to 
the oi! industry 
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spent about $5 billion on exploration, 
drilling and production facilities. Re- 
sult 

Financing the Future. 
ten years, as 


about 53,000 new wells 

Over the next 
tire of 
pointing out, the domestic industry is 
drill 600.000 to 700.000 
more wells, spend some $60 billion or 
$70 billion to develop new oil & gas 


resources 


oilmen neve! 


expected to 


such a 
will 


Just to carry out 
program, they say, producers 


risk all the 


from 


have to capital they 


recovel earlie) investments 
depletion, 
atte! 


sums ol 


depreciation and 
half their net 


and 


through 
around income 


taxes large additional 
new capital 


But 


why 


still 


believe 


there is another reason 


the oilmen they will be 


faced with a continuous’ capital 


squeeze Over the past 21 years, the 
median cost of finding a barrel of oil 
in the U.S 


$1.33. “The 


Today's cost is 
fact,” 


was 571 


inescapable con- 


OILMEN NICKERSON, PRIOR AND FOLEY: 


some of their critics’ arguments leave them numb with disbelief 


cludes Petroleum Consultant H. J. 
Struth, “is that every barrel of oil 
produced today which previously cost 
57c must be replaced with new oil 
cost $1.33.” 

Such pressures are not confined to 
the small independent oil companies 
Even the Standard Oil Co. of N. J 
despite a cash flow running to al- 
most $1.3 billion, recently found the 
cost of finding and 
resources too much 


reserves which 


developing oil 
for even its vast 
As a result, a little 
over a year ago Jersey Standard had 
no choice but to offer $300 million 
worth of new shares to its stockholders 


internal resources. 


the first public offering of common 
shares it had made in 31 years 

Little Man, What Now? Another fun- 
damental point made by the industry 
is the trend among many smaller 
operators to sell their discoveries and 
pay only the 25 
stead of the 52’ 


capital gains tax in- 
corporate rate. Their 
obvious. So fast 
that at least 
producer, in surveying his operations, 
that his 
finding and producing oil in the past 
eight years was $2.66 a bbl., his aver- 
age selling price for crude, $2.55 a 
bbl. Whatever visible profit he 
duced 


reasoning is have 


costs been rising one 


discovered average cost of 


pro- 
was heritage of 


the past, on lower-cost oil discovered 


obviously a 


nine and more years ago 


Thus any reduction in the rate of 


oilmen assert, 
would in effect merely offer that much 


inducement to 


percentage depletion, 


more 

to sell 
Oil's 

Agnew 
drill 
were an 
wouldn't.” 


such operators 
Snorts Sun 

John C 
incentive to 
depletion. If | 


} 


independent, I certainly 


thei: properties 
Secretary-Treasure! 
“There'd be no 


without 27's 


What is more, the oilmen contend 
even if smaller operators were there- 
by induced to sell out, it would not 
materially reduce the over-all sum of 
Instead, it would 


the transfer of the deduction from the 


depletion result in 


original discoverer to the purchase 


whose deduction in turn would be 


based on the price he 


property. As a 


paid lor the 


result, in most cases 
the deduction would exceed that pre- 
viously allowed the seller, netting less 
for the Treasury 
But that is not all 


tion rate, the industry 


A lowe 


insists, 


ae ple 
would 
result in eventual 


almost certainly 


price increases and a sharp drop in 


s'‘ch conservation measures as sec- 


Ohuary recovery and stripping 

Says Indiana Standard’s Chairman 
Frank O. Prior, for example: “Con- 
sumers would inevitably pay highe 
prices - 

Finally, the oil industry almost to a 
man strongly questions estimates that 
the Treasury's increased tax take on 
1959 
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15‘, depletion would run to anything 
like the $390 million to “more than $400 
million” that 
claim. The lesser figure is an estimate 
made by the Treasury's Dan T. Smith 

but, point out, Smith was 
quick to note that the sum would al- 
most immediately be reduced by 
around $65 million because of lower 
dividend payments. Millions more, the 
industry would be lost 
drastic budget-slashing by 
many operators and an over-all cut- 
back in industry operations 

Not Enough Justification? Sen. Doug- 
las is willing to concede that there is 


something to some of these conten- 
tions 


depletion’s opponents 


oilmen 


is sure, be- 


cause of 


“But,” says he, “not enough to 
the 2742%. rate. The other tax 
features provided for the industry are 
extremely liberal, and, in addition to 
this, the capital-gains treatment gives 
further advantages.” Some of the cost 
and other that 


justify 


special allowances 
Douglas constantly cites: 

e The deductibility of operating 
costs from gross income before deple- 
tion applies 

e The write-off of intangible drill- 
ing and development costs in one yea 

“virtually the ultimate in acceler- 
ated depreciation and fast tax write- 
offs,” according to Douglas 

e The write-off of “dry” holes. 

e The reduction in the 
corporate income tax itself, or a re- 
duction from 52°. to 38° 


who abroad in 


14-point 


that oilmen 
the Western 
Hemisphere (as in Venezuela) enjoy 

e The possibility that royalty pay- 
ments abroad, particularly in the Near 
East, may be “disguised” (the word 
is Douglas’) as income-tax payments 
for which the 
available 


operate 


tax credit is 
In this manner, says 
Douglas, a company can completely 
escape liability for U.S. tax by being 
allowed to take a tax credit for pay- 
ment which a 


foreign 
then 


domestic taxpayer 
would be permitted to deduct only 
trom gross income 

“Golden Gimmick’? Such use of the 
tax laws on foreign operations, and 
particularly the application of deple- 
tion to foreign wells which are not 
American-owned—dubbed “the gold- 
‘n gimmick” by anti-depletionists 
have recently been under increasingly 
attack So severe 
that many of the international oil com- 


panies are 


severe in Congress 
reportedly seriously wor- 
continual reports that House 
member after House member is sup- 
porting a proposal to eliminate deple- 
tion deductions completely on oil pro- 
One recurrent argu- 
ment heard in the House these days 
is that since foreign production is be- 
coming increasingly 


ried by 


duced overseas 


hazardous and 
likely to fall into Communist or equal- 


ly unfriendly hands, U.S. and other 
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Western production 
should be encouraged at the expense 
of foreign operations 

Not so, says Pure Oil's F. J 
the industry's 
authorities 


Hemisphere 


Blaise, 


one of foremost 


tax 
“In times of peace as well 
as in war,” he insists, “it is to ow 
advantage to have ample supplies of 
oil, both foreign and domestic, 


our control 


under 
foreign 
production provides a substantial part 
of our daily Without 


would be 


In times of peace 


requirements 
that foreign production, we 
consuming domestic 


oul reserves 


more rapidly than is desirable.” 


With the benefits of the 27 depletion 
allowance and large reserves for depre 
ciation and amortization, it would seem 
that the oil companies would have no 
trouble matching income with outgo 
But they certainly 
would if the depletion rate were re 
duced. Even cash throw-off 
from all sources, they have still had to 
borrow repeatedly to fund their capital 


say the producers 


with the 


expenditures over recent yeors 





Billions of Dollars 


Tota! Capital 
Expenditures “\ 


A cut in the de 
pletion allowance 
from 27'2% to 





Capital “Returned © on 
Percentage Depletion 


15% would take 
this $390 million 
chunk out of the 
capital available 
fo the domestic 
oil industry for 





- - . 
| Cash Throw -off 


expansion 











1953 s Ss .) ev i 
“Wet income. depreciation & amortization 

“It is actually 
the U.S 


not taxing 


Adds he 
able that 
revenue by 
at all.” 

Echoes 


Long: “If 


1ighly prob- 


wouk Bain more 


income 


Sen 


Russell 


depletion al- 


Louisiana Ss 
we re peal the 
lowance, foreign countries will simply 
their the 
companies 


The Not-So-Solid Front 


senting as he 


raise taxes on American 
income.” 

Long, repre- 
does a major oil-pro- 
ducing state, is far fi being an 


om 
enthusiast, however, for oil 
“If we do not do something about it 


[imports }.”” he 


impo! ts 


said some time ago. “we 


shall not have any don ndustrv 


esti 


to tax Thus, like many oth oil 


state Congressmen, Long heartily ap- 
proves the recent Presidential Orde 
imposing mandatory quotas on oil im 
ports. On the other hand 


consumer-state 


a good many 
both 
the 
the 


legislators ol 


parties have been railing 


against 
because ol 

calling the arrangement ; 
kind of tariff subsidy and new form of 
preferential treatment 

the a 
able aspect of depletion at p: 
probably _ its 


domestic industry 


quotas, 


As things stand 


wnat wulne: 
esent is 
applicability abroad 
largely because the domestic produc 


ers generally have voters 
therefore 


behind 


more ind 


more votes in Congress 
The Washington press 
corps has been speculating that if the 
depletion. fight becomes a 
this year or next 


them 


om 
Mills and the 


first 


close 
Rep 
House hierarchy might accept a 
cut in foreign depletion just to main- 
tain the That 


would showdown on the 


Status quo at home 
postpone a 
more controversial proposals 

Mills 
speculate on whether or not any 
legislation is likely to result fy 


attacks on depletion that were erupt 


himself, however, refuses to 
new 


om the 


ing with renewed vigor and increased 
bitterness last month I 
specific as to what I 

Congress will do in response to 


dont want 
to be think 
such 
demands. But,”” he said somewhat sor 
rowfully, “the 
tainly be a lot 

more people realized that the 


problem would cee 


less controversial if 
allow- 
ance is provided to offset the loss ol 
capital assets.” 

Turning Point? Meanwhile some mem 
bers of the doubt feel 
ing that an offense is the best defense 
have 


industry, no 


begun to clamo: ol an 


larger depletion allowance than the 


present 2712 Thundered the influ 
ential Oil & Gas Journal, an 
tative trade 
deplet on does not require a ade rensiveé 
Rather, those 


would unwittingly 


suthori- 
magazine Support of 
approat h 
tacking it 
ize this critical 


who, by at 
devital 
of the nation’ 
lve be alled 
upon to defend their position.’ 
Nonetheless to many Cap- 
itol Hill observers that, pe 
the oil 


25-veal 


source 
strength, must themsé« 
it seems 
Suasive as 
the 
which ha 


depletior 


industry's case might 


war ot attritior 
the 27's 
allowance is beginning to take its toll 
In 1959 as in 1958 the nation’s 
are likely to be waging an in 
battle. For the 
political realities, just or unjust 


been waged on 
oilmen 
easing 
ly defensive simple 
seem 
Americans, 
the 
has made the devletion allowance on 
oil & gas the very symbol of special 
Thus it is not likely to 


be completely ove! looked in 


to be that, to a good many 


constant hammering on theme 


tax treatment 
any br oad 


program to find new re 


enues 





INVESTMENTS 





DIVIDENDS & 
TAXES 


Do you sometimes feel you're 
simply collecting dividends 
for the tax collector's bene- 
fit? Then take a look at these 
stocks, many of them high- 
grade, which pay at least 
partially tax-free dividends. 


In a time of rising taxes, simply mak- 
ing money is not enough. You have 
to figure out ways to keep it. Showing 
people how to hang on to their pre- 
tax income has thus become big busi- 
ness. A whole new class of tax lawyers 
and tax accountants has grown up 
and prospered mightily. On Wall 


Street, too, a new breed of money- 


fit of his after-tax income. One way. 
of course, is through buying tax ex- 
empt municipal bonds (Forses, Mar 
1). Or, though most may 
not realize it, they can put 
their money into a fairly wide range 
stocks tax- 
sheltered dividends (see table) 

What manne! 
these? Most of 
Taking advantage 
of a difference between “taxable in- 
util- 
, charge to expenses) 
and 


investors 
some of 
of common which pay 
Two Kinds of Income. 
of companies are 
them are utilities 
come” and “book income,” many 
ities write off (i.e 
construction charges, interest 
other deductible expenses on their tax 
But on their regular balance 
they 
they 


ledgers 
sheet 
Result 


to the tax 


capitalize these charges 


show smaller earnings 
stock- 


holders, pay a smaller income tax bill 


collector than to 
than otherwise 

So. as far as the tax collector is con- 
cerned, part of their reported profits 


Street’s most sophisticated 
utility analysts few really know o1 
understand this fiscal juggling. But 
the important thing is that the com- 
panies do and that Internal Revenue 
allows the practice. Thus last year De- 
troit Edison could count virtually its 
entire $2 
capital 


among Th: 


dividend as a return of 

Holding Companies, too. Not all tax- 
sheltered dividends are paid by utili- 
ties. A handful of holding companies 
possess stocks Oo! othe: disposable as- 
sets whose cost value for tax purposes 
thei: market 

By taking losses on part ol 
holdings year, the 
holding company offsets its operating 


far exceeds current 
worth 
fiscal 


these each 


income, thus can distribute its divi- 
dends to stockholders tax-free—again 
Many of these 
useful unrealized losses date from the 
1929 crash, will many 


before they are fully exhausted. Elec- 


as a return of capital 


run fo years 


man‘has come along whose fiscal ma- Hence, any divi- 
dends paid out of them are paid, not 
around the in-out of 


are not profits at all tric Bond & Share, for example, sells 
American & 


shares every 


based on a shrewd 


sense of how to get 


neuverings are enough of its high-cost 


Foreign Powe 
offset all of its 
$1.40 pe 
stockholders counts as 
ital.” 

Ultimately, a Liability. These 
free payouts are not entirely tax-free 
to the their 
ginal investment Is being returned to 
them, the Treasury requires that it 
be applied against the stock’s pur- 
chase price. This means a bigger capi- 
capital” tal capital 
the stock is subsequently sold. But, of 


current earnings but out of 


They 


eyes at least partly 


year to 


come tax laws. capital are in the Treasury's earnings. So all of 


Yet even the ordinary investor has which it 


several perfectly lawful ways to take 
advantage of the tax laws to the bene- 


“return of capital” the share pays 
and thus tax free 


Sound 


‘return of cap- 


complicated? It is. Even 


TAX-SHELTERED COMMON STOCKS 


tax- 








recipients. Because ori- 


Most investors have heard about tax exempt municipal bonds. Far 
fewer are aware that certain common stocks also have a tax shelter 
(though a less comprehensive one) built into their dividends. Here is 
a listing of the leading common stocks whose holders were a 


to count 50°/, or more of their 1958 payout as "return o 
rather than as current income.* 


gain—or smalle1 loss—if 
course, the gain is taxable only at cap- 
And that only if and 
when the stock is sold and sold at a 
profit 

A further 


of tax-exemption, 


Percentage 1958 

Indi of 1958 eorn 

cated 

Recent 1959 


price 


ital gains rates 
payout ings 
that wos per 
tax-tree 


payout share 


UTILITIES: 


point to note the degree 


especially among 
Atlantic City Electric : 


the utilities, varies widely from yea 
California Electric Power 80 . 


to year. There is, indeed, no guarantee 
that any of the payout 


exempt 


California Oregon Power 1.60 
: will be tax- 

Central Hudson Gas and Elec 80 

looking for tax 

relief will do well, therefore, to check 

likelihood of 

their 


erected 


The investo1 
Central Lovisiana Elec 1.80 


Detroit Edison 2.00 


on the 
El Paso Natural Gas 2 1.30 
emptions and 


future tax-ex- 


; amount—lest his 
Hartford Electric Light 3.00 
carefully shelter collapse 
gently around his Form 1040 on April 
15 


Still, this whole group of stocks can 


Niagara Mohawk Power 1.80 
Northwest Natural Gas 2 72 
Pacific Power and Light 1.60 
Portland General Electric 1.20 
3448 1.52 % a 
46 200 investors. Consider a man in the 50 

bracket. A $2 a share dividend really 
only brings him $1 in net income. But 
put half that dividend behind the tax 
shelter described here and he is left 
with $1.50 per share net. True, there 
is a potential capital gains tax of as 
much as 25c to be levied against that 
$1.50 some time in the vague here- 
after 


be a considerable boo » tax-pressed 
Widen Gnitile Gonmpany a considerable boon to tax-press« 


Washington Water Power 


HOLDING COMPANIES, INVESTMENT TRUSTS: 


Electric Bond and Share 35's 1.40 100 
Missouri-Kansas Pipe Line 103 3.60 100 
Philadelphia & Reading 99 1.60 65 
Stondard Shares 233% 80 100 65 


United Corporation ove 35 100 35 
*Such other leading companies as Connecticut Light and Power (31 but to most investors, tax-tree 
dividend 40% tax-sheltered), New England Electric (28% Pacific Gas and Electric (16° 
Public Service of Indiana (40%), Southern Natural Gas (12%) and Tennessee Gas Transmission 
16%) also were able to afford stockholders a degree of tox exemption 


Iidoho Power with a 
cash in the hand is a soothing balm 
indeed against the threat of 
taxes 


future 
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RAILROADS 


ON AGAIN, 
OFF AGAIN 


Was the Delaware & Hudson 
Railroad’s President William 
White trying to say that the 
Erie-Lackawanna merger was 
off? And if not, what? 
Wuat had Bill White of the Dela- 
ware & Hudson been trying to say?,” 
Wall Street asked last month No 
sooner had the Lackawanna railroad 
announced that it was selling its 15‘ 
holding in profitable Nickel Plate 
(New York, Chicago & St. Louis) 
stock, than White jumped in with a 
formal statement. “This creates,” he 
confessed, “an altered situation in the 


midst of our 


negotiations Conse- 


quently, the effect on a 
the 
quires further analysis and considera- 
tion.’ Railroader White was referring 
to long-incubated .merger  discus- 
sions between the D&H, Lackawanna 
Erie railroads, and Wall Street 
took his polite phrasing to mean, in 
undiplomatic language, “No dice.’ 
The three which all serve 
the industrial belt between New York 
and the Great Lakes, had been de- 
bating since 1956 whether joint 
housekeeping might not be more eco- 
The D&H, on the one hand, 


and 


pe yssible 


merger of three companies re- 


and 


roads, 


nomical 
with 
percentages of net to 
The 
lean and 
For its part, the Lackawanna, 
neither a large road like the Erie nor 
a profitable one like the D&H, had 
much track and facilities that 
virtually duplicated the Erie’s. What 
was more logical than to eliminate the 


was short prosperous, one 


of the highest 
revenue in the business 


on the other, was long, 


hunery 


many 


duplications t» the advantage of both 

with the D&H’s 
And not to 
be overlooked was the Lackawanna’s 


Nickel Plate 


railroads, especially 
earning power thrown in? 
15°, stock interest in the 
road 

Last December the three roads cau- 
admitted 
cautious silence 
of their joint financial 
been completed. On its 
that the 
million in 


months of 
that the first phase 
had 
heels came 
Lackawanna had lost 

1958, another $765,000 
in January, and that President Perry 
Shoemaker had sold the Lackawanna’s 
Nickel Plate holdings for $19.7 million 
month. With that on the record, 
D&H's Bill White stood up and said 


his piece 


tiously afte 


study 


word 


$3.9 


last 


On second thought, however, White 
blandly that everyone had 
got him all wrong. Said he: “My 
statement interpreted as 


declared 
mustn't be 
1959 
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Erie, © 


THE D&H’S WHITE: 


from him. no dice 


throwing cold water on the merge 


I was merely pointing out that it re- 
another study from the 
angle. I'm sure the I 


quired new 
zacKawanna re 
gretted the necessity of 
its Nickel Plat 
president of the 
it bought the 


parting with 


stock. I myself was 


Lackawanna when 


stock I'd say its sale 


might delay the mer 
but not rially.’ 

Since he had paid only $3.8 million 
for the Nickel Plate 
sold for $19.7 


certainly 


‘ a short time 


mate 


stock, and it had 
Bill White had 
shrewd 
Wall Street 
statement had 
had he bothered 
It only proves again, they 
that the 


road mergers are delicate and compli- 


million, 
emerged as a 
folio gut, 


original 


man 
with a po! 
asked, if his 
meant so little 
to make it? 


concluded, 


why 


politic s of rail- 


cated, indeed, and probably not to be 


bleac he 


was suggested, not the 


comprehended from the 
And, it 
least of the 
through a merger of three 
is that 
dents 


seats 
problems in putting 
railroads 
two their 


inevitably presi- 


would lose their jobs 


MILK-BOTTLE ASSEMBLY LINE: 


when does a tenth of a penny equal $1 million 


FOOD 


THE MERRY 
MILKMEN 


{ couple of contented dairy- 
men are Borden's Harold 
Comfort and National Dairy’s 
Edward Stewart. Only the 
degree of their delight differs. 


Haro_p Comrort, the bean 
dent of The Borden Co 

looked upon the 
of milk 


of Borden's sales as 


process 
which contributs 
Thus it came as no su 
newsmen sat down 
len’s executive dinin 
last month a 
already waiting ; 
Lunch over and 
President Co 
his guests that the 
lunched togethe: 
Borden's had just 
the worst February | 
That 
to 7 


drains d 


in this business 
profitable 
under th« 
Comfort 
drop in sales last yea 


million (to $915 million) 


sale Ss 
price 


conceded hi 


But it 
Borden bounty 
promptly pointed out, that these ea: 
in-the-year 
Borden's 1958 profits had gained 
$600,000 over 1957 
new record high of $24.6 1 
A few days later us 
down Madison Avenues 


measure ol 


losses 


ana gone n 


dairy doll 
Products 


President 


gest rival for 


Dairy 


for lunch 


also t 


worth Stewart's spre ad did n 
milk Instead, he 


befor 


laid 


notwithstanding 


9 





ers the creamiest results in U.S. dairy- 
dom. Once again last year, Stewart 
reported, National’st sales had moved 
up to a new record of $1.5 billion ($19 
million more than in 1958) and earn- 
ings had nudged up still another $1.5 
million (to a peak of $45.5 million) 
Milk & Fruit. Meanwhile, back at 
Borden’s, President Comfort did not 
National's Stewart to remind 
him, as he did his luncheon 
that “this pretty 
competitive.” Though Borden’s 
pretty well kept pace with National in 


ne ed 
own 
guests, business is 


has 


milking year-to-year sales gains, Bor- 
den’s has been skimming off creamy 
profits with a smalle (see 
chart) 
profit margin of 2.7°%, for example, 
National clocked in last year with 
3.1° And while Borden earned 10.6c 
on every dollar of its invested capital, 
National brought 
12.5¢ on its equity 

Aware that only 19c 
that the 


spends now goes for 


spoon 


Compared to Borden's net 


home a return of 


out of 
US. 
dairy 


every 
food dolla: consumer 
products, 
both Comfort and Stewart aim to up 
the ante. To that end, each company 
is adding several new (and high mar- 
gin) products to its line (e.g., Bor- 
whipped potatoes, Na- 


den’s instant 


tional’s Temp-Tee whipped cream 
cheese ) 

Comfort readily concedes, however, 
that Borden’s margins can stand some 
fattening, declares his immediate goal 
Yet he is 


though his 


is to get them up to 3% 
quick to that 
profit margin last year may not have 
been the envy of U.S. industry, it did 


point out 


represent an improvement of .1° over 
1957. And, Comfort 


schoolmasterly 


adds in his best 


manner, every tenth of 
i penny on the dollar helps. It adds up 
to an about $1 


increase of million in 


prohts 


-— MILK & CREAM 


Milk Yields: At milking their mor- 
kets for new soles, Borden's and Na- 
tional Dairy Products are almost 
equally adept. Sales of each have 
risen at roughly the some poce since 


% Increase in Sales 1954-58 
yee 120 


115 


Borden National 


Cream Content: But considerably 
less creom hos been rising to the 
top of Borden's fiscol bottle 


| 
National Dairy 


Ww 
— 
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[Net Profit Per $1 of Sales 
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FOOD PROCESSORS 


BY GUM! 


If American Chicle is “opti- 
mistic” about 1959, it’s be- 
cause it really gave stock- 
holders something to get 
their teeth into during 1958. 





In the $300-million 


market 


chewing gum 
just two account 
two thirds of all the 
bubble-snapping in the 
is Chicago's Wm. Wrig- 
(Spearr Double 
PKs) h perhaps 40 
No. Two is New York's 


companies 
10) almost 

chewing and 
US. No. One 
ley Jr. Co 
Juicy Fruit, 


of the 


mint, 


BOILED CHICLE (IN THE YUCATAN JUNGLE): 


a corporate cup unneth over 


American Chicle Co 
tyne, Black Jack, Clove 
Grape), with some 25%. Since they 
are forever fighting it out, it was little 
wonder month that they could 
not even agree on what kind of a year 
1958 had been 

Wrigley had no sooner reported its 


(Chiclets. Den- 
Beeman’s, 


last 


first sales decline in 12 years, and laid 
it squarely at the door of the reces- 
sion (Forses, April 1), when out came 
Chicle 
runneth-over proportions 
Chicle’s sales had 
$64.3 million) and profits 5‘ 
million) in the 
that nicked Wrigley 

Out of deference to his gum com- 
petitor in Chicago, American Chick 
Chairman Philip Becker, (who, to- 
gether with President Lyle E. Pritch- 
ard, runs Amchic as a team), allowed 
that the 
too, could have very well done with- 
out. In fact, there were those on Wall 
Street that it 
gum so American 


an American report of cup- 
American 
climbed 3° (to 
(to $8.4 
Same recessive 


yeal 


recession was something he 


who insisted was not 
Chicle’s 
profitmaking, Rol- 
and mouth-sweetening Clorets 
that had given American Chicle such 
fiscal satisfaction. 

Who’s Dyspeptic? There was no de- 
nying that, despite the nation’s eco- 


much as 
acid-neutralizing 


aids 


nomic dyspepsia last year, Amchic had 
shareholders 
something they could get their teeth 
into. Since 1954, while Wrigley’s net 
profit margins have steadily slipped 
from 13.8% to 11.2, those of Ameri- 
can Chicle have steadfastly 
from 1954's 11.7° 
What's 
vested capital of $38.7 million is only 
half that of Wrigley’s $76.1 
million, its return on that equity last 
vear (21.8%) was half bigge1 
than Wrigley’s 13.4 while 
Wrigley’s ($91.3 


half again bigge 


nevertheless given its 


climbed 
to last year’s 13.1 
though 


more, Amchic’s_ in- 


about 


again 
And 
million) are 
than Amchic’s $64.3 
Chicle 
closed the profit gap to within $2 mil- 
lion of Wrigley’s annual take. While 
Wrigley’s net has declined 12 
American 


sales 


million, American has all but 


past four years, 

has swelled 46 
Small 

blown up the 


bubble in 
last 


wonder, then, that havi 


just 


biggest 
history (75« 
vear), Ame can 
Becke1 & 
feeling expansive 
Pritchard, 


operations 


quartel 
share vs. 70k 
Chicle’s 
Pritchard 
There 


aspects ot 


first team ol 
was 


sevel al 


that 


said 
their 
him to 


were, 
have “reasonable 
about 1959 
Becker “—_ 


statement is adequate.” 


prompted 
Commented 


think Pritch’s 


optimism” 
Chairman 


American Chicle Ce I 
ent price: 463,. Price range (1959): high 
48',; low, 44'4. Dividend (1958): $1.875. Indi- 
cated 1959 payout: $1.875. Earnings per share 
1958): $2.95. Total assets: $49 million. Tick- 
er svymbo ACJ 


‘raded NYSE. Cu: 


Forses, aprit 15, 1959 





CORPORATE PLURALISTS 


THE MAN WHO 
COLLECTS LEMONS 


The companies Albert List 

collects may look like lem- 

ons, but List has a way of 

squeezing a lemon and get- 
ting cash. 





Eartier this month, stockholders of 
List Industries Corp.* approved a 
merger with Glen Alden Corp.+ Some 
Glen Alden stockholders are still re- 
sisting the deal, but the eventual out- 
come is hardly in doubt. Not only does 
List Chairman Albert A. List, sponsor 
of the merger, vote better than 50° of 
List common stock, but List Industries 
itself already owns a solid 39°. of 
Glen Alden's common. 

When and if the merger is finally 
consummated, florid, mustachioed Al 
List will find himself presiding over 
a cool $132 million in List 
understandably thinks highly of the 
company he has built. But it is an odd 
outfit to say the least. To many con- 
ventionally minded Wall Streeters 
List Industries tends to look rather 
like a singularly unimpressive collec- 


assets. 


tion of corporate lemons. Four of its 
major businesses, movie theaters, hard 
coal, textiles and leather, are in ob- 
viously One 


over- 


depressed industries 


other, air conditioning, is 
crowded. And the sixth 
aluminum auto parts, IS a 
mark at best 

Bankers Beware. Which hardly makes 
List a “growth company” in the ac- 
“At least 
grins List. “We just 
banker would 
surtace at the 
seems to be going 
Take List’s RKO Theatres, 
RKO's 


gross revenues were down from $41.4 


business, 
question 


cepted sense of the phrase 
we re consistent,” 
things no 
On the 
collection 
downhill 


a chain of 65 


buy sane 


touch.” least, 
whole 
movie houses 
million ten years ago to $24.8 million 
in 1958 profit down 
from $5.7 million to $1.7 million. On 
look at USF-Aspinook, a textile fin- 
isher specializing in high-style fabrics 
Its ten-year were down from 
$20.9 million to $14.1 million, operat- 
profit off $1.9 
million 


operating was 


sales 


ing from million to 


$1.1 
Glen Alden’s picture is even more 


depressing. The U.S.’ biggest pro- 


*List Industries Corp. Traded NYSE 
rent price: 11l',. Price range (1959) 
ow, 9'4. Dividend (1958 25 
payout: 25c. Earnings = 
Total assets: $85 mil 
LIN 


Cur- 
high, 13 
Indicated 1959 
Share (i958): 75c 
ion. Ticker symbol 


Glen Alden Corp. Traded American Stock 
Exchange. Current price: 14. Price range 
1959) : high, 1534; low, 103,. Dividend (1958) 
none. Indicated 1959 payout: none. Earn- 
ings per share (1958): d5c. Total assets 

$55.8 million. Ticker symbol: GA 


Forses, APRIL 15, 1959 


LIST INDUSTRIES’ LIST: 


he buys what bankers avoid 


ducer of anthracite, its coal sales ove 
the same decade have been more than 
halved, from $73.5 $32.2 
million. Last year, 
showed a small profit, $846,000, after 
But its 
to diversify into air 
(with Mathes Co.) and 
engines (with Ward La France T1 
Co.) have 
Mathes ran its profit three 
years from $3.7 million to an $850,000 
last The 
was dumped in January 
They Intrigue Him. What 
so obviously shrewd an 
Albert List to sink some $25 million of 
into this unlikely- 
Says List Com- 
panies with problems intrigue me. I 
like to get 
There is, of 
that. One 
get them 


million to 
coal operations 
five years of sizable deficits 
attempts con- 
fire 


uck 


disastrous 


ditioning 
been plain 
down in 
loss yeal truck company 
prompted 
operator as 
his own money 
looking collection? 


ouble 
more to it 
List 


ouble ( 


them out of tr 
than 
likes to 


ut-rate 


course, 
major reason 


out of t 


assets. Investors will almost always 
pay as high as five or even ten times 
book value for, say, electronics shares, 
or whatever! type of stock happens to 
be the current fad. But shares in mov- 
ie theaters, textile mills and the like 
can usually be picked up for a good 
deal less than the liquidating, or po- 
tential, 


assets 


value of thei: underlying 
such 
trick is 
the 


through 


Anyone, of course, can buy 


But the 


assets worth 


loaded laggards real 
to make the 
books they 


liquidation or by 
power 


what 


say are—either 


restoring earning 

List has shown himself to be some- 
thing of a 
cheap 


master at assets 


buying 
them dea He 
collecting in the Thirties 
by picking up industrial real 
and 
lows, 
1937 
formed a syndicate in 1943 to buy up 
the shaky National 
about $4 a share). By careful liquida 
National's 
service station outlets 


and selling 
started his 
estate 
machinery at 
first 
His first big strike came when he 


textile depression 


ran it into his million by 


Retining Co (at 


tion of equipment and 
List 
have finally grossed about $80 a share 
With these profits, in 1945 he bought 
into William Whitman Co., a $75- 
(sales) textile company at 
$40 a share. With Whitman 
the crest of the post-wal 
hunger for textiles, liquidated 
the textile market 
almost $200 a share 
All the way, he kept 
1953, List 
RKO 


Hughes S Wa 


claims to 


mil- 
lion 
roughly 
he caught 
just 
before broke in 
1951, at 

The List Touch 
parlaying his profits. In 
picked up controlling interest ir 
Theatres when 
to sell 

The 


Industries, a 


Howard 
the divorcement 
Gera 


forced under 


rulings next bite wa 


textile company al 


labor ti 


nachinery 


ready closed down ove! oubles 


List again sold off the and 
naking 


and, best of all, the 


buildings, retained the 


USF-Aspinook 


money 





LIST’'S POLYGLOT Albert A. List has built himself a peculiar 


polyglot — but without a single line that could be called a growth line 
pyramided an investment currently worth some $25 million into control of a $132 
million empire. But with so many of the parts on the downgrade, can the whole 
be made worth as much as the sum of the parts? 


[ater a tat) 


He has 
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[ List Industries } 











nie 
[__ Gera Corp 





USF-Aspinook 
Finishing 
(Textiles) 




















~~ Aluminum 
Industries 
Pistons) 


eats lee 

E. Hubschman 
& Sons 
(Leathers) 














Otis Railway 
Warehouses 





| of America 
(Pistons) 

















ALDEN LOOMIS COLLIERY 


In 1956, the name 
was changed to List Industries. 

He started buying into Glen Alden 
ago, but earlier at- 
tempts to merge were frustrated. But 
with control already in his pocket, List 
has the strings 
The List touch has shown up 
Glen Alden’s sell-off 

“excess and useless” 
(e.g., an 18-hole_ golf 
company-owned houses, silt- 


offi- 


corporate tax-loss 


several years 


been pulling for a 
while. 
particularly in 
of what he calls 
properties 
course, 


banks 


cers 


and 39 cars reserved foi 
use). 

Even more Listian was another deal 
which Glen Alden pulled off last year 
tech- 


it sold “production rights” to 


Jorrowing from oil industry 
niques, 
its coal for $7 million, agreed to pay 
the 


mined 


buyer a royalty on every ton 
the had 
ered his investment plus interest at 
Sle, Aite: 
to the 
ally 


on terms 


until “buyer” recov- 
that, ownership reverts 
What List had actu- 
the 
which the company 
with doilars 
Liquidotion a Last Resort. List denies 
he has liquidation in mind except as 
a last resort. He thinks he can make a 


nice pie from his lemons as an oper- 


company 


done was to borrow money 


enable 


to repay tax-Tree 


ating company rather than through 
sell-offs, although on money-losing 
Mathes, he admits, “If 


should come to us with an offe 


somebody 
The theatres are still making money, 
good locations 
As long as there's profit in exhibiting 
List 
them. When exhibition is no 
profitable, he'll 
estate 
off, at 
book value 

On Hubschman 
& Sons and Aspinook, he has little 
growth to look but as 
long as there remains demand for top 
quality textiles and leathers, they can 
make money. On his two small alumi- 
num fabricators 


and are generally in 


movies, plans to keep showing 


longet 
turn them 


into real 


Some have already been sold 


prices averaging 40 above 


such properties as 
forward to 


there’s even some 


growth potential, as the auto industry 


26 


wes er oh 


eer? 


—s 
<a 


(NANTICOKE, PA.): 


the golf course is gone 


turns more and more toward alumi- 
num parts. 

With the um- 
brella provided by Glen Alden as the 
$10 million, plus 
depletion allowances which were some 
$4 million in 1958 for 
there 
taxes on operating profits fon 
Even Glen Alden’s 


firming nicely 


convenient tax loss 


successor (roughly 
tax purposes), 
any 
several 


will be no need to pay 
busi- 
ness is into the 
black, still be 
hurt by oil and gas for home heating 

A Way With Lemons. What all 
can the 
future, List isn’t permitted to predict, 
the 
ficial, he’s under 


But 


“Tve 


years coal 

now 
though volume may 
this 


mean to earnings ove neal 


since until merger becomes of- 
SEC’s interdiction of 
long-time associate 
worked with Abe List a 
whether call it 
both, 


I've seen him turn a lot of sour lemons 


silence one 


insists 


long time, and you 


liquidation or management o1 


into very tasty dishes 


Or to put it List has 


another way, 
proven that he has a knack of squeez- 
} 


Ing a femon and getting cash 


IBM’S WATSON: 


500 is the danger point 


OFFICE MACHINES 





AS EXPECTED 


Of corporate habit, as far as 
IBM is concerned The Street 
had no doubts. The only 
split question was “When?” 
and “How much?” 


out of mind, financial re- 
had week-by-week and 
month-by-month performed a regula: 
ritual at their telephones. “When,” 
they kept asking International Busi- 
ness Machines’* President Thomas J 
Watson Jr., “are you going to split 
your stock?” “Not yet,” IBM’s boss 
would answer, 
Finally last Watson 
“Now.” On the way, he announced, 
was a three-for-two split, IBM’s third 
in four years, seventh since 1926. All 
that remains is the stock - 
holder consent a few weeks hence 
Seasoned Canyon 
hardly surprised at the timing. As a 
Watson aide put it: “Since we tradi- 
tionally hold back a major portion of 


For time 
porters 


“not yet.” 


monih said 


ritual of 


pundits were 


our earnings [cash dividends last yea) 
totaled just $2.60 a share, compared 
with earnings of $10.39], we 
compensate stockholders with stock 
Unde the clir- 
habit had 


record 


dividends and splits 
that 

consequences 

So did another IBM tradition 


company directors get 


cumstances Known 
foreseeable 
That 
just a trifle un- 
when the price of their stock 


easy 
rides too high is common knowledge 
So is 


ovel 


definition of “too 


The last 
two-for-one 
1957) 
running at 520. As 
Whenevei 
gets high enough for 


like 


then 
500 


high 
IBM (a 
May 


split in 
distribution in 
announced 


was when the 


Vas one 
man puts it 
long enoue 
to shade it down a Iittle.” 

For most of the past fo 


IBM has traded well over 
ored by the 


" 
500 
company's robust 
record, investors in their irrep) 
optimism have been nh 


balk 


roughly 50 


even when tl 

times earnings, 

No: were appa ently 

minded to pay much heed to Watson s 
that the slow-down in 1 

last well 

the growth rate of the company 
Quite the reverse. in fact. Encou 

aged by a boost in the quarterly div 

dend (from 65c to the 

the old shares), 

boisterously bid IBM up to 

othe: 


only 0.5 they 


cautions 


orders year might 


equivalent o 
75¢c on investors 


still an- 


record high 


Machines Trade 


Price range (1959 

Dividend (1958 $2.64 
$3. Earnings pe! 

Total assets: $1,.261.1 mi 
IBM 


*International Business 
NYSE. Current price: 54: 
high, 543; low, 494 
Indicated 1959 payout 
(1958) $10.39 
licker symbol 


share 


Forses, Aprit 15, 1959 





FALSTAFF’S GRIESEDIECK: 
he has a timetable 


BREWING 


FRUSTRATED 
BARGAIN-HUNTER 


Falstaff Brewing made _ its 
corporate name & fame as a 
bargain-hunter, but now the 
question is: Where are to- 
morrow s bargains? 


BASICALLY the trouble with the beer 
that the customers have 
been drinking less of the brew; yearly 
consumption today is 15 gallons a head 
compared with 18.7 gallons in 1947. 
In this falling market, the Griese- 
diecks, father Alvin and son Joseph, 
have won the plaudits of Wall Street 
and the grudging admiration of thei 
industry by boosting sales of thei: 
St. Louis-based Falstaff Brewing 
Corp the last ten years from 
$59 million to $143 million last year. 

Lacking the capital to build costly 
new breweries, the Griesediecks went 
on a seven-year buying spree. Since 
1951 they have acquired no less than 
around the country, 

Boasts young (40) 
President Joseph Griesedieck: “Our 
philosophy is to look for bargains, es- 
pecially brewers no longer interested 
We pay some- 
thing like $5 a barrel of annual capac- 


business is 


ovel 


five breweries 


have built none 


in staving in business 


ity, spend another $5 to modernize. It 
us $30 a barrel to build 


would cost 
new plants.’ 

Hard-Working Dollars. These bar- 
gain-basement tactics have so far en- 
abled the outpace 
their two larger competitors, Anheus- 
er-Busch's premium Budweiser and 
Jos. Schlitz’ Schlitz. It has also en- 


abled them to make Falstaff’s money 


yriesediecks to 


*Falstaff Brewing Corp. Traded NYSE 
Current price: 234,. Price range (1959): high 
243,; low, 1813. Dividend (1958) : $1. Indicated 
1959 payout: $1. Earnings _ share (1958) 
$2.01. Total assets: $50 million. Ticker sym- 
bol: FAL 


Forses, APrit 15, 1959 


deal harde1 Whereas 
$128.8 million in 
equity capital to handle $257 
in sales, Falstaff handled 
$142.6 million 
just $28.3 
Alvin and 
gretfulls 


L « 
work a good 


Anheuse: needed 
million 
a volume of 
equity capital of 
But last month 
Griesedieck re- 


they 


with 
million 
Joseph 
decided might well 
have run out of ba 

Said Preside I 
“The two m: 


Lains 
t Joseph Griesedieck 


rkets at interest us are 


Angeles—which will 
Miami 


Los 
New York—and 


a brewery 


rival 
The e's not 

But we 
] 


iess 


soon 


are determined egard 
of higher costs ' Awe 


timetable 


nave a 


Wall St 


whethe that 


MA ondered 


timetable 


gut some 
last n 
might not be in troubl Last 
they Falstatt's dollars 
flowed through the spigots some 30 
faste1 1955—but the profit 
spigot seemed a trifle blocked up, with 
net down from $2.27 per share in 1955 
to $2.01 per yeal The 
question Wall Street was asking: “If 
that’s cheap $10 
capacity, how well will they do with 
$30 capacity? Even if 
in building up sales in 
competitive markets, will they be able 


ontl 
year, 
noted sales 


than i 


share last 


what happens on 


they succeed 
such highly 
to carry anything down to net?” 
New Tactics Needed? Which was not 
to say that The Street had lost faith 
in Falstaff. Fai Falstaff last 
month was selling at nearly twice its 
book value brewing 
stocks so highly valued in the current 
market 


from it 
one of the few 


But even Falstaff’s admirers 
were wondering whether the Griese- 
diecks might not need new tactics now 
that they had apparently 


bargains 


run out of 


METAL FABRICATORS 








BUY or BUILD? 


Falstaff's policy of buying old brew 
eries rather than building new ones 
has enabled it to work its capital 
overtime, has made it possible for 
Falstaff to sell more for every dollar 
invested in plant than any of its 
major competitors. 


= — 





Gross annual sales per net $1 in plant 
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FALSTAFF 














END OF AN ERA 


Inbred management & the 
crust of tradition had put the 
stamp of mediocrity on Sco- 
vill Mfg. Co. First step in re- 
covery: polishing up its brass. 


‘Not 


statistical se 


impressive 

rvice flatly 

Connect 

Scovill 
And 


aenizer! 


re ord ol 
(157 years) 
recent years 
Wall Street's 
agree on anything 

unanimity as to the r« 

harsh consensu too 

inbreeding by fa 

Scovill been 
the same in private As 


them once put This place 


ment 

Even people 
known to say 
one ol 
looks a lot more like a family reunion 
than a business.” The assembled clans 
were the descendants of 
two early Scovill chiefs, Chauncey 
Porte and Mark Lea\ 
Sperry As it had 
it seemed likely that the final 
on things would always be 


referred to 


enworth 
1900. 


Goss 
been since 
word 
spoken by 
either a Sperry or a Goss 

New Voices. But 
reckoned without the 
of discontent 


uch forecasts 
growing 
Scovill's 


family. For nearly a 


voices 
within once- 
happy decade 
sales of the renowned old brass fabri- 
makes everything in 


appliances to 


cator, which 


brass from plumber’s 
goods to zippers, had been highly er- 
ratic. By last year they had sunk by 
than $121.1 
since 
slide 

ings registered the first ceficit 

share) since the early 1930s. By mid- 
1958, there thing Sco- 
vill could do if it was to balance its 
books: swallow its pride and suspend 
dividend 


more mil- 


1954 


earn- 


sixth to 
ke Ve l 


three-year 


one 


lion, their lowest 
Climaxing a 
(25¢ a 


was only one 


payment 
1885. By 
tightening, salaried employe 


uninterrupted 
further belt- 
took an 


since way ol 
8 pay cut 

The natural sequel was something 
many a Scovill man had never thought 
he would live to see. Last October an 
old company tradition 
both Chairman Leavenworth P 
Sperry and President William M. Goss 


stepped down from their posts, leaving 


ends d when 


outside 
Scovill's new chief executive: Selden 
Thornton Williams, 67, a Scovill vet- 
eran of 28 years, who made his nam« 
had 


as a vice president since 1944 


the way open for a sheet 


as an engineer-inventor served 


*Scovill Manufacturing Co. Traded NYSE 
Current price: 27. Price range (1959): high 
3045; low, 2314. Dividend (1958): T5c. Indi- 
cated 1959 payout None. Earnings per share 
(1958) d25c. Total asset $101.1 million 
Ticker symbol: SCO 





Working Brass. Last month Williams 
broke still another old Scovill tra- 
dition by expanding its board of 
directors from eleven to fifteen, leav- 
ening its traditional “inside” 
torate with four more “outside” 
directors. The nominees: Allen D. 
Marshall, vice president of General 
Dynamics; Dana T. Bartholomew, 
financial vice president of Aluminium, 
Ltd.; Benjamin Blackford, president 
of the National Bank & Trust Co. of 
Fairfield County (Conn.) and Andrew 
Gagarin, president of Torrington 
Manufacturing Co. Commented Wil- 
liams with evident satisfaction: “These 
men have agreed to become working 
members. You 

going to work them.” 

As Williams himself would be the 

first to admit, they have their work 

cut out for them. Since its 
_ days, when Scovill made buttons for 
uniforms used in the War of 1812, the 
company’s sales catalogue has swelled 
to include more than 15,000 products, 
not one of which showed really satis- 
factory profits in. 1958. For 
years, as Williams freely admits, every 
Scovill division has borne repeated 
blows in the form of price 
cutting by both domestic and foreign 


direc- 


board can bet we're 


earliest 


some 


severe 


competitors. 

Ebb & Drift. That kind of competi- 
tion is not at all unique to Scovill 
But what was unique was how little 
its management was doing about it. 
For the old fabricator has been visi- 
bly in trouble for nearly a decade. In 
1950, on barely lower sales than it 
showed last year, Scovill’s 
was earning a tidy $5.49 a share 
while earnings ebbed, management 
drifted On 1952 
through 1956 its entire capital outlays 


common 
Yet 
average, from 
came to-no more than $4.8 million a 
year, or only 20°) more than deprecia- 
tion charges. 

More recently, the company seemed 
to wake up to the changing times, in 
1957 and 1958 spent a total of $20.2 
Yet 


disvlaved 


capital items 
Scovill management 
hesitation and uncertainty 
To fund its program, the company sold 
$10 million in debentures in 
1957, $4.8 million worth of 
stock. That meant that 
ing its equities at prices barely above 
the market lows of the preceding 
eight Wall Street 
that hardly called for a compliment to 


million on even 
here, 


a certain 


early 
common 
it was offer- 


years. As saw it, 
management's foresightedness 

What these outlays bought is also 
hardly a compliment to the old man- 
agement’s imagination. The 
$1l-million brass & 
tubing mill, whose output is aimed 
mainly at the plumbing and heating 
trades. While Williams 


puts it, “an increasing demand” for 


major 
item: a 


copper 


there is, as 


28 


Millions of Dollars 


NATURAL GAS 





SCOVILL’S SLIDE 


While management poured 
money into expanding and 
modernizing plants... 





GROSS PLANT 


...Sales have remained 
erratic... 


and earnings have 
slid out of sight 
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the new 
outsiders 


while 
reduce costs, few 


such products, and 
mill will 
believe that growth prospects for these 
items are very great. 

“Still Happy.” Far more promising, 
in market professionals’ eyes, is the 
new blooding of late in Scovill’s man- 
agement lines. For as they see it, 
Scovill’s best hopes lie in breaking 
the crust of traditions far more bind- 
ing than those of succession. In many 
of the products the company makes, 
basic changed and 


economics have 


new technologies have developed 
that will test every bit of 
inventive talents. 

Williams meanwhile is bearing him- 
self in a quiet, confident way that is 
highly reassuring. Says he: “We used 
to be one big happy family. We are 
still happy.” 


changes 
the boss’ 


SCOVILL’S WILLIAMS: 
no more a happy family 


PER 
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. z - ss é " 


HOLE IN POCKET 


Like many another gas outfit, 
Colorado Interstate’s reach 


far exceeds its grasp. 


“You know what a gas pipeline is,” 
wisecracked a Wall Street wit not 
long ago. “That’s a pipe with a hole 
in the ground on one end, and a hole 
in the pocket on the other.” It wasn’t 
the hole in the ground on the one end 
that bothered him. Considering the 
heady rush of profit that has flowed 
through it to the whole gas industry, 
that end was just fine. But the hole 
in the pocket at the other end 
another story. For through it, under 
regulatory 


was 


procedures, a 
lot of the profit that pours in one end 
the the 
rebates to pipeline customers when 


prevailing 


pours out other in form of 
rate cases are finally decided. 

Out of Pocket. No one knows bette: 
how big that hole in pocket can be 
than W.E. (“Jim”) Mueller, president 
of Colorado Interstate Gas Co.,* a mid- 
dling-sized Colorado Springs-based 
gas transmitter which pipes in its gas 
from Texas, distributes it throughout 
the Rocky Mountain area. For 
than years, Mueller has 
fighting to plug it up, retain rate in- 
creases tentatively won in three con- 
tested applications 
dispute, for if enough of the 
dribbled the company 
headed for the bankruptcy courts 

It never came to that, or anything 
like it. But last month, when Colo- 
rado Interstate’s 5,600 stockholders 
caught up with the final decision, it 
was clear that the hole in the gas in- 
dustry’s regulatory pocket had cost it 
Of the $73.5 million in 
revenues Mueller had collected unde1 
bond, he had to return $33.3 million 
or 45°, to his customers. On top of 
that, Colorado Interstate had to 
out $5.6 million in interest charges 

Need & Deed. One 
whatever the regulators 
Mueller himself felt that 
amount of the petitioned 
were needed to keep Colorado Inter- 
state healthy and its 
snuff. Half a loaf was clearly. better 
than none, but no more than that 

Like all pipeliners with an eye on 
their customers’ future needs, Muelle: 
is concerned with growth. And if 
the settlement did nothing more, it 
ended the uncertainty which had long 
stymied his most cherished expansion 


more 


five been 


It was no mino1 
gains 


away, was 


dear. extra 


pay 
thing is sure 
believed, 
the full 


increases 


service up to 


*Colorado Interstate Gas Co. Traded over- 
the-counter. Current price: 5612. Price range 
(1959) : high, 5834; low, 5314. Dividend (1958) 
$1.25. Indicated 1959 payout: $1.25. Earnings 
per share (1958): $2.30. Total assets: $177.8 
million 
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Like 


Sewards 
Icebox... 


there's more to Cities Service 
than meets the eye! 


Some dubbed it “‘Seward’s Icebox,”’ others 
“Seward’s Folly.” Critics simply could not fore 
see that Secretary of State William Seward’s 
purchase of Alaska for $7,200,000 would return 
many times its price. 

So it was, also, with Edwin Drake’s first oil 
well at Titusville, Pennsylvania, in 1859. Who 
ever dreamed that petroleum would become out 

we ‘ chief source of power! 

Providing this power... plus countless oil 

More than twice the size of derived products of comfort and convenience 

Texas, Alaska was purchased requires a vast network of facilities. It is a tre- 
for less than two cents an acre. mendous job... most of it unseen by the public. 
Has since yielded nearly 100 
times its purchase price in 
gold output alone. The 49th 
state is also rich in oil, min- 
erals, lumber, fish, and furs. 


Moreover, it is a job which will continue to 
grow, a fact progressive oil companies recognize 
in their planning. In the past two years, for 
example, Cities Service has spent more than 
$350 million building for the future. 

Only in this way can America be given what 
seg: CYS Past centr’ she needs for progress — more jobs, more and 


:— BORN in better petroleum products. 
: et: REEDOM 
ot WORKING p 
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NMaoee Wonders never cease 


Tn New England today 

more people work in electronics, 

Ve nucleonics and the manufacture 

of electrical machinery 

than in any other single industry. 

Here in this expanding field 

the skills of over 120,000 men and women 
add close to a billion dollars worth of value 


to an exciting variety of new products. 


New Englanders welcome the new, the untried, 
the profit-making industries of tomorrow. 
Here, too, top living and working conditions 
attract the country’s top management people, 
top scientists and engineers. 


Your plant or your business can prosper here. 


This thriving region’s largest electric utility 
system, New England Electric, lies in the heart 
of the world’s most diversified industrial area, 
serves over 4,700 industrial firms and more than 
1,000,000 customers. 


NEW ENGLAND ELECTRIC SVvVSsTtEewnm, Massachusetts 
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plans. “With the establishment of 
rates on a firm basis,” said he, “we 
will be able to go forward with our 
expansion plans.” 

In the light of what the refund did 
to the company’s resources it would 
be a difficult job, eager as Mueller 
was to undertake it. For, instead of 
the $31.2 million in cumulative earn- 
ings the company had reported for 
1954 through 1957, the sum totaled 
just $14.5 million after the refund. 

A Moral? Prompted by Colorado 
Interstate’s adventures, some veteran 
Wall Streeters thought last month 
they saw an important moral for in- 
It was this: that 
the debt-equity ratios of many pipe- 
lines are vulnerably high if regulatory 
agencies are to put them through such 
periods of stress as Colorado Inter- 
state has just emerged from. For in 
fact, the capitalization of Mueller’s 
company 1s relatively conservative 
compared to those of many another 


vestors in the saga 


Yet common 
stock makes up just a bit over 25% of 
the total capital. Thus the balance, 
involving substantial fixed charges, is 
potentially a heavy burden 
worst in the 


transmission company 


if worst 
came to regulatory 


hea ens 


CONTAINERS 


EXPANSION, HELL! 


Expansion, hell, said John 
Connelly; what this company 
is some contraction. 





needs is 
The results at Crown Cork & 
Seal were most dramatic. 


JAMMING his hat on his head in dis- 
gust Stockholder John Connelly strode 
glumly from the 1957 annual meeting 
of Philadelphia’s Crown Cork & Seal 
Co.* proclaiming to all tae world that 
he was “disappointed and frustrated.” 

Connelly did not let it go at that 
This month, the same John Connelly, 
Crown Cork’s President now, will rap 
his gavel to call the annual meeting 
In his report last month, he 
informed fellow shareholders of what 


to orde1 


he had wrought in the past two years 

“Much has happened,” said Con- 
nelly happily, “more than we thought 
Some of what hap- 
pened was reflected in the year’s re- 
sults. From a per 


possible.” had 
deficit in 
1956 and a mere 18c earned in 1957, 
Crown Cork’s earnings in 1958 had 
jumped to $1.41, best since 1951. On 
top of that, book value of the common 


share 


Crown Cork & Seal Co.. Inc. Traded NYSE 
Current price: 36',. Price range (1959) : higt 
383,; low, 295g. Dividend (1958): none. Indi- 
cated 1959 payout: none. Earnings per share 

1958 $1.41. Total assets: $73 million. Ticker 
CCK 


SV bol 
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PIPELINE ON WYOMING PLAINS: 


a seepage of profit 


share had risen a solid 10 
the highest 
the past decade 

It had all 
Connelly was no ordinary stockhold- 
er. He and his family 


to $36.51 
year-to-year increase In 


been possible because 
sniffing a bar- 
gain in the depressed shares, had gone 
out and picked up 19 of the com- 
Shortly after that 1957 
annual meeting he had moved in and 
taken ove 

Chop, Chop. First off, he 
work on the company’s over-elaborate 


This, said he 


operation 


mon fateful 


went to 


management setup 
“patterned after an 


, Was 
many 
times larger than our own.” 
with the over-staffed 
(which he halved), he reduced the 
payroll load by some 1,647 “excess and 


Starting 
headquarters 


non-essential personnel <3 

Plant came next. The tin plate mill 
which the company 
Connelly, had “lost 
nomic advantages.’ He sold it to Na- 
tional Steel for $5.3 million, netting 
thereby a capital gain of $265,000, o1 
25c a share. Then he repaid about $6 
debt 100,000 


shares, some 


operated, said 


its original eco- 


million in and retired 


preferred thus 


$500.000 in 


Saving 


interest and dividends a 
yeal 

Connelly also took a look at C 
Cork's 
decided, could do 
He figured that 


mon shares outstanding, the 


rown 
That too, he 
with some 


capitalization 
cutting 
with 1,207,790 com- 
company 
was overcapitalized. Connelly bought 
back 150,000 common shares at $24.50 
a share (substantially below 1957 book 
value of $33.40), thus raising both per 
share earnings and book value of the 
remaining shares 
Hard Words. It was all like 
of fresh air to the 32-year-old com- 
Under the 
ment it had been going steadily down 
hill. Nowhere could this decline be 
traced more clearly than in the 
Between 1948 and 


curve ol 


a breath 


pany previous manage- 


opel - 
ating profit margin 
1949 the efficiency 
dropped from 11.6 of sales to 8.1 


vital 


and then continued on down to an all- 


time low of 3.5 1956 
This despite the fact that Crown Cork 


& Seal’s sales of caps and closures fo 


; } 
Ol Saices in 


bottles and jars, of cans and contain- 
ers and of bottling machinery had 
been climbing slowly 

blunt in plz 


the trouble 
he: “Mismanagement neglect 


Connelly is very 


responsibility fo 


nepotism poor morals inde- 


Wall 


found 


But 
Street was less what Connelly 
wrong with the company 
Highly 


say the least, it could be summed up 


cision.” what intrigued 


than what 
he did about it thodox to 
as: “To hell with expansion: Let's cut 
the company down to profitable size.’ 

Not until early last year did Wall 
Street sit up and take notice of what 
When it 
did, it took The Street just less than 
a year to bid CCK 
around 10 to 30. By last 
as high as 3854 
sign of life the stock had shown since 
it sold at 31 in 1946 


The zooming price brought a prope! 


Connelly was accomplishing 
commor trom 
montn it was 


This was the first 


capital gain of some $700,000 for John 
Connelly on his initial purchase of 
1956 

owns 166,800 shares, nearly 16 


36,000 shares early in now 
of the 
outstanding common) and of perhaps 
$20 million for the 


holders. All of 


what an investor can do when he gets 


outside stock 


which goes to show 


fighting mad _ ina constructive way 


—PROFITABLE — 
SHRINKAGE 


While most companies battled for 
growth last year, Crown Cork & 
Seals Connelly deliberately cut 
back on... 


1957 =100 


FUNDED ang COMMON 
DEBT SHARES 


c | 
| 




















683% 
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. By doing so, he lifted 


SALES, BOOK VALUE and boosted NET| 
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{IRCRAFT 


THE TRIALS OF 
JAKE SWIRBUL 


Grumman’s Jake Swirbul 
never wavered in his faith in 
the Navy. Still, he’s glad the 
admirals aren't his only big 
customers any longer. 


Sometimes Leon A. (“Jake”) Swirbul 
has felt like the Biblical patriarch Job. 
Like Job's, Swirbul’s faith has been 
sorely tested. As boss of Grumman 
Aircraft Engineering Corp.* Swirbul 
has long been one of the true believers 
in the future of Naval aviation. But 
Swirbul’s and Grumman's legendary 
devotion has in recent years been ill- 
rewarded with unsteady profits and a 
gradual trickling-off in orders from 
the admirals. Diversifying where he 
could, Swirbul has attempted to take 
up the slack. Always he has clung to 
the belief that Navy dollars would 
soon start winging his way again 

Last month Jake Swirbul’s stead- 
fast faith seemed at last to have been 
repaid. From Grumman headquarters 
in Bethpage, L.I., came word that the 
Navy had awarded the firm two big 
development and _ production § con- 
tracts. The first was a $93-million 
order for the W2F-1, a radar carry- 
ing, early warning plane. The second 
amounting to nearly $102 
million, was for thé A2F-1, a jet at- 
tack craft 

Burgeoning Backlog. Statistically, at 
least, the big impact of Swirbul’s new 
contracts could be 


contract, 


best 
backlog of unfilled orders 
log, which had 


seen in his 
This back- 
pared 


been down 


steadily from $593 million in early 


1955 to $175 
of 1958, had now climbed back to an 
$420 Wall Street, 
regards these unfilled orders as 


just million at the end 


estimated million 
which 
a rough index of tuture earnings, was 
predictably quick to react. Grumman 
stock, sold at 

than 23 in January, soared last month 
past 30, reachéd its highest peak in 
more than two years 

Although 
might enough to 
bring new lustre back to Grumman 


common less 


having 


the 
been 


news of contracts 


alone have 
shares, it was not the only good news 
Bethpage. Last month Jake 
Swirbul finally succeeded in obtaining 
FAA certification for his Gulfstream 
turboprep, a plane he has tailored for 
the executive market. He will now be 
able to start making delivery of the 


from 


Grumman 


Aircraft Engineering 
Traded NYSE 


Current price: 30 
(1959) : high, 3054; low, 2245. Dividend (1958) 
$1.50. Indicated 1959 payout: $1.50. Earnings 
per share (1958): $1.13. Total assets: $82.2 
million. Ticker symbol: GQ 


Corp 
Price range 


40 Gulfstreams on order by mid- 
summer. 

All of which should add up to a 
highly profitable 1959. In 1958, but for 
development write-offs on the Gulf- 
stream, Grumman would have earned 
$3.21 per share rather than the re- 
ported $1.13. This year the write-offs 
will end. That, too, is a big plus for 
Jake Swirbul in 1959 

Of Eggs & Baskets. While Grumman 
may well continue to be dependent 
the Navy market in the fore- 
seeable future, Swirbul figures that 
the company is better off than it has 
been in the past. A sizable portion of 
his the ahead will 
come from such commerical craft as 
the the Ag-Cat, a 


upon 


sales ove! years 


Gulfstream and 





UPDRAFT ? 


As is the case with most plane- 
makers, the backlog of unfilled 
orders at Grumman Aircraft hos 
often forecast earnings trends. For 
the past three years, both have 
been in steep descent. Lately, 
however, the backlog has begun 
to rise, implying a sharp recovery 
in eornings. 


lions of Dollars 





S 3 Unfilled Orders (Mi 
Net Profit (Millions of Dollars) 














1953 1954 41955 1956 


crop duster and sprayer. In addition, 


he now has in his military larder 
orders for several types of light planes 
from both the Army the Air 
Force Outside the aircraft busi- 


ness, Swirbul in the 


and 
is engaged pro- 
truck 
containers 


duction of sporting boats, 


bodies and reusable for 
shipping purposes 

Though Swirbul’s Job-like faith in 
the Navy was never seriously shaken, 
he admits had 


moments. So now, 


to having some anx- 


ious when 


his faith has been rewarded anew with 


even 


is grateful for his new 
which should, 
Swirbul feels. help make for stability 
in a notably unstable business. “Right 
now,” says he, with an unmistakable 
sigh of relief, 


contracts, he 


spread of products 


“we have a greater de- 
gree of diversification in this company 


than we have ever had.” 


GLASS 


PITTSBURGH 
PLATE’S GLASS 
JAW 


Even an artful boxer is meat 

for the canvas if he has one 

glaring weakness—or so PPG 
learned to its sorrow. 


As a heavyweight in U.S. industry, 
the $561.4-million (assets) Pittsburgh 
Plate Glass Co. has style and polish, 
fancy footwork 
punch. But it also has a glass jaw 
Though PPG has diversified into such 
non-glass product lines as_ paint, 
chemicals Columbia-Southern) 
and glass fiber, glass still contributes 
roughly one half of PPG’s sales, and 
almost half of that goes to the auto 
the 
windshields and back-up lights 

Thus, when Chrysler Corp., 
biggest automotive customer, an- 
nounced this month that it 
planned to convert one of its Detroit 
stamping plants to turn out 50°, of 
its own glass needs, the 
porarily knocked the wind out of 
PPG. On the Big Board, PPG slumped 
seven points in two days 

Actually, Pittsburgh Plate’s Presi- 
dent David Hill had seen the jab com- 
ing but could do little to block it. A 
142-day PPG strike (which ended in 
mid-February) had been a low blow 
to Customer Chrysler, whose 75-day 
supply of glass at strike’s start soon 


and a_ formidable 


(via 


industry in form of windows, 


PPG's 


early 


blow tem- 


to such an alarmingly low 
point that the automake: 
ured that the glass shortage had cost 
100,000 cars in 

} 


had to scrounge around fo! 


dwindled 
(which fig- 
it some production) 
more 
Sunday Punch. Chrysler, which will 
spend several millions to build “the 
best-equipped glass facility in the in- 
dustry,” and does not expect to be 
emnha- 


to be a 


blowing glass until next year, 
sized that it 
great & good PPG glass customer. Yet 
the half of 
Chrysler’s trade was quite a wallop 
for PPG to take without wincing. It 
was not long ago that Ford, too, was 
a big PPG consume! 
The Chrysler’s 
is known to be more than just a crack 
in PPG’s pane. The loss of even half 
Chrysler’s annual orders may 
$25 million in sales to PPG 
“We're not happy to lose any busi- 
ness,” PPG’s Hill gamely conceded 
But, he added, not going to 
roll over and play dead.” PPG had 
taken a blow to the breadbasket, but 
Wall Street was betting that the sea- 
soned boxer would take it in stride 


will continue 


prospective loss of one 


glass 


loss of business 


mean 


“we're 
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| SALES 
Two Years In Brief: 


w (Millions) 








1958 1957 25 











Net Sales $31,517,125 $29,473,214 
Earnings Before 
Income Taxes 4,304,562 4,004,679 


Income Taxes 2,000,000 1,980,000 
Net Earnings 2,304,562 2,024,679 
Net Earnings 


, .66 
Per Share 1.88 1.6 NET EARNINGS 
Dividends Declared 


Per Share 10 5S _ 2,500 (Thousands) 








1954 1955 





Working Capital 9,119,981 8,253,645  _2:000 























1,500 
Total Assets 18,156,357 16,556,562 "000 
Number of Shares —— | & 
at Year’s End 1,225,081 1,218,438 
1954 1956 


Number of 1955 1957 


Shareholders 5,201 4,611 ' 
EARNINGS PER SHARE 


1.50 





Some of the famous Plough products 1.00 





sold world-wide 








1956 
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Piough, Inc., New York 
Memphis, Tenn. — Stock Exchange 
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nature is not enough 


Metal, wood, even the atom... 


No natural resource serves man until imagination, the 
mind's eye, finds the way to use it. Natural gas, for one, lay 
idile under the earth...or was flared as waste...before the 


pipeline made its heat and energy available to millions. 


Now gas and oil—through petrochemistry— are 
being made to yield even more benefits. Endless 
chains of new products...and many more 
to come ...all springing from that greatest 


natural resource of all—mindpower. 





From natural gas and oil... heat, power, 


petrochemicals that mean ever wider service to man. 


TENNESSEE GAS dtrstnpnaepiegpnighd COMPANY 


LEADING PROVIDER OF ENERGY NATURAL GAS OIL AND THEIR PRODUCTS 
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RAILROADS 


LOCAL BOY 
MAKES GOOD 


Ben Heineman has made 
good his promise to get the 
unhappy Chicago & North 
Western into the black. In 
1958, that took some doing. 


Back in 1956 when Ben Heineman, a 
12-year-old Chicago corporation law- 
ver, insisted he could make _ the 
wobbly & North Western 
Railway Co.* a paying property, no 
took him very seriously. But 
Heineman obviously meant business 
With a group of backers he laid out 
some $6 million to pick up 33°) of the 
1,700,000 common 
ferred shares. 

At the time Heineman was flexing 
his proxies, the road had piled up an 
$8-million 
there was no proxy fight. 
Western's 
troubles 


Chicago 


one 


road's and 


pre- 


loss in three months. So 

The North 
dumped its 
Heineman’s lap with 
Just as nimbly, Heineman 
picked up the burden. By last year, 
Chairman Heineman was already be- 


management 
into 
ilacrity 


ing considered something of a wun- 
derkind when he 
total 1957 losses to a 

Startled but Pleased. 
news startled CNW’s 
stockholders almost as 
pleased them. Recession or not, for 
1958 he had actually made a $2.8- 
million profit, the first in three years 


managed to cut 
mere $415,000 
Last month, his 
long-suffering 

much as it 


conditions, the best 
Besides, with the help of 
a tax windfall, he had paid off all but 


$1.6 million of $10.7-million 


ind, under any 


since 1953 


interest 
arrears 

Heineman had some additional sta- 
t Though revenues 
$215 


tis 


ics to crow ovel 
$226 


} 


million to 
had 


million 


ropped from 


million, operating expense been 


chopped by a bigger $20 

Passenger service losses were pruned 

rom $23 million to $16 million 

Out of the Woods? Did this 

that CNW was really out of the 
After 


affected by Corn Belt crops and iron 


mean 


1.9 
woods 


all, the road, heavily 


long his- 
Was the cur- 
ent improvement just one more up? 


ore movements, has had a 


tory of ups and downs 
Heineman did seem to be braking 
But his 1958 net 
was still short of covering some $4.6 
million in preferred dividend re- 
quirement and left nothing at all for 
common dividends, which have not 


the decline 


*Chicago & North Western Railway Co 
Traded NYSE. Current price: 25. Price range 
1959) : high, 3254; low, 24'4. Dividend (1958) 
none. Indicated 1959 payout: none. Earnings 
per share (1958): d$2.01. Total assets: $570 
million. Ticker symbol: NW 
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CHICAGO & NORTH WESTERN FREIGHT YARD: 


been paid since 1950 
“We 


expenses 


Also. Says he 
have to revenues and cut 
The North Western is still 


less efficient than the average for the 
industry.” 


raise 


Heineman is firmly convinced that 


the improvement can be made and 


made permanent For one thing, he 
has found some $27 million worth of 
surplus real estate he expects to liqui- 
date. For another, he 
out more unprofitable passenger runs 
“Chicago 


hopes to cut 


railroads,” he chortles 


“seem blessed with greater govern- 


ment understanding than the eastern 


roads.” Heineman even maintains 


he can yet run costly commuting 


trains at a profit, with a new ticketing 


system which encourages’ regula 


commuters and deters casual short- 


ride 


passengers He also advocates 


lower freight rates to attract revenue. 


“Railroads,” says he, “should think of 
trainloads rather than carloads.” 
Hedging for 1959. Wall Street. of 
course, has heard all that before But 
when Heineman waxes optimistic, The 
Street listens respectfully. His rec- 
ord at the CNW shows him to be no 
man to make 


promises lightly 


Right now, however, Heineman i 


for 1959, warn 


promises 


ae 
4 





CNW’S HEINEMAN:? 


the government “understands” him 


can the commuters pay their way? 


that a long steel strike 


CNW badly But for the 


he is as optimistic as eve! 


would hurt 
longer term 
Heineman, 
who is not 
ence Sea- 
Says he 
rated traffic 
all the 
to participate 


railroadet 
ied about the St. Law: 


opening 


In fact, is one 
wort 
way this year 
about future 
“The CNW 


ern lake 


water-gene 


which serves west 
ports, is bound 
believe the 


But 


two or rive years 


actively Long-term, we 
Seaway will be very valuablk 
whether in one 
time, I have no idea.” 

Whether or not Heineman proves 
to be right, Wall Street sure of one 
thing: that Heineman has 
road in a far bette: po 
benefit from the Seaway ol 


that 


put the once 
rickety ition to 
anything 


else happens in his territory 


SOFT DRINKS 


THE CROWNING 
TOUCH 


Royal Crown Cola Co. (née 

Vehi) may only be knee-high 

to the big fellows in the in- 

dustry, but it does have one 
claim to fame. 





Bosst D bi 


Claud A ‘ r, a ome 
time J 3 


Works 


Crown 


pharmacist ottling 
had been turning out Royal 
Ginger Ale ever since 1905 
Hatcher 


Roy al 


In 1924 an associate advised 
Coke-sized bottl« 
tough 


that in its 


Crown was facing competition 


brands fast 
bottles “Tall?” 
“How tall?” 
exaggerated, about 
knee-high.” That Royal Crown 
came out in a new, nearly knee-high 
bottle, and the Nehi Corp. was born 
Today, Columbus, Ga.’s Nehi is an 
$18-million internationally 
known With its Royal 


other 
in taller 
Hatche1 


adviser 


from appearing 

snapped 
Well,” the 
“they're 


year 


(sales), 


corporation 





Crown Cola the nation’s third best 
selling cola (after Coke, Pepsi), Nehi 
decided last month it was time to 
change the corporate name again— 
this time to Royal Crown Cola Co.’ 

“The change in name,” Royal 
Crown's gentle, genteel President 
Wilbur Glenn explained in a soft 
Georgian drawl, “will contribute to 
the product and corporate image we 
are seeking to create and strengthen.” 

Thus far the image that Royal 
Crown has presented to Wall Street 
has not been exactly awe inspiring. 
Though it was incorporated 31 years 
ago, barely ten years after Coca Cola 
and, Pepsi-Cola, Royal Crown’s assets 
(about $9 million) and profits ($1.2 
million) are still only knee-high to 
those of its bigtime competitors. 

As a competitor, Royal Crown is 
one up on its rivals on only one score. 
With eight of its own canning plants, 
it claims to be the biggest factor in 
canned soft drinks, accounting for 
42°, of the tinned pop market. 

At the present, that is a modest 
enough accomplishment. This 
the industry is expected to ship 
513 million cans of soft drinks, a 
40% increase over 1956's total. Yet, 
compared with the 33 billion bottles 
of soft drinks produced last year, the 
$14-million canned pop market is little 
more than a drop in the bottle. The 
Big Three obviously do not think the 
game is worth the can. So far they 
- have made no serious effort to chal- 
lenge Glenn for the canning crown. 

Such slight regard suits Canner 
Glenn right down to the ground. He 
may not have much of a market, but 
it’s all his. With an 18% return on 
stockholders’ equity to show for his 
pains—and a 10°, sales jump expected 
for 1959—Glenn can rightly claim 
that not all of the prizes go to the big 


year, 


Royal Crown Cola Co. Traded NYSE. Cur- 
rent price 19',. Price range (1959) high 
19'4,; low, 1644. Dividend 1958) 80c. Indi- 
cated 1959 payout: 80c. Earnings per share 

1958) : $1.19. Total assets: $8.8 million. Ticker 
symbol: RCC 
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WALWORTH’S WALLACE: 
his profit valve was leaking 


METAL FABRICATORS 


ANOTHER TWIST 





The problem for valve-mak- 
ing Walworth is how to make 
profits flow more smoothly. 


Over the past few years, the path of 
116-year-old Walworth Co has 
been as full of twists and bends as 
one of its own valves or fittings. In 
1954, a new board of directors put in 
longtime employe Fred W. Belz as 
president. Belz’ job: to straighten 
out the kinks in Walworth, one of the 
U.S.’ “full-line” 
valves and fittings 
Crane Co.) 

Another Twist. Belz did his best. 
He quickly sold an unprofitable pipe 
wrench business which had _ been 
losing $200,000 a year, bought into 
more stable lines and started to re- 
place Walworth’s obsolete and high- 
cost equipment. But still the profits 
would not flow freely. Last year the 


two producers of 


(the other: 


Walworth Co. Traded NYSE 
price 147,. Price range 1959) high, 153, 
low, 12',y. Dividend (1958) 90c. Indicated 
1959 payout: 2 stock. Earnings per share 
(1958): 37c. Total assets: $64.3 million. Ticke: 


symbol: WW 


Current 


ROYAL CROWN COLA’S GLENN WITH NYSE’S KEITH FUNSTON: 


the canning crown is his 


oil, natural gas, pulp and paper and 
other industries which are big Wal- 
worth customers dried up on their 
spending. Walworth itself was hit 
with a two-week strike at three of its 
plants. Result: profits, which Belz 
had boosted to $2.31 in 1957, trickled 
off to 37c a share last year. 

Once again stockholders clamored 
for a change in management. One 
large shareholder, Marvin Grove, th¢ 
head of a wholly owned Walworth 
subsidiary, went so far as to file 
papers with the Securities & Exchang: 
Commission to wage an all-out proxy 
fight. Early this year, Belz averted 
the proxy war by promising to nam« 
Grove-sponsored directors to the 
board. 

Another Turn. Last month sorely 
tried Walworth took still anothe: 
twist. At the annual meeting in Bos- 
ton, Fred Belz announced that he 
was stepping up to the post of board 
chairman. In as president was John 
C. Wallace, 38, who joined Walworth 
as a vice president two years ago and 
soon became general manager of the 
corporation. 

What will these management 
changes mean to hard-pressed Wal- 
worth in the immediate future? Not 
much now, admits candid John Wal- 
lace. “We'll lose money in the first 
quarter, when our facilities will be 
operating at their lowest point. Sales 
are picking up, but we’re supplying 
them out of inventory—and in this 
business it’s making goods that makes 
money ” 

Turnabout? But if Walworth’s near- 
term future is still clogged, Wallace is 
highly confident about the longer 
pull. “We should start making money 
in the second quarter,” he predicts, 
“and by the third quarter should 
really be rolling. That’s when we 
figure the over-ruling of the ‘Memphis 
lecision’ will begin to affect our sales 
to natural gas.” Adds he: “We're 
looking for a pickup in sales to the oil 
companies, 
liquidating valve 
months now.” 

What does he 


ings for 1959? 


too, they’ve been 


inventory for 18 


since 


anticipate in earn- 
“We've made no offi- 
but other people ar: 
dollar a 
which seems pretty reasonable to us 
There will be more to the earnings 
pickup than increased sales, Wallace 
points out. During 1958 Walworth 
started relocating which 
produces 60 


cial prediction 


estimating about a share, 


equipment 
of the parent company’s 
sales. The program was an expensivé 
During 
to $1 
million, and this year it will add still 
$855,000 

once the relocation is 
Wallace notes, Walworth will 


one, and hit earnings hard 


1958 alone the moving bill came 


another 
But 


pleted 


com- 
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DR. HARVEY E. WHITE teaches Atomic Age Physics to 270,000 students on NBC’s 5-day-a-week “Continental Classroom.” 


RCA Electronics helps put new life into learning 


Five vears from now America’s student than 200 colleges and secondary schools Even at home 
population will approach 50 million— have installed closed-circuit TV to im- ilike are earning s¢ 
8 million above today’s figure. By pres- prove instructing tec hnique S ind sy 
ent standards there mav be too few top talent bevond the walls of a single Helping the teacher 
teachers and classrooms. But an impor- classroom. Still other schools use the students, providing « 
tant part of this problem will be solved programs of America’s 35 licensed edu- better schooling at the k 
through electronics. cational TV stations ippr ximately a few of the wavs RCA heh 

Already, teachers are increasing stu- 60 of which are RCA-equipped America—through elect 
dent interest and covering ground 
faster with the he Ip of such electronic 
aids as: RCA radios, records and rec- RADIO CORPORATION OF AMERICA 
ord players, special audio-visual aids, 
TV, and tape recorders included in the 
“Language Laboratory Package.” More 


read television 
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save some $3.2 million a year before 
taxes on its manufacturing 
Translated into after-tax earnings, 
that could mean as much as 70c a 
share for each of Walworth’s 2.2 mil- 
lion shares. 

Artistic Diversification. This improve- 
ment in Walworth’s basic business 
will make a very big difference. The 
old lines were actually losing money 
last year. But the five new companies 
which Belz acquired for Walworth 
were paying their way. “This was a 
highly artistic diversification we car- 
ried out,” says Wallace. “We inherited 
high-caliber management, and they’ve 
been doing a wonderful job for us.” 
Wallace claims that the subsidiaries 
netted $2.1 million after taxes last 
year, which more than offset the $1.2 
million lost elsewhere in the 
pany’s operations. 

What will Wallace do to end Wal- 
worth’s dependence on the cyclical 
capital goods industries? “There’s not 
too much we can do,” admits John 
Wallace. “But we're attempting to 
lessen that dependence by selling to 
industries which tend to be contra- 
cyclical, like waterworks and _ ship- 
building.” 

Even the cyclical part looks good to 
Wallace for next year. “Nineteen- 
sixty should be a year of record sales 
and earnings, surpassing the $2.31 a 
share we earned in 1957. At that 
point we'll really have our wheels up 
and be flying high, from a strong com- 
petitive position.” When that hap- 
pens, Walworth shareholders, how- 
ever pleased, will still have their 
fingers crossed. For then Wallace 
will have to go on to prove that he 
can keep Walworth’s profit valves 
open in an industry more noted for 
its troubles than for continuous profit 
flow. 


costs. 


com- 


WALWORTH POURING OPERATION: 


for sales, a contra-cyclical solution? 
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CONSOLIDATED ELECTRO DY NAMICS RECORDER-REPRODUCERS: ’ 
hurt by the wrong kind of obsolescence 


ELECTRONICS 


PROFITLESS 
PROSPERITY 





The secret of success in elec- 
tronics may be new technical 
developments—but what do 
you do with the old product? 


“PLANNED obsolescence” is a phrase 
some economists love. For years it’s 
been the root of the frantic race by 
auto and appliance makers to change 
their styles every year. Obsolescence 
has also been the key to the fantastic 
mushrooming of the whole elec- 
tronics industry. In electronics, how- 
ever, a new idea frequently precipi- 
tates not just a new product but a 
new company to produce it. Thus 
there has been no shortage of “fast- 
growing” electronic companies. 

Dazzled by projections of a 
billion electronics market by 1965, 
investors have recently bid some o: 
these electronic issues to 22, 36, and 
even 80 many 
cases there have been no earnings at 
all; only, as a Wall Street wag puts it, 
“a crew cut genius who has found a 
broker to float some stoek for him.” 

The Unplanned Kind. The trouble is 
that the geniuses and their money- 
men have to contend with, not the 
planned obsolescence of the automak- 
but an unplanned kind which 
they cannot control. How much of a 
threat it even the most 
firmly electronics firm 
was made abundantly clear to stock- 
holders of Consolidated Electrody- 
namics Corp.* last month 


$20 


times earnings. In 


ers, 


can be to 
established 


"Consolidated Electrodynamics 
Traded NYSE. Current price: 38 
(1959 high, 4154; low, 335,. Dividend 
40¢. Indicated 1959 payout: 40« 
t 1958) d$1.11 
ior Ticker symbol 


Corp 


1958 ) 
Earnings per 
Total assets $31 i 


CEC 


share 


Price range 


Although the west coast outfit did 
its sales for the fourteenth 
year in a row (to $32 million from 
$30.5 million in 1957), its 1958 earn- 
ings plummeted to their first loss 
Consolidated had a deficit of $2.5 mil- 
lion before taxes, or $1.11 per share 
net. 


increase 


Not a lack of promising products 
but unplanned obsolescence had hit 
Consolidated squarely in its profit & 
loss statement. Groaned President 
Philip S. Fogg: “The impact of tech- 
nological obsolescence was particu- 
larly severe.” Out of Consolidated’s 
50,000 assorted products, several im- 
portant ones had become out of date 
Among them: some magnetic tape re- 
cording devices and transducers. Fogg 
had to write his inventory down by a 
whopping $2 million. 

Sales Still Rising. Fogg, of course 
had some new products to replace the 
ones which had become obsolete over- 
night. Particularly promising was his 
“moisture monitor,” a device to meas- 
ure the amount of water in jet fuels 
and other liquids and some of his 
new developments in data-processing 
equipment. As a result, Consolidated’s 
year-end backlog hit a new high of 
$13 million, and the rate at which new 
orders flowing in all but as- 
sured Consolidated stockholders that 
another new record was in the 
offing 


were 
sales 


Profits, however, might be anothe: 
matter In 1958 
writedowns, Fogg said he “believed 
they would be But 
electronics being what it is, “hoped’ 
might bette 
Fogg to use. At any rate, 
heads on Wall Street were wondering 
whether this kind of profitless pros- 
perity might not yet hit many another 
of today’s crop of electronic wonde 


discussing his big 
non-Trecu rring 


have been a word fo! 


sobere1 


companies as new developments crop 


up faster than old ones can pay off 
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Location of Inco's new Nickel discovery 


Construction at power dam, 


Construction of piant at mine site 


Sinking the shaft 


Employment for 2000 Families 


New Nickel discovery in Manitoba 


proves to be world’s second largest 


Great new mine of INCO-Canada added to already expanded production will give 
Free World abundant Nickel supply twice as big as 1958 consumption within next two years.* 


You are looking at the emerging picture- 
story of one of the most dramatic mineral 
discoveries of our times. This is Thomp- 
son, Manitoba, a tremendous new source 
for Nickel surpassed only by INCO’s 
famous “Sudbury Basin”. 

What does it mean to you? 

Apart from all it means to every citizen 
of the Free World, it has a special impor- 
tance to you as a business man... 
an abundance of Nickel to 
supply all needs as far into the future as 
any man can foresee. 


It means 


It means you can plan to take advan- 
tage of all the benefits that INCO Nickel 
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can provide in the equipment you buy 
and the products you sell — resistance to 
destructive . strength and 
toughness at high heat and sub-zero cold 
... protection of product purity ...unique 
magnetic and electrical properties... 

enduring beauty. ... 


COTTOSIVeES . . 


It’s only a question of what you have in 
mind. Any information you want about 


INCO Nickel is yours for the asking. 


The 


Canada, 


International Nickel C 
Limited 


mpany, Inc., is the U. S 


(Inco-Canada) producer 


of Inco 


Selenium, Sulfur and Platinum, Palladium and Other Pre 


In 1960-61, Inco’s Thompson mine 
an output potential of 75 million pounds of 
Nickel. This will step up Inco-Canada’s capac- 
ity to 385 million pounds a year — boosting 
Free World projected output to about 650 
million pounds. An all-time high 
double the 1958 Free World 
330,000,000 pounds! 


will have 


. almost 
consumption of 


59 I r In 


The International Nickel Company, Inc., 
67 Wall Street New York 5, N. ¥ 


iffiliate of The International Nickel Company ef 
Nickel, Copper, Cobalt, Iron Ore, Tellariam, 
cious M tals. 
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Products and Ideas 
that can pay off for you 


Here are some reports about Koppers products 


that should interest you; and some ideas, too—other 


people's ideas as well as ours 


which have put 


Koppers products to good use. Maybe you can use 


some of these products and ideas to save money, 


improve a process, make a better package, increase 


sales or solve another industrial problem. 


Dry ice lasts 3 days 


in Dylite Insulated Frozen Food Boxes 


You're in a supermarket or dairy store,and 
there, right in the middle of the aisle, is a 
frozen food display box. It’s in your way 
so you have to walk around it. You can’t 
helpseeing “Special— Pistachio Ice Cream” 
and you're trapped. You buy ice cream. 
Then you see that this freezer is unique 
It can stand in the middle of the floor, 
forcing you to notice it because it needs 
no electrical wires. It works on plain dry 
ice. But dry ice evaporates. Must they 
fill it every day ? No. The box is insulated 
with DyLire®’, an amazing foamed plastic 
developed by Koppers Plastics Division, 


It’s so amazing, in fact, that the dry ice 
lasts three days before it loses its freezing 
power. You learn, too, that DyLITE con- 
tainers used for shipping frozen foods 
need only 40°), as much dry ice as do 
conventional containers. 

DYLITE is strong, too. Completely wa- 
terproof and lighter than cork. And it’s 
low cost. It can be molded to any shape 
or size . the perfect insulation for 
everything from ice buckets to refrigerator 
and freezer cabinets. Could be DyLITE is 
what you've been looking for. Check the 
coupon for the full story. 


A modern Swiss Chalet 
from 12 Creosoted Poles 


You sit inside this striking ski shelter at 
Greek Peak, N. Y., and you can watch 


through the wall of 


the entire ski area 
glass. Slanting up to the roof apex, serv- 
ing as beams, are 12 massive creosoted 
poles. Black and handsome 
light brown of the ceiling boards, t 
osoted poles are easily strong er 
support the large roof area, often h 
with snow. And because they are pressure- 
creosoted they'll last into the next cent 

with no maintenance. 

Pole-type construction 1s 
most inexpensive ways to buil 
up to half as much as conve 
struction. It’s excellent for 
shelters, farm buildings se par- 
ticular poles are yellow pine, pressure- 
treated at the Koppers Wood Preserving 
Division plant at Horseheads, N. Y. Had 
you considered pole-type construction? 
Return the coupon and find out 
about it. 





New “‘Fuelproof Sealer’’ 
makes old paving young again 


The runway is weathered and worn from 
thousands of takeoffs and landings. ““Sun- 
light, rain, snow and frost. That's what 
really does it,” says the Airport Engineer. 
“Plus fuel spillage, which literally dissolves 
the bituminous paving.” You step back as 
the applicator truck makes a pass, leaving 
behind it a black 10-foot-wide 
strip of brand new runway surface. “But 


velvety 


this is the answer,” he gestures. ““Koppers 
Pavement Sealer 
ways at the rate of seven miles an hour 


the Sealer 


We're sealing these run- 


And in good weather 


dries 
inside of two hours.” 

Koppers Pavement Sealer adds vears of 
life to asphalt paving 
and beautifies it 


preserves, protects 


And because of its unique 


4) 
rr 


\ 


s 
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“Hush House’ cuts jet roar to a whisper 


A major problem of the jet age is noise 

the tremendous, shattering roar of the jet 
engine. To better understand this problem, 
you visit the jet engine testing facilities of 
a large west coast aircraft manufacturer. 
There, 


of acoustics tell you that unmuffled jet 


engineers and experts in the field 


noise can ruin communications, frazzle 
nerves, tear concentration to shreds, even 
undermine health or cause deafness. 
hen how are these engines worked on? 
How are they tested (sometimes for hours 
on end) at a heavily populated installation 
like this? 
The answer is a “hush house’’—a pre- 
cision engineered acoustical test chamber 


which diverts and dissipates engine noise 


through a series of wave-shared baffles in 


its air intake and exhaust stacks—and 
which stops noise from going through its 


thick 


Even the thundering boom of an 


walls and ceiling with acoustical 
panels 
enclosed F-102A 1s reduced to a 
outside the cell 

The Sound Control Departn 
Koppers Metal Products Division des 
and manufactures “hush houses” and a 
complete line of silencers and acoustical 
systems for all industry, including silencers 

gas turbines and snort valves, machin- 
ery enclosures, silencers for air conditio 
ing systems, and audiometric rooms for 
hospital and clinical tests. Is noise your 


problem? Why not check the coupon? 


KOPPERS 


Divisions: Chem 


icals & Dyestuffs « Engineering & Construction « Gas & Coke 


Metal Products « Plastics « Tar Products « Wood Preserving « International 


+ 


resistance to weather and petroleum prod- 
ucts, it 1s ideal for airfield runways and 
aprons, parking lots, service stations, 
driveways, sidewalks, playgrounds and 
The Sealer can be applied 


with mechanical spraying equi 


tennis courts 
mment as it 
was in this case, or for smaller areas with 
a simple nylon-bristled push broom. And 
you don’t have to heat it. Is 


deterioration your problem? Then check 


pavement 


the coupon below. 


Vat-dye kit gives bright 
new life to faded fabrics 


This is the “Sani-Vat" Dye Kit—a do-it- 
yourself process for hospitals, hotels and 
other institutions that want to faded 


linens, uniforms, drapes and 
colorful, new lease on life. W 
vat-dve fabrics with perma 
ing normal institutional -la 
ment. Far superior to at 


fabric dy 


THESE 


To: Fred C. Foy, President 
Koppers Company, tInc., Room 1428 
Koppers Bidg., Pittsburgh 19, Pa 


DYLITE EXPAN 
PAVEMENT SEALE 
INDUSTRIAL SOUND CONTROL 
VAT DYES AND “SANI-VAT KIT 
POLE-TYPE CONSTF TION 

Name 

Address 

City 
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In 1958 Columbia Gas System served more people 


with more natural gas than ever before 


In 1958, more than 3,000,000 homes and businesses 
needed more than 700 billion cubic feet of gas from 
Columbia — 57 billion more than in 1957. Among 


this total were 58,000 new house heating customers. 


To meet these needs, Columbia Gas invested 
$82,700,000 in new construction and property im- 
provements, and contracted for billions of cubic 
feet of new reserves in the Appalachian section and 
the Southwest. 


Late in 1958, Columbia Gulf Transmission Com- 
pany, a new subsidiary, acquired the Gulf Inter- 
state pipeline, to help assure additional supplies of 
southwest gas to serve growing customer needs 


Columbia Hydrocarbon Corporation's fractiona- 
tion plant at Siloam, Kentucky, began full-scale 


operations during December, 1958, producing 
propane, butane and natural gasoline. It is also a 
potential source of ethylene for the petro-chemical 
industry. 


To learn more of Columbia's continuing invest- 
ment in service—along with financial details—write 
for your copy of our 1958 Annual Report. 


THE COLUMB 
SYSTEM, Inc. 


COLUMBIA GAS SYSTEM SERVICE CORPORATION 
COLUMBIA HYDROCARBON CORPORATION 
$20 EAST 4tet STREET, NEW YORK 17, w. ¥. 


CHARLESTON GROUP, UNITED FUEL GAS COMPANY, AMERE GAS UTILITIES COMPANY, 
ATLANTIC SEABOARD CORPORATION, COLUMBIA GAS OF KENTUCKY, INC. VIRGINIA 
GAS DISTRIBUTION CORPORATION, KENTUCKY GAS TRANSMISSION CORPORATION... 
COLUMBUS GROUP. THE OHIO FUEL GAS COMPANY, THE OHIO VALLEY GAS COMPANY 

PITTSURGH GROUP, THE MANUFACTURERS LIGHT AND HEAT COMPANY, COLUMBIA 
GAS Of NEW YORK. INC. CUMBERLAND AND ALLEGHENY GAS COMPANY, HOME GAS 
COMPANY... COLUMBIA GULF TRANSMISSION COMPANY. . THE PRESTON O11 COMPANY 
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BUILDING MATERIALS 


SECOND 
THOUGHTS 


Glidden’s Dwight Joyce has 

decided that profitability 

makes a better motif than 
“logical integration.” 





Sai Dwight P. Joyce, president of 
Glidden Co.* in 1955, talking about 
the expansion of his Chemurgy divi- 
sion, which processed soybeans and 
merchandised grain products: “The 
visdom was well proved.” 

Said Joyce in 1957 “The yeal has 
been one of progress for the Chem- 
irgy division.” 

Said Joyce last month: “Now that 
vere rid of the Chemurgy division 
we can put the money to better use.” 

Inconsistent he may have sounded, 
but Joyce was merely being realistic 
Despite his fine words, the Chemurgy 
division had never made much money 
for Glidden. Seven months ago Glid- 
den disposed of the division, which 
in the fiscal year ended August 31 had 
racked up sales of $32 million out of 
Glidden’s total volume of $217 million 
Last month, when Joyce released his 
six-month figures, the somewhat be- 
lated wisdom of his move was made 
araphically clear. Glidden’s sales had 
fallen 8°, to $92.5 million—but, with 
more emphasis on better-earning di- 
visions, net profits were up almost 
43°, , from $2.1 million for the year 
before to $3 million for the latest 


pel iod 


Glidden Co. Traded NYSE. Current price 
463,. Price range (1959): high, 50',4; low, 44 
Dividend (1958): $2. Indicated 1959 payout 
$2. Earnings per share (1958): $2.64. Total 
assets: $133.2 million. Ticker symbol: GLN 


GLIDDEN’S JOYCE: 
a delusion was shattered 
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- B&O service that > | 
can make youa “ 
better informed 


shipper! 


Fast... Fast...Fast tracing information is now 
available to shippers and receivers, thanks to 
BazO's new...DOT...(Data On Tracing). Through 
ultra modern methods, B4aO sales and service 
offices across the Nation are kept informed 

of car movements 24 hours a day. 


Ship via B&O and get the benefit of... DOT 


Ask our man! 


of SENTINEL Service—TIME SAVER Service—TOFCEE Service 
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GLIDDEN FOODS RESEARCH CENTER (CHICAGO): 


What Was It? But there 
to the change than immediately 
showed itself in the profit & 
statement. It seemed to 


was more 

loss 
mean that 
Glidden had finally made up its mind 
what it wanted to be. The public has 
been long—and understandably 
fused as to just what kind of a com- 
pany the Cleveland-based outfit really 
is. Its Durkee Famous Foods division 


con- 


rang up $85 million in sales last yea 
Its big paint business accounted fot 
$77.5 But the 
seemed to enough to do 


million 
little 


and 


anothe1 two 
have 
with each other 


with the chemurgy 


even less to do 


side of the busi- 
ness 
itself seemed often 


wanted to be, 


Glidden 
of what it 


unsure 
sometimes 
acted as proud of its tiny mining oper- 
food and paint 
To Dwight Joyce, and his 
father Adrian before him, almost any 


ations as of its big 
business 
sort of integrated expansion (from 
paints to vegetable oils, to oil-based 
foods, to dealing in grains) seemed 
both logical and desirable 

But recent years shattered that de 
lusion. Dwight Joyce had some hard 
second thoughts. He came to the con- 
that if a 


profitable, it wasn’t worth having. He 


clusion business wasn't 


started stripping the company down 
In recent years he peeled off such 
miscellany as a type-metal business 
live- 


stock and poultry feed business, his 


a copra crushing operation, a 
margarine and salad products (east of 
the Rockies) and finally, the Chem- 
urgy division 
Is Food Next? 
smaller but 
“From 


Joyce, “we're 


The 


more 


result was a 


manageable busi- 


ness now on,” announced 
putting oul 


where the profits are.” 


money 


That meant first and foremost paint, 
which accounts for about 40 
and often up to 50: 


of sales 
of profits. Sec- 
ondly, it meant specialized chemicals 
(largely titanium dioxide, widely used 
as a pigment), source of just 10°, of 


sales, but 20°. to 30°. of earnings 


44 


the money is where the profits are 


and which Joyce expects to account 
for 40°, within five years. And thirdly 
it meant foods, roughly 43° of 
and 20°, to 30° 

If Joyce 
doctrine to a logical conclusion, Glid- 


sales 
of earnings 

were to follow his new 
den might be expected next to get rid 
But it probably 
Though 
sales of the food divisions may be the 
lowest of the three 
return on investment may actually be 


of its food business 
will not do so return on 


major areas, its 
the highest 

Time to Expand? In fact, Glidden 
has probably done all the shrinking it 
intends to do. Like most businessmen, 
Joyce does not enjoy seeing his busi- 
shrink. Hence 
for acquisitions to pad out sales vol- 
Says he: “We're still look- 
ing for new companies and products to 
add to our but 


basic 


ness he is shopping 


ume again 


structure 
stick to ou 
and we look for profit first.” 

In the stockholders 
should reason to 


from now 


on we businesses 
meantime, 

little 
the lost volume 


have mourn 


Joyce expects to push 
his earnings this year up to, or even 
beyond, the $3.16 a share the company 


earned in fiscal 1957. He expects this 


despite the fact that he projects sales 


HART SCHAFFNER’S KESTNBAUM: 


reasonable request, quick response 


* 


volume to only $200 million, 12°%, less 
than the mark two years ago. Which 
only leaves Wall Street wondering 
why it took Glidden so long to make 
up its mind to put its eggs only in the 
most profitable baskets. 


APPAREL 


ALTERATIONS 
WHILE-U-WAIT 


When Hart Schaffner & Marx 
shareholders asked for a little 
more padding around the 
dividend, little did they know 
they would be fitted so soon. 


THE annual stockholders meeting of 
well-tailored ($48.9-million assets) 
Hart Schaffner & Marx* last month 
was busier than the season's close-out 
at Robert Hall. Throughout the pro- 
ceedings, shareowners kept 
President Meyer Kestn- 
baum about the clothier’s quarterly 


several 
badgering 


dividend, which has been pegged at 

40c a share for the past two years 
Some went so far as to suggest that 

HS&M had 


recessive 


fared reasonably 
1958 
million and profits of $1.8 million were 
down slightly, but still made for the 
third best 
dend ought to be padded out to 50k 
To this incessant Coat & 
Suiter Kestnbaum replied that 


suggestions always 


since 


well in (sales of $76.2 


year on record), the divi 
needling, 

sucn 
active 
that “the directors are 
sensitive to the dividend because they 


“receive 
consideration,” 
large holdings themselves 
(about 15 of 


that management was “enlightened by 


have 
the outstanding), and 
the discussion.” 

So it seemed. For rarely in the an- 
nals of Wall Street had a stockholder’s 
suggestion received such prompt 
tention. The meeting had scarcely ad- 
journed before the directors convened 
and President Kestnbaum announced 
that the board had voted an increase 

But 
in sO measuring its stockholders for a 

Presi- 
pointed 
HS&M 


board 


in the quarterly payment to 50x 


clothes 
promptly 
thought that 
had goaded the 
was 


fiscal suit of 
dent Kestnbaum 
out that 
shareholders 


new 
any 


and 
that 
would 
that all stockholders everywhere could 


into action “naive,” 
“rather 


true, he 


even 


preposterous.” If were 


shuddered, it meal! 


get whatever they wanted merely “by 
raising hell at annual meetings.” 


*Hart Schaffner & Marx. Traded NYSI 
Current price: 42. Price range 1959 hig! 
443,: low, 34. Dividend 1958) $1.60. Ind 
cated 1959 payout: $: tarnings per sha 
1958) : $4.17. Total $48.9 million. Tick 
HSM 


er symbol 
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THE 
LOOK 
OF 
TOMORROW 





Growth and diversification 





= 


AIRCRAFT COMPONENTS 





wYORavVEICS 





SUNDSTRAND 


are changing the face of Sundstrand operations 


The year 1958 concluded with record sales of $80,011,433, 
culminating a decade of volume growth built on con- 
tinued diversification of engineered products within the 
company. Entry into the missile field made possible by 
our Turbo division also contributed to the 1958 sales 
increase. Continued development of aircraft hydraulic 
motors and hydraulic pumps and valves resulted in a 
broader sales base for the aviation division. Hydraulic 
division constant speed drives for truck refrigeration 
and bus air conditioning systems were introduced. Sev- 
eral minor acquisitions of companies were made to diver- 


sify our Machine Tool division into new market areas 


During recent years the company has diversified to the 
point where the words “Machine Tool” in the corporate 
name do not properly reflect over-all operations. Our 


annual meeting April 28 will be asked to approve a name 


SUNDSTRAND 


SUNDSTRAND MACHINE TOOL CO. 
Rockford, Illinois 


change to Sundstrand Corporation. We anticipate that 


1959 will be another year of progress and growth for 


De duwe i 


President 


Sundstrand. 





COMPARATIVE STATEMENTS OF INCOME 
1958 

S$80.011.433 
6,620,654 


3,355,862 


Net Sales 

Net Earnings Before Taxes 
Income Taxes 

Income Taxes per Share 2.16 
Net Earnings after Taxes 3,264,792 
Earnings per Share 2.10(a) 


Shares Outstandin 1,552,904 


(a) Based on shares outstanding / 


end of year i» 


j 











Copic s of our 1958 Annua 
Re port are ava able upon 
request iddress 
Sundstrand Machine 


Tool Co., Rockford, Ill 
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WALL STREET 


PANDEMONIUM 
AT AMEX 


Not since 1929 has the 
American Exchange seen 
such. ticker-busting volume. 
But Small Board’ Boss 
McCormick is anything but 
bullish on the new boom. 





It was ten minutes to noon one Fri- 
day last month. The 1,300 clattering 
tickers of the American Stock Ex- 
change, which transmit stock prices to 
215 cities, were running 18 minutes 
behind actual transactions. A couple 
of low-priced real-estate stocks, Lef- 
court Realty (LEF) and Webb & 
Knapp (WN), were piling up such 
sales that by day’s end the two firms 
would together account for a volume 
of almost 600,000 shares. On the hectic 
trading floor, telephone order clerks 
flashed their famous hand signals like 
so many concert pianists doing finger- 
limbering exercises. Riding herd on 
it all, Amex’s harried Director of 
Floor Supervision Edwin O’Meara 
breathed a long sigh: “It’s keyed all 
the way, and going like merry hell!” 
That about summed it up. For not 
since the turn of the century—when 
the old outdoor Curb 
bowler- & blazer-clad 
tered Broad Street in all weathers, 
and flicked their finger signals to 
order clerks who half hung out of 
windows—had the Small 
such pandemonium. By 


Exchange's 
traders clut- 


Board seen 
the close of 
trading that day, Amex’s volume hit 
3,523,410 the biggest 
business since 1929, and very nearly 
the Big Board’s 3,770,000- 
share volume on the same day 

Nor did the turmoil cease. The next 
week, what with one thing: and an- 
other, Amex found itself so plowed 
under with paperwork that it asked 
the New York Stock Exchange to 
help it catch up on its clearings with 
member firms 


shares, day's 


equal to 


As a friendly gesture 
(and because most of its own membe1 
firms also belong to American), the 
Big Board pitched in, helped Amex 
straighten out with member firms the 
number of dollars each 
owed whom (though at no time was 
the public affected by the delays) 
The Bad Boom. All this, however, 
was symptomatic of Amex’s zooming 
volume, which normally would have 
President Edward “Ted” McCormick 
cheering, and instead has him chary 
Reason: the boom in business is 
not necessarily healthy. By the close 
of the first quarter this year, Amex’s 
volume had climbed to within 
of the turnover on the Big 


shares and 


o7% 


Board, 


46 


the first time in modern memory that 
Amex volume has soared so close 
to that of its rival. But the key to 
McCormick’s concern lay in the fact 
that the dollar value of that volume 
was less than 9% of the Big Board’s 
(see chart). What was happening was 
simply that penny stock peddlers and 
speculators were having a field day at 
Trinity Place. 

Lower Bars. As it is, Amex’s 
quirements for listing a stock are far 
less stringent than those of the New 
York Stock Exchange. It insists that 
a company have a minimum of 100,000 


-—VOLUME VS. VALUE— 


Trading on the American Stock 
Exchange so far this year has 
boiled up to 57% of the Big 


Board’s volume as against a 
more normal 30-35% ... 


| New York | ‘ 
[Stock Exchange | Hy 


NS 


re- 





4 


American 
Stock Exchange 














... But with its preponderance 
of low priced stocks, the Amex 
still falls for short of the Big Ay | 
Board in the dollar value of the c $) 
trading. [New York ] te 


(Stock Exchange | ty 


[American 
Stock Exchange Pek 
s 


ww => 
Ss 5S 


\ 


Value in Billions of Dollars 
~~ 





= -_ alin 
.) "6 7 "58 "59 (lo date 








“Current volume projected on the basis of a full year 





shares outstanding and at least 1,500 
stockholders, unlike the Big 
Board (which requires its listed com- 
panies to have at least $1 million in 
earnings), Amex stipulates no such 


but, 


earnings floor. 

As a result, many a young untested 
company in Amex a 
fitting receptacle for its shares, and 
though by no means all—Amex 
medium-to-low priced. 
This, in turn, has caused American’s 
growing army of fledgling, tip-hungry, 
get-rich-quick to bypass 
substantial stocks and plunge into 
those untested but alluringly low- 
priced shares that give promise of 
gyrating rapidly in price on relatively 
small volume. Human ego being what 


has discovered 


most 


stocks are 


investors 


it is, the prospect of owning 1,000 
shares for $1,000, instead of only 20 
or 50, appeals to more than a few in- 
vestment neophytes 

The consequent ballooning boom in 
volume has also reverberated at Amex 
in one other way: last month a seat 
on the Exchange sold for $44,000, 
$2,000 more than the price paid last 
year, and the loftiest fee plunked down 
for an Amex seat since the wild days 
of 1930, when one went for $225,000 

Tilting at Rumor Mills. Decrying “the 
rumor factories” that “have been 
working so hard,’ Amex’s McCormick, 
like many another alarmed Wall 
Streeter, is frankly concerned. “No 
one,” he “should buy on 
market averages alone. Neither should 
one buy a security simply because its 
price has been rising or because it has 
a romantic space-age name.’ 


declares, 


McCormick had good reason to be 
Things had gone so far 
that a Manhattan financial writer 
ceived a telephone call threatening his 
life after he wrote about low-priced 
options granted to officers of a couple 
of wild Amex The stocks 
were Universal Controls (race track 
totalizers) and General Development 
(Florida real estate), a pair of pre- 
viously insignificant outfits taken ove 
by controversial Canadian-born Pro- 
Louis Chesle1 The writer 
World-Telegram & Sun’s Wil- 
Bloeth. Also threatened 
Member Louis W. Herman, 
specialist in Universal Controls 


concerned. 


re- 


listings. 


moter 
N.Y 
liam 
Amex 


was 


Chesler, of course, said he was hor- 
rified that the 
thing was a stunt by short sellers who 
wanted to knock the price of 
the stocks. By early this month, Uni- 
versal Controls, which had zoomed 
from 375, in January to 102 last 
month, had dropped back to 591, and 
General Development at 474 was down 
some 30 points from its March high 

Can This Be Wall St.? Whatever the 
rights and wrongs of the one 
thing was only too clear: it had been 
a long time since Wall Street had seen 
such goings-on. The New York Stock 
Exchange was concerned, as well as 
The Amex. In a cautionary letter 
last month, Big Board Chairman Keith 
Funston joined Amex in 
member firms to conduct their 
ness on such a “sound and conserva- 
tive” basis that “at no time will our 
facilities be used for reckless specu- 
lation by the uninformed.” 

Wall Street's ability to keep specu- 
lation in reasonable check may never- 
theless be in for its greatest test. The 
carnival may only be starting. A Big 
Board survey last month reported that 
25% of the U.S. population is talking 
about the stock market vs. an indif- 
ferent 9% a year ago 


He suggested whole 


down 


case, 


advising 
busi- 
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ROHR MAKES MORE 
STRUCTURAL COMPONENTS 


FOR AMERICA’S 
AIRPLANE BUILDERS 
THAN ANYONE ELSE 
IN THE WORLD 


From flap tracks to fuselage sections, to jet power pods, Rohr makes 
major components for most of America’s leading commercial 

and military planes. With more than 16,000 people . . . with very special 
experience and equipment . . . Rohr builds components better, 

faster, at less cost for such famous aircraft manufacturers as Boeing, 
Convair, Douglas, Lockheed, McDonnell and North American. 





Pfizer 


De / eli A 


in focus 


This chart ‘Shows how dividend payments have cipsely followed the investment in research 


49 ‘SO s ‘52 


11- 


‘53 "54 55 "56 ‘57 "58 


TOTAL DIVIDENDS PAID 


(In millions) 


ve Neg, 


A graphic picture of how 


research leads to human 
and corporate dividends 


@ As the graph above indicates, increasing dividends paid to the 
30,000 Pfizer share owners, rise in a pattern that closely follows the 
rise of Pfizer research expenditures. And as earnings and sales in- 
crease, more investments in research and development are made in 
this continuous cycle of conquest over human disease and want. 

One of the most significant of many developments emerging from 
Pfizer’s record 12 million dollar research program last year is 
Diabinese, the new oral drug for diabetes. Last year also saw: fur- 
ther research and development in the vital field of antibiotics... 
agricultural discoveries which make possible striking weight gains 
in livestock and poultry ...and developments leading to improved fine 
chemicals for food, beverage, medicinal and industrial uses. 

All over the world Pfizer continues to expand its plant-building and 
marketing activities—with products now being manufactured in 19 
countries abroad and sold in over 100. 





ANOTHER RECORD YEAR 


1957 
$207,151 ,629 

22,908,544 

11,466,648 


1958 


Sales 922.726.103 


Net 
Net Earnings 
Dividends Paid 12,251 


23.965.1 


Per share of 
common stock 
Earnings .... 


Dividends paid 


$4.22 
2.10 








e will be very happy to send yo 
a copy of the Pfizer Annual Report 
for 1958 entitied zer in Focu 

A ce sre of Pf zer 
ring the past year, it is also a 
inating review and 
dofs 
n promise for 


" 
Science for the 
worlds well-being 


pf 


e pict 


mprehensiv 
du 
colorful, fas« 
prospectus of the wor 
—rich in history and 

the future. For your copies write 
Dept. 75, Chas. Pfizer & Co., Inc 
11 Bartlett Street, Brooklyn 6, N.Y 


ence 


Since 1849 








CHAS. PFIZER & CO., INC., 11 Bartiett Street, Brookiyn 6, H. Y.- 
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U.S. Plants and Laboratories: Brooklyn, WN. Y.; Groton, Conn; Terre Haute, Ind; Maywood, NJ.; Greensbor 
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INSURANCE 


VARIABLE 
RESPONSES 


4 house divided against itself 
over variable annuities, the 
life insurance industry last 
month battled to a decision 
which pleased no one. 


No issue has so 
$108-billion life 
try down the 


split the 
insurance indus- 
middle of late as the 
question of the variable annuity. Most 
people buy annuities for fixed in- 
they retire. But with 
eroding the value of such 
fewer and fewer of them 
have lately been doing so. For the 
premiums from the traditional an- 
nuity are invested in bonds and simi- 
lar income investments, whose yields 
are paid in depreciated dollars. 

Pro & Con. The answer to all this, 
some men 
variable annuity. By 
of the premiums in 
the argument 


when 
inflation 
income, 


come 


insurance claim, is the 

investing part 
common stocks, 
goes, the annuitant 
would be amply hedged against infla- 
tion. By offering what the times de- 
mand, they say, the insurance industry 
could hang on to a lot of business it 
is rapidly losing to the mutual funds 
and their like 

No topic has met with more bitter 
controversy among insurance men 
In the eyes of Metropoli- 


tan Life, the nation’s largest insurer, 


themselves 


variable annuity is a fighting phrase 
In effect, Met, it would 
put the industry in the 


argues the 
insurance 
securities which is not its 


Moreover the 


business, 


business whole 


con- 
risks would go 
could control 


securities prices? But at the nation’s 


cept of underwritten 


by the way, for who 
second largest insurance company, the 


Prudential, the variable annuity is 
viewed as the only logical answer toa 
public need 

In this battle of Goliaths, the mutual 
funds and securities dealers alike have 
ranks behind the Met. As a 
stock 


variable 


formed 
form of investment, both have 
argued, 


fall under 


securities ought to 
regulation of the Securities 
and Exchange Commission, issue pro- 
spectuses, admit the risks entailed. 
Finally last month the three-yea1 
long battle came to a major deciding 
point. By a 5-to-4 vote, the U.S. Su- 
preme Court ruled that the SEC’s reg- 
ulative umbrella clearly covered all 
variable annuities. It was 
a clear victory for the Met, a clear 
setback for the Pru. But the Pru- 
President Carroll Shanks 
was apparently not taken aback. Not 
only was the Pru ready to meet all 


issuers ol 


dential’s 
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nation’s | 


Amazing Precision 


Pocket-Size Recorder 


Now Records Up To 4 Hours 
Plays Back Immediately! 


__ Yeon 
(initon we 
—— + 


“Minifon Does Best 


“I've tried other types of 
discarded them all since I learned 
MINIFON Nothing can match the « 
ience and lightweight of this remarkable 
size, highly faithful recording instrumen 
day major industrial concerns insist th: 
executives carry 


recorders an 


Minifon recorders on a 
ness trips, because Minifon is the only fo 
way to on-the-spot informatior 
contacts in the field 

Minifon hears everything said and 
nothing—eliminates the time, labor and 
of-memory that go into written reports 


res ord 


Minifon 
Smallest, Lightest 


RECORDER 


Records 
Everything 


Takes Notes 


New Low Price 


Job”, says Executive! 
d have 


about 
onven 
por ket 
t” To 
at their 
ll busi 
olproof 
) from 


forgets 
errors 


And a 


Minifon with automatic push button controls is 


anywhere 
talk to it 


ready to take notes any time 
any conditions—vyou can even 
driving a car or flying a plane! 


NEW LOW PRICE mail coupon below! 


under 
while 


For details and 


ey GEISS-AMERICA, CHICAGO 45 
\ ‘# ) ILLINOIS, Dept. F-4 


Exclusive U.S.A. Importers 


Please send me completely illustrated bro 
chure on the MINIFON recorder 


Nome of Compony 
Address 
City Stote 


’ 
1 

! 

i 

! 

! 

Nome ] 
| 

I 

1 

! 

' 


19 





| SEC requirements, but it would push 
BUSINESS U S A a for enabling legislation in its horae 
? 2 4 state (New Jersey), follow through 

with sale of variable annuities 
Sawdust Victory. As for Met Presi- 
dent Frederic W. Ecker, his victory 
seemed to have turned to sawdust in 
his mouth with the prospect of federal 
regulation of the insurance industry 
“There is no telling,” he said bitterly 

“where it will end.” 


FOOD CHAINS 


THE 
FRONTIERSMAN 


When Safeway’s President 
iEEY TO THE Magowan heeds the call of the 
MOVEMENT wild, it’s a safe bet that he 


also hears the clang of the 
CONTINUED IMPROVEMENT FOR 2 MONTHS OR LONGER. | cash register. 





-m NO SIGNIFICANT CHANGE FROM IMMEDIATELY PRECEDING PERIODS. 


WueEN Robert Anderson Magowan, 55 

agget CONTINUED DECLINE FOR 2 MONTHS OR LONGER. president of Safeway Stores 

penonen BY rerna,. 00. ¥ his intention last month of being the 

first major American food chain to 

open two markets in Alaska, it hard- 

Map shows condition in 87 U.S. business areas, each of which is an economic unit where ly recommended itself to rival re- 

changes depend on the same key factors. Shaded areas reflect decline or improvement for a tailers as a likely move. Was he do- 
two-month period ending the last week of January : 3 , : 

ing it just for the sake of being first 

Magowan himself seemed to stress the 


declared 


THE TOP TEN CITIES eye wa ky ig ZONE INDEXES point. In any event, what else could 


c he accomplish in a 986 400 squ « 
BEST PERFORMANCE Perceniage ain or toss from : « re Ts . squal 
WORST PERFORMANCE corresponding months last vear 


mile state with a population (in- 
Phoenix, Ariz }+-20% | Memphis, Tenn | i een cluding U.S. military forces) about as 
Jackson, Miss (9) 19 ( 0 large as Dayton, Ohio? 
Sacramento Charleston, W Va New England 

Calif 19 (3) Middle Atlantic 
Richmond, Va (2) - Chicago, III (2) : 
Birmingham, Ala New York. NY | Midwest 


) 

3 seal Mobile, Ala South 

UCSOM, ANNE ( Terre Haute, Ind +-2 North Central 
Washington, DC | Duluth-Superior South Central 
Reno, Nevada (7 -2 | | 
Tampa, Fla (4 Portland, Maine +-2 Mountain 
Pittsburgh, Pa Tulsa, Okla +2 Pacific 

(2) Columbus, Ohio 4 


Doubtless staying ahead of the 
crowd is important to Safeway, the 
U.S.” second largest food retailer. But 
as a man who opens or closes sev- 
eral hundred stores a year, ambi- 
tious Bob Magowan is not one to 
drive a nail without a profit motive 
For the hard fact is that Safeway’'s 
growth has come the hard way in re- 
gions where folk are not much thicke1 


on ff? oon ww Ww 


| a i on the ground than they are around 
Number in parentheses indicates how many| NATIONAL INDEX , 


Anchorage te of its first two Alaskan 
|months city has been continuously in column : BSS, Siu ° 
stores. And Magowan's outfit has 





thrived on such slim pickings, ranks 
NEXT ISSI E: as one of the most profitable food 
chain operators in the nation 

Wide Open Spaces. In fact. Salt 
ways two stores, serving approxi- 


The Railroads in 1959: Recovering earnings take some of the desperation 
out of railroad men’s eyes, but some basic problems still leave deep furrows in 
their brows. Forses next issue surveys the varying health of a basic industry ; 
mately 80,000 people in south central 
Forses, 70 Fifth Avenue, New York 11, N.Y F-1173 Alaska, will give it a considerably 
! she S 1e T 1 than 

Please send me Forses for the period checked higher customer concentration th 


: its stores enjoy in Wyoming and 
_ }0) 


1 Year $6 C) 2 Years $9 (1) 3 Years $12 


Colorado, where the ratio of stores 
to people runs about 1 to 13,000. Com- 
pared, for example, with the 60,000 


Enclosed is remittance of $ (C) | will pay when billed 


Name.. potential customers per store Grand 


Address *Safeway Stores, Inc. Traded NYSE. Cu 
rent price 38. Price range 1959) mgt 
91 1 71 it n 95 $s ) 1d 
+ 2',: low, 37',. Dividend 1958) $1.10. Ind 
State cated 1959 payout: $1.20. Earnings per share 
1958) $2.63. Total assets $407.9 millio 
' Ticker symbol: SA 


Single copy Je 
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Talk about Distributing Stock - 


about distributing large blocks of stock—-and you away from hundreds of thousands of prospective 


may hear the name Merrill Lynch. buyers 


Why? Because a steadily growing number of companies are 


coming to us for effective distribution of sizable blocks 


Because this firm has an international network of 126 of J.uritie 


offices linked by more than 100.000 miles of private wire... 
Here are some representative distributions in which 


Because “ve staffe se ices Wi 800 ace t Se : 
cause weve staffed those offices with 18 accoun we participated during 1958, together with the number 


executives . 
of shares we sold and the number of buyers we reached 


Because these account executives are just a phone call across the country. 


NAME OF COMMON STOCKS 





ACE-W 
Am Reoi« 
ALU MIN 
Al MIN 
*AMERA 
*AMERA 
Aw " 


Aver x 3 orneicn Power Co.. Inc. "LA 


Awentcan Nartonat Insurance Co.( Galveston) t 


I 
I 
I 
Avent «<n Hertrace Lire Insurance Co i } ; I 
I 
I 


* Ars re-Dantecs-Miptanp Co 
Arcnisosn, Topeka & Santa Fe Ry. Company 157 } l SEARLE (G 
Benpix Aviation Corporation 27 25 Suen. On 
Born.-Warner CorPporatTron 


1s CORPORATION 





ones, Ine 
oration (Old) 


ComMPANY 


CORPORATION 


{LORPORATION 


distributions handled 


If sou have a block of securities that you would like to sell, may we invite your inquiry? For a confidential discus- 
sion of the problem, just phone or write Wituiam H. Cutsertson. Vice President in charge of the Sales Division, 


Merrill Lynch, Pierce, Fenner & Smith 


Underwriters and Distributors of Investment Securities 


Brokers in Securities and Commodities 


70 PINE STREET, NEW YORK 5, N. Y. OFFICES IN 112 CITIES 
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ROCKWELL 


ROCKWELL-STANDARD reports for 1958 


a Solid foundation for its optimistic outlook 


Expanded research and development 

— the focal point of its world-wide progress 

Many new products introduced 

Two major acquisitions 

— takes full stride into executive aircraft 
production 


— acquires torque converter and transmission 
business 


Foreign activities expanded 

More than $7 million capital additions 

More than $56 million working capital 

No long-term or current borrowings 

More than $115 million shareholders’ equity 
More than 29 thousand shareholders of record 
More than $204 million sales 

More than $9 million net income 


Dividends maintained at $2.00 per share 


With 1958 Annual Report is 20 page 
brochure on Company's Aero Commander 
Executive Aircraft. Ask your broker tor co; 
of this report or write to Secretary 


= 


ROCKWELL- STANDARD we 
DAME NERA K. 
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Union’s Lansing Shield can count 
on for his outlets in the Middle At- 
lantic states, that’s a thin market in- 
deed. But Magowan sees it other- 
wise. “Our stores,” observes he, “are 
located in the country’s greatest 
growth areas.” 

Customer concentration is, of 
course, a factor in promoting inven- 
tory turnover, the key to retailing 
profits. But it is far from the only 
factor. In fact, Safeway, whose stores 
are largely scattered through the 
Great Plairis and West Coast areas, 
actually showed a higher rate of in- 
ventory turnover (14.1 to 1) in 1957 
than Shield’s Grand Union did (13.9 
to 1) on or near the teeming side- 
walks of New York. Moreover since 
1955, when he climbed into Safeway’s 
driver’s seat, ex-Wall Streeter Ma- 
gowan has boasted the fastest growth 
in earnings of any of the leading food 
chains 

Wealth in the Wilderness. How does 
Magowan mine such gold in the rela- 
tive wilderness? One way is by mov- 
ing into thinly settled but growing 
regions at a time when he can get a 
jump on big chain competition. An- 
other, to which he gives important 
credit, is the freedom given his re- 
gional managers to run their business 
“as if they owned it themselves.” “We 
don’t care,” he says, “how they do 
it—as long as they get results.” 

Last month, just as Magowan de- 
clared his plans to pioneer in the 
forty-ninth state, he reported that his 
managers had done it again. In 1958, 
Safeway sales rose a yeasty 5.1%, 
profits an even more robust 8.1%. 
But the most impressive fact was not 
so much Safeway’s growing profit as 
its growing profitability. Where the 
food chain had netted only 0.7% of 
sales in 1955, it earned 1.5, last year 

Commented Magowan, his eyes still 
shaded to the distant frontier peaks: 
“Next year a further increa:.e is pos- 
sible.” 


SAFEWAY’S MAGOWAN: 
first in the “big freeze” state 
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iO FIRST CENTURY 
: “BORN IN FREEDOM 
FOR PROGRESS 


TWENTY PER CENT boost in demand for jet fuels and aviation gasoline is 
government's estimate for 1959. Big boost is in jet fuels. Skyrocketing demand 
here is expected to far outweigh small decline in conventional fuel needs. Require- 
ments should show substantial increase over the next five years. Recent D-X 
Sunray refinery improvements put this company in excellent position to take 
advantage of increasing demand for jet and ultra-high octone fuels. The space 
age neors, and Sunray's progress and America’s progress go hand in hand. 


DX is the brand name of quality products manufactured by 0 X Sunray Oil Company, a wholly-owned sut ary 
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$75,000,000 


Armco Steel Corporation 


\RMC 
Vi 
Twenty-five Year 4.35% Sinking Fund Debentures 
Due April 1, 1984 


Price 100©;% 
(plus ACCT ter t) 


Smith, Barney & Co. 


The First Boston Corporation Kuhn, Loeb & Co. W. E. Hutton & Co. 


Blyth & Co., Inc. 


Eastman Dillon, Union Securities & Co. Glore, Forgan & Co 


Goldman, Sachs & Co. Harriman Ripley & Co. Kidder, Peabody & Co. 
Incorporated 
Lehman Brothers Merrill Lynch, Pierce, Fenner & Smith 


Incorporated 


Stone & Webster Securities Corporation White, Weld & Co. Dean Witter & Co. 


Lazard Freres & Co. 


Arr . — 














STILL A GROWIN’ 


Again in 1958 the areas of Alabama, Georgia, Florida and Mississippi, served by the 
electric power companies of The Southern Company system, recorded substantial 
economic growth. This resulted in increased sales of electricity and higher revenues 
and earnings for our system companies. 

Industrial power sales, which accounted for half of the system’s total energy sales, 
continued to grow in diversity as well as in dollar volume despite a general reduction 
in business activity in many sections of the nation. The use of electricity in Southern 
homes also mounted steadily. 

The impact of the 1957-58 recession on business activity in the Southeast was con- 
siderably less severe than in most other areas of the country. Manufacturing plants in 
our four-state service area are, for the most part, new and efficient and their operations 
generally were maintained at comparatively high levels. The region’s economy was 
strengthened further by a rise in agricultural income and a heavy volume of residential 
construction. 

With further gains anticipated in 1959, our system companies will expend more 
than $190,000,000 this year for new facilities. 


HIGHLIGHTS OF OPERATIONS 
Two Years in Brief , 1958 1957 


Sales of Electric Energy . og 


(Thousands of Kilowatt-hours) 


18,903,181 17,915,065 


Operating Revenues $ 272,134,000.00 * $254,536,000.00 


Consolidated Net Income $ 38,234,000.00 - $ 34,822,000.00 





Earnings Per Share 


(On Year-end Shares 


$ 1.81 s 1.65 





Dividends Paid per Share c * $ 120 $ 1.10 





Construction Expenditures $ 143,513,000.00 *° $ 124,572,000.00 


Customers Served Directly 1,485,366 1,452,818 


Serving the Southeast through: 


Alabama Power Company Birmingham, Alabama 





Georgia Power Company Atianta, Georgia 
Gulf Power Company Pensacola, Florida 





Mississippi Power Company Gulfport, Mississippi 
Southern Electric Generating Company Birmingham, Alabama 


Write for a copy of the Annual Report » 
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*Final figures for the five components ( 1947-49 100) 
Feb. March April May June July August Sept. Oct Nov Dec jan Feb 

(Prelim 

142.0 143.0 144.0 

116.2 116.6 116.7 


Production 130.0 128.0 126.0 128.0 131.0 134.0 136.0 137.0 138.0 141.0 
Employment 116.2 115.7 115.6 114.2 115.2 115.3 115.3 116.1 115.6 116.2 
Hours 96.2 96.7 96.0 96.7 98.2 98 
Sales 112.3 119.8 120.8 123.7 125.6 131 
Bonk Debits 142.9 135.7 141.7 145.1 142.9 153.6 148.1 15 
INDEX 119.5 119.2 120.0 121.5 122.4 126.5 127.3 126 


; he E + ‘common mark i 
T H E M A te K E T 0 U T L 0 0 K sient aie demanace of living 
by SIDNEY B. LURIE pol “agp een . fic \ 


since Europe is a deficit meat produc 


2 99.2 100.0 99.5 100.0 101.0 100.0 99.8 
2 137.8 127.4 125.8 127.2 133.6 126.2 126.0 
7 
) 


145.5 147.7 151.3 158.7 159.3 
124.9 126.4 128.3 129.0 129.2 





The $64,000 Question 


ing area Basically, the ompany 

market is in the Northern Hemi 

Were are the values today? In a the textile indus- sphere, particular! l ‘ 

number of places, which can be found _ try. Matter of fa , dom, whereas it 

vithout taking a postgraduate course the _ industr / below the equato: 

in science or engineering. In other just beginning t per share of last yea 

words, successful speculating does not benefit from 1 profit was obtained 

necessarily revolve around a new cent increases in States which is nov 

ocket fuel or a new miracle drug prices with the Incidentally, although a 

Nor does it necessarily require com- result that first- of the company’s earni 

panies which are heard of but once in half 1959 earnings may be roughly America, there are no 

the average speculator’s lifetime and double the profits reported a year ago bringing such profits 

then become a disturbing memory. this time Burlington Industries, States 

Rather, the acid test in this emotional around 16, paying 60c and likely to Consolidated Foods, around 26 with 

market place is quite simple: an un-_ increase the dividend, may reach the a $1 dividend, is another promisir 

exploited value. No less important, $1.75 level for current fiscal yea speculation in the “doing what comes 

the opportunities frequently can be earnings. It is an attractive specula- naturally” type of stock. Fo 

found in obvious places rather than _ tion thing, there has been a pronounced 

off the beaten path Speaking of “obviously” attractive change for the better in the company’s 
For example, the low level of retail issues, International Packers, around _ basic position. Witness the facts that 

store inventories, the improvement in 18 with a 50c dividend, is a promising 1) Whereas five years ago the com- 

prices and demand, our sharply in- speculation on the worldwide trend pany was predominately a wholesale 

creasing teen-age population are towards a higher standard of living grocer and half its food processing 

highly constructive developments for and rising population. For example, plants were 


lk 
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engaged in seasonal 


ForBEs, APRIL 15, 1959 





UNIQUE NEW BROCHURE BRINGS 


YOU “INSIDE” OUR BROKERAGE HOUSE 


FOR A DETAILED VIEW OF OPERATIONS 


ind active 


vestor ; our | 


chure, “The Modern Brokera 


House Dy Merrym 
formerly of the Boar 
of Fort jne Maaaz ne; spec 
ture writer; author of Great 
prise, and oftner 

This detailed ar 
chure is probably the 


able material whict provides 


the work ngs of a broke rage 


partments personne! ar i 
A complimentar cor 
iry Py 


House yours for the askir 





Investors’ Service Department. No cost or o 


salesman will call. 


E.F. HUTTON & COMPANY 


MEMBERS NEW YORK 


ANSWERS YOUR TELEPHONE 
24 HOURS EVERY DAY 


Offices everywhere . . . For in- 
formation, look for ANSWER 
AMERICA in the WHITE 
SECTION of your Tele- 


Lid \ phone Directory or calt 
—— * . j information or write 
ANSWER AMERICA, INC. 
Dept. 1-2 55 East Washington Street, Chicago 2, III. 


AREA RESOURCES BOOK 


New book 


explains why \ CHEST 
the area we > inthe. 
serve offers GROWING 
so much 

opportunity 

to industry. 


Write for FREE COPY 
POWER Box 899, Dept. N 
4 LIGHT Salt Lake City 10, Utoh 


Serving in 


F 0. Utah-Idaho 


Colorado-Wyoming 


—_ 
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BOSTON EDISON 
COMPANY 


Preferred Dividend 
A quarterly dividend of $1.06 
per share has been declared 
payable on the first day of 
May 1959 to holders of 
record at the close of business on 
April 10, 1959 of the Com 
pany’s Cumulative § Preferred 


Stock, 4.25 Series 


Preterred Dividend 
A quarterly dividend of $1.19 
per share has been declared 
payable on the first day of 
May 1959 to holders of 
record at the close of business on 
April 10, 1959 of the Com 
pany’s Cumulative Preferred 


Stock, 4.78 Series 


Common Dividend No. 280 
A quarterly dividend of 70 cents 
per share on the Common Stock 
of the Company has been de 
clared, payable on the first 
day of May 1959 to stock 
holders of record at the close of 
business on April 10, 1959 

Checks will be mailed from 
Old Colony Trust Company, 


Boston 


ALBERT C. McMENIMEN 


Treasurer 


Boston, March 17, 1959 








goods, now the business is about 
equally divided between retail stores, 
food processing and wholesale dis- 
tribution. 2) Most of the processing 
activities are in year-round goods. 3) 
The company is committed to a retail 
expansion program in the Midwest 
where it plans to open one store a 
month. Moreover, from here out 
Consolidated plans to use cash for its 
acquisitions whereas previous growth 
was financed via share exchanges 
This year’s earnings probably will 
be around $2 per share, and the cur- 
rent $1 dividend may be liberalized 

All this is not meant to infer that 
the outlook is free from fears or prob- 
lems. Rather, it is meant to emphasize 
the facts that: 1) The unknowns fall 
with the greatest weight on the fringe 
companies, the will-of-the-wisp spec- 
ulations, which are vulnerable to any 
change in speculative styles. 2) It is 
far more important to be right about 
stocks than the stock market. A sur- 
prisingly large list of divergent pat- 
terns has already manifested itself 
and the list will grow in coming 
months. The reason is quite simple 
in this sophisticated era, all stocks do 
not move in unison. A really out- 
standing situation can be indifferent 
to an average-wise reaction. 

This, of course, is the reason such 
great weight was attached to the oils 
at the turn of the month. There is 
more fundamental value in the do- 
mestic oils than almost any other sec- 
tion of the list. Not only will earnings 
increase sharply in 1959, but, as is 
usually the case, they probably will be 
capitalized at a higher ratio. Some 
interesting unexploited values can be 
found in issues such as Ashland Oil, 
Pure Oil, the Standards of Indiana 
and Ohio and others 

The prudent man, the man who 
thinks for himself, knows that indi- 
vidual opportunities must be weighed 
against the over-all risks. Thus, he is 
not particularly concerned with the 
surface evidence that all of America 
is engaged in a wild stock buying 
spree. He knows that the intense ex- 
citment, the really exaggerated hopes 
and false expectations, the sheer non- 
sense, applies to a handful of issues 
And water eventually seeks its own 
level. Thus, the thinking man is con- 
cerned with today’s $64,000 question 
which can be divided in two parts 
1) To what extent is the buying in 
steel and other industries, in anticipa- 
tion of future strikes, borrowing from 
second-half demand? 2) If there is a 
later slack, can other sectors of the 
economy pick it up and permit a rec- 
ord high level of production and earn- 
ings in the fourth quarter? 

In this column’s view, the evidence 


(CONTINUED ON PAGE 74) 
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On December 31, 1958, The Hertz Corporation completed 
its first five years as a publicly owned company. Five years 
that marked a period of substantial growth and diversifi- 
cation. In the Rent A Car Division, fleets increased 519 

revenues rose 560°). In the Truck Leasing Division, fleets 
increased 157°), revenues rose 207%. The Car Leasing 
Division, a very limited operation in 1953, has enjoyed an 
even more spectacular growth and has become a major 


contributor to corporation earnings. In all, the number of 


cities in the United States in which Hertz services became 
available grew 57%. And the number of cities in which 
Hertz services were made available throughout the rest 
of the world rose by 248%! 


The past five years of planned growth has established 
Hertz more firmly than ever as the industry leader. We 
look forward to continuing growth and leadership in the 
coming years. 


For copies of the onnvol report, write: Treasurer, The Hertz Corporation, 
218 South Wabash Avenue, Chicago 4, Illinois 


THE HERTZ CORPORATION 


World's lorgest car ond truck renting and leasing orgonization 
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FINANCIAL HIGHLIGHTS 


OPERATING REVENUES 
EQUITY CAPITAL 
NET INCOME BEFORE TAX 
Ratio to operating revenves 
Rotio to equity capital... . 
NET INCOME AFTER TAX 
Ratio to operating revenues 
Rotio to equity capital. . 
NUMBER OF SHARES 
OUTSTANDING*... 
EARNINGS PER SHARE 
CASH DIVIDENDS*.. 
STOCK DIVIDEND... 
STOCK DISTRIBUTION 
AVERAGE VEHICLES OWNE 
Rent A Cor 
Truck Leosing..... 
Cor Leasing... 


TOTAL VEHICLES... 


*After giving effect to 1958 yeor-end 50% stock ¢ 


1958 
$90,558,749 
$30,308,109 
$ 6,727,831 

7.4% 

»o7 

<7o 

$ 4,747,831 
5.2% 
15.7% 


3,227,111 
$1.47 
$ .85 


50% 


12,994 
14,416 

6,845 
34,255 





11,602 
13,548 

5,105 
30,255 


tribution 
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SCHAEFERS STOCK SOARS IN 
WALL STREET AFTER DECADE 
OF DRAMATIC FORECASTS 


Repeatedly and without deviation, E. George Schaefer, ever since 1949, has been 


telling his readers that the long-term primary trend is up, and to stay fully invested 


in common stocks. 


As for the long primary bull market underway, it’s only now 


entering the most profitable area of its third and most dynamic upsurge, says he. 


bw brisk gait—and the briefcase 
bulging with confidential 


ment 


invest- 
belongs to one of 
brilliant 
Photographed last month as 


information 


America’s most financial 
minds 
investment situations 
Wall Street's can- 


yons, Dow Theorist E. George Schaefer 


he stalked new 
in the shadows of 
has not only become a legend in his 
lifetime, but is 
kind of 


financial community 


own now receiving 
that the 


reserves 


accolade 
usually 
immortals. A 
reason for the phenomenal rise of the 


the rare 


for its romantic majo! 


rangy, professor-like Hoosier from 
Indianapolis is the incredibly accurate 
‘timing” of his famous bull market 
and Boom Studies 

Not only is Schaefer generally re- 
garded in Wall Street as the one Dow 
Theorist who has steadfastly remained 
bullish throughout the profitable pri- 
advance that has 


Industrial 


forecasts 


mary carried the 


Dow-Jones Average up 
more than 450 points during the past 
ten years, but also because he pub- 
licly pinpointed the early beginnings 
of each of the bull market’s three 
fortune-building phases as_ stocks 
turned upward in 1949, again in 1953 
1957. 

Many Forbes readers will remember 
seeing Schaefer's candid 8-page fore- 


and more recently in 


“rampant 250-point rise in 
the Dow-Jones Industrials” 
appeared in this magazine 18 months 


cast of a 


when it 
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in the 
crisis, just one week 
cascading 
than 
investors who 


to curb their 


stocks started skyward afte 
100 panicky 
months. Schaefer urged 


le Ss Toul 


points In 


were running tor cove! 
emotions and invest in selected growth 
stocks instead so they could be aboard 
the bandwagon to ride up on _ th 
profitable 3rd-Phase upsurge of his- 
most spectaculal bull market 
1957 prediction, 


magnificently 


tory’s 


Long before this 


Schaefer's timed fore- 
casts had attracted the attention of a 
Wall 
Street who watched these bold projec- 
stock market with a 
mixture of consternation and wonder- 
ment. Many had clearly remembered 
that it had Schaefer had 
called the turn in the market back 
in June 1949 


more 


rapidly growing element in 


tions of the 


been who 
analysts 
bearish than they had 
been in ‘57. They knew also that he 
had called the 2nd-Phase 
after stocks hit bottom in 
with the 
that, 


when most 


were even 


upturn 
1953 when 
he announced 
a skilled « 
studies, this phase should carry the 
DJI from around 270 to about 522 

a prediction that no other Dow Theor- 
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before 
Success Revealed in Model Accounts 
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. If there is a tide in the affairs of men which taken at the flood leads 
on to fortune, the Dow Theory has been that tide for E. George Schaefer 
—and he has been riding it expertly for more than a decade .. . 
Schaefer's model account technique While there are still some investors 
he gives his readers ample notice of around who have said that anyone 
all contemplated buying and selling who invested in the market in 1949 
transactions before they take place. should have made fair profits by 
Hence each subscriber knows what now, many of these same people were 
Schaefer is going to do in advance the ones who were too scared to in- 
vest at that time, and who have con- 
tinued to miss out by failing to take 
advantage of the 19 other sharp re- 
actions which have taken place dur- 
ing the past ten years. Perhaps the 


€ Schaefer’ most telling example of this mistake 
try, but is a feature of Schaefer's was described in Schaefer's 6-page 


service that is likely to go down in the ad in this magazine last November 15 
annals of financial history simply be- J, yevealed how forty Wall Street 
cause he started them near the 1949 analysts met at the end of 1957 when 
lows at a time when the primary trend the Dow-Jones Industrial Average 
was just beginning its uptrend, and) was around 430 and predicted where 
because of the results he has achieved. jt would end up on December 31, 1958 
No words could speak more eloquently The 


These accounts, which expose his 
complete record to the constant scru- 
tiny of subscribers, is not only an in- 
novation that very few financial 
writers and services have seen fit to 


average guess was 438.95—ap- 
for Schaefer's revolutionary improve- proximately 145 points below the final 
ments in Dow Theory techniques than close of 585.65—and the highest pre- 
the fact that the $50,000 in his Model diction among the forty was 510.22, 
Investment Account has now grown or more than 75 points short 
to $394,126.81 and the same amount in Because even the most seasoned 
his Speculative Account has reached analysts can sometimes be swayed by 
$291,790.18. (see charts on right page) their emotions when surface news 
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-. investment pro- - 
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ath eu understandin ng 
i. rectly therefrom. 


appears bad, Schaefer has introduced 
some startling new techniques foi 
forecasting future trends in the stock 
market and measuring the underlying 
strength of investment values 

Vihat is his system of checks and 
balances? Schaefer explains Many 
investors recklessly follow a_ single 
yardstick in their attempts to measure 
the strength or direction of the mar- 
ket. Some, for example, base thei: 
judgment solely on the ‘averages 
Others may attach too much impor 
tance to some single factor such as 
the odd-lot index, which like othe: 
isolated measurements of the market 
has recently been wrongly inte: yee ted 
by some analysts at the most embar- 
rassing times. The obvious answe 
to this dilemma is to base your de- 
cisions on the broadest possible meas- 
urements so you can see the total 
picture. My own success in analyzing 
major stock market movements 
the result of employing seven time- 
tested technical approaches which ar 
all keyed to the Dow Theory and 
which are specifically designed t 
probe beneath the market's shallow 
and often misleading surface action.’ 


Forses, aprit 15, 1959 
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Schaefer's Seven-Fold System of Checks 
and Balances 
Schaefer subjects his calculations 
and projections on the stock market to 
all the following technical and scien- 
tific measurements: 


1. The Yield Cycle: Because the 
investment “crowd” is usually bear- 
ish when prices are low and dividend 
yields high—bullish when prices are 
high and dividends low—this impor- 
tant cycle study helps you to see a 
clearer picture of current 
stocks. 


values in 


2. Consensus Opinion: This reveals 


the combined opinions of 15 different 
advisory services and shows you the 
number that are bearish or bullish at 
given times in the market. As a rule, 
when 70° or 80°. of the analysts and 
financial writers are bearish, a primary 
bull market usually enters a buying 
zone for new highs ahead, or an even- 
tual resumption of the primary bull 
trend into new high ground 


3. Short Interest to Volume Ratio: 
This gives you a revealing view of the 
“infighting” taking place in the mar- 
ket between the bulls and the bears. 
It helps you to determine the under- 
lying strength or weakness in stock 
prices. When the short interest is 
large, and volume dries up on a re- 
action, the major bull trend is most 
likely to itself with 
highs on increasing volume. 


re-assert new 


1. Schaefer's 50% Retracement Con- 
cept: One of the most important, t 
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Model Investment Account ~< 
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240, ———_—-— 


<n 


Th 


FORBES, APRIL 15. 


least known methods for measuring 
the market, this Concept was worth a 
fortune to 1949, at the 
lows in 1953, and again at the begin- 
ning of the present 18-month advance 
which began in October, 1957. Based 
on the law of market and re- 
actions, Schaefer's 50‘ 
you detect the between 
temporary, “false” movements and the 
true primary trend 


investors In 


rises 
Concept helps 
difference 


5. 200-Day Investment Line: This 
graph plots closing DJI av2rage prices 
for 200 consecutive days so investors 
can clearly see major investment 
trends by comparing the relationship 
of DJI closing prices with the long- 


term direction being taken by stocks 


6. Odd-Lot 
tion of the 


Index: Careful observa- 
activity of the Odd-Lot 
public is often helpful in determining 
the psychology of the small investor 
and whether the market is getting the 
support ol 
Inherent 


large investment sources 
indicated 


large investors buy in a rising market 


strength is when 
balance 
is suggested if odd- 
lot buying predominates after a big 
rise for a long period of time and the 
market then begins to falter 


as the odd-lotters sell on 


while weakness 


7. 3-Phase Studies: Every major bull 
market in history has consisted of 
three distinct and readily recognizabl 
phases. The first phase of the present 
bull market lasted from 1949 to 1953 
before correcting itself in preparation 
for the second phase which lasted from 
1953 to 1956. After 
during the “sputnik” 
October, 1957, prices started upward 
again to begin the third and final 
phase of the prolonged bull market 


stocks dropped 
selling in 
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underway, which Schaefer believes 
will eventually turn into a runaway 
stampede for profits during the next 
12 to 15 months. He used this 3-Phase 
Study as a basic technical tool in pre- 
paring his 8-page October, 1957 fore- 
cast-advertisement. 


Just what are these technical tools 
telling Schaefer today, and what does 
he see ahead? Right now, Schaefer be- 
lieves it is a most important measure 
to watch for the climactic speculative 
top of the 3-Phase Study 
Many 
that the greatest profits have always 
been made in the 


de scl ibed 


above people, he says, forget 


final 


bull 


speculative 
stages of a 
Phase. According to his technical and 
Dow Theory 


American 


majo market's 3rd 
interpretations, the 
public is now in for a 
rampant investment “spree” as stocks 


, Eventual- 


ly,” he adds, “they are likely to carry 


continue to veer upward 


the Dow-Jones Industrial Average to 
750 level 


months—in 


around the 
12 to 15 the vy may 
probe the 900 level by the summer of 
1960.” 


within the next 


fact 


Cycles of Mass Speculation Not 
Uncommon 
...In this bull market, as in every one, 
there will eventually come the timefto 
sell and to take cover, warns Schaefer. 
that 
many months distant... 


However, time is as vet a g 


As most 


unrestrained speculation are not 


investors know, period 


(Continued on next page) 
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new. We have been having up and 
down cycles in the economy for cen- 
But the stock market exerts a 

fascination people. In 
every period of runaway inflation and 
prosperity there who 
:ulled by the siren song of quick spec- 
ulative profits. They can be made, of 
after the 
expect stocks 
to keep rising forever. Probably many 


turies 
strange over 


are those are 


course. But some investors 


first blush of big gains 


who are reading these pages today can 
remember when one of the country’s 
most prominent economists an- 
nounced, a few days before the 1929 
‘Crash,” that stock prices appeared to 
be on a “permanently high plateau.” 
Fo the 


based their decisions on unemotional 


others, at same time, who 
“timing” yardsticks, the warning of 
Wall Street Editor William 
Peter Hamilton was sharp and clear 
Writing in his column only 4 days be- 
fore stock prices tumbled in October, 
1929, Hamilton “On the late 
Charles H. Dow's well-known method 
of reading the stock market movement 
from the Dow-Jones averages, the 
twenty railroad stocks on Wednesday, 
October 23, confirmed a 


Journal 


said: 


bearish in- 
dication given by the industrials two 
days 


before. Together the averages 


62 





«ot 


gave a signal for a bear market in 
stocks after a major bull market with 
the unprecedented duration of almost 
Everybody knows that 
stock prices have never remained, for 


six years.” 
a long period of time, on “a perma- 
nently and it’s not 
likely they ever will. This means that 
investors 


high plateau” 
not only search out 
successful methods for making “buy” 
but also a yardstick to help 
them sell in time, at a place near the 
the bull market 
the dam into a new bear 
Does 


must 
decisions 


top, before primary 
spills ovel 
market 
exist? 

If you were to ask Schaefer for the 
would naturally expect 
that the Dow Theory 
provides the right clue. But instead, 
is refreshingly 
intelligent in- 
have been ensnared in the 
cobweb of old, obsolete Dow Theory 
thinking and 
others who modern research 
and continue to read out-of-date 
books on the subject will be wrong 
again in the future.” Does this mean 
that the 60-year-old Dow 
Theory is obsolete? “By no means,” 
says Schaefer, who has skillfully em- 


such a measurement 


answer you 


him to reply 


Schaefer's reply 
did. He 


vestors 


can- 


Says ‘ many 


interpretations—and 


refuse 


classic 
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ployed it in determining the early be- 
ginnings of each of the bull market's 
three phases. “Startling changes have 
taken place in our economy in recent 
years. It makes that 
used in the interpretation of the Dow 
Theory should revised to 
them as I have tried to do.” For more 
than a quarter century Schaefer has 
been engaged in Dow Theory research 
and has based a good portion of his 
market letters Boom 
the original teachings of 
Dow's 


sense methods 


be meet 


Studies on 

Dow. But 
have been 
adapted by Schaefer to modern mar- 
kets and his interpretations have been 


and 


original ideas 


carefully subjected to his own thor- 
checks 
balances already described 

All of the 


leads Schaefer 


ough 7-way system of and 
available 
to the conclusion that 
the 3rd Phase of the current bull mar- 
ket cycle is far from having run its 
full Confirming the indica- 
tions stemming his technical 
studies of yield cycles, short interest 
ratio, odd-lot activity and 3rd-Phase 
analysis, Schaefer finds a wealth of 
common-sense reasons which sup- 
port his stand that the bull market 
still has another 12 to 15 months to 
go. He enumerates them as follows: 


evidence now 


course. 


from 


Forses, aprit 15, 1959 





| 


Advertisement 


1. The public, previously wary of 
the stock 
creasingly interested in stocks. 

2. Public wealth is than 
ever before. Bank deposits are finding 
their way into the market and this 


market, is becoming in- 


greate! 


huge money factor alone could make 


1959 overshadow all previous stock 
market rises 

3. Low-priced stocks, which as a 
group have lagged behind the general 
market, are becoming increasingly 
indicate the continuance 
of the profitable third phase of this 


incredible bull market 


active and 


a bullish 
rising profits, 


4. Confidence is growing 
barrage of good news 
outlook for record business, in- 
creased dividend payouts—all attract 
new money into the market 

5. Inflation is still very much a part 
Higher 
easing production, defense spend- 


oul economy wages, In- 
ng, road building, housing and heavy 
construction flow of 
cheap money, as the flight from the 
dollar continues 


incur a steady 


6. Mutual funds and pension funds 
and other institutions continue to pay 
higher prices for the 
dwindling supply of blue chip stocks 


higher and 
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—thus forcing prices ever higher and 
providing a support level for this im- 
portant section of the stock market 


7. Despite 19 sharp market reactions 
since 1949, the present bull market 
the oldest in market history—appears 
in the pink of health as evidenced by 
the recent shattering of the “600 re- 
sistance level” of the Dow-Jones In- 
dustrial Average 


What's Ahead 

In the past 18 months the Dow- 
Jones Industrial Average has already 
advanced more than 200 points. It has 
moved with such devastating 
that a large part of the bearish think- 
ing which was oozing out of Wall 
Street as recently as six months ago 


force 


has been swallowed in its wake 
What are the factors that have stim- 
ulated this rise and are they like- 
ly to be strong enough to confirm 
Schaefer’s optimistic point of view? 
Actually, the factors that have stirred 
the market to present heights are self- 
evident. A casual glance at the rea- 
sons outlined below, plus the technical 
and Dow Theory reasons given earli- 
er, should be enough to convince the 
most investor that an 
unusual opportunity exists today to 
capture even greater profits in the 12 


conservative 


SIGN OF THE TIMES? 


Not forever, says Schaefer. 


to 15 months to come Schaefer de- 
scribes them as follows 

1. A big round of inflation follow- 
ing World War II, the Korean tread- 
mill and the cold war with Russia— 


plus the immediate fear of more in- 


idvertisement 


flation to come—has created history's 
greatest bull market and a revival of 
interest in stocks among today’s 
wealthy public. 

2. Interest in the market has height- 
ened with increased earni 
dends and news of more 
1959 rolls along 
3. Investors are getting exposed 
financial pages that have been flooded 
with optimistic statements from many 
of the nation’s most respected busi- 
ness le ders 


Statements that seem 


likely to be even more optumistic in 
the future 

4. Prices have continued 
upward as jittery 
have nervously bought more stocks at 


spurt 
“trapped bears 
highe prices to cover their over- 
extended short positions 

5. Perhaps the most important fac- 
tor of all—and the one 
overlooked 


most otten 
is the mounting evidence 
that a slow but steady flow of savings 
and idle investment funds finding 
its way into a stock market that has 


} 


been mushrooming in volume rapidly 


as stock prices have advanced 
These are the signs of the times 
They are some of the stimulants that 
have created a mass p iblic nterest in 
the stock market—the “crowd 
chology that sets off great advances in 


psy- 


the prices of securities. But it is also 
the kind of thinking that finally traps 
the unwary and brings about major 
declines. Is there a sensible way in 
take advantags of this 
vithout 
becoming enmeshed in the dangers of 
thinking 
selves? For many investors, Schaefer's 


vestors can 


growing public enthusia 


“mass speculative 


them- 


unemotional scientific and technical 


interpretations of the Dow Theory 
have provided the answer. This is be- 
cause he stresses the importance of 
first determining the direction of the 
market's long-term primary trend, 
and then, at its early 
fully 


selected growth stocks to ride up in 


beginnings. to 


invest in a diversified group of 


harmony with the major bull trend 
all the way up to the top 


How Schaefer Uses the Primary Trend 
to Build Profits 
While stock prices have been 
vancing irregularly since 1949 
investors have been wrongly 


fluenced by 


that has caused them to becom« 


confused bearish advice 


cerned about their investments when 
ever a short-term reaction took plac« 
As a result, a large number of people 
have sold their own judgment aow! 
the river time after time as the pro 
ienced 19 


intermediate declines ol 


longed bullish trend expel 
“false’ 
“shake-outs” 
rise to present levels 


during the 450-point 
Throughout this 


(Continued or 
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same period, Schaefer has staunchly 
advocated a fully-invested position 
that has created handsome profits for 
many and fabulous fortunes for some 
of his fully-invested subscribers. To 
keep his readers fully informed on the 
major direction of stock prices and 
profitable “buy-spots,” Schaefer has 
periodically published his now fa- 
mous Boom Market Studies, in addi- 
tion to his 6-page weekly commentary 
on investment trends and profit op- 
portunities. They have received such 
important and timely studies as “THE 
COMING BOOM” in October, 1952, 
“THE BOOM BEGINS” in November, 
1953, “HIGHER PRICES COMING” 
in November, 1954 and “THE BOOM 
EXPANDS” in May, 1955. Consistent 


NOW REVEALED—THE 
COMPLETE 
STORY! 


Schaefer's 
Prediction 

of the 
3rd-Phase Boom 
Now Underway! 





Ilere is the complete 177 page reissue 
of Schaefer's “The Dow Theory 
Trader” from the low area of Octo 
ber, 157 through 18 months of rising 
prices to March, 1059 These un 
ibridged weekly reports (published 
just as subscribers received them) 
give his uneanny predictions for the 
bull move now under way and clearly 
reveal the actual techniques and 
methods used by Schaefer in pre 
dieting the Bull market and “Boom 
now beginning Also, the booklet 
contains many helpful suggestions 
and interpretations for investors 
seeking the road to future profits in 
. this market's Srd and final phase now 


in progress 


If you have not seen this timely con 
tribution to profitable stock market 
forecasting and procedure, send for 
your copy today. Says one analyst 
It is ‘must’ reading for every inves 
tor who wants a better insight into 
today’s unusual opportunities for 
profits.” This informative, stimulat 
ing booklet is now made available at 
only S$) per copy on a money-back 
ruarantee 


*SCHAEFER'S “The Dow Theory Trader 
3636 Salem Street 
Indianapolis 8, Indiana 
Please forward my 


Phase Boom Begins.” 


Pull 


copy of tra 
My & enclosed 
refund if I am net satistied 


Name 
Address 
City . 


26 SE: 5 oe 


State 


~ 
oa 
_ 


with his’ bullish interpretations 
throughout the entire bull market 
since 1949, Schaefer published “MA- 
JOR ADVANCE LOOMS” on October 
23, 1957, the day the market first 
turned up for a rise that has already 
racked up more than 200 points. To 
convince investors of the profits he 
foresaw in the months ahead, Schaefer 
followed up this report with “VIGOR- 
OUS UPTREND COMING” in March, 
1958, plus a further study called 
“STAMPEDE FOR PROFITS BE- 
GINS” only last October. For invest- 
ors who are still hesitating to move 
into the stock market, or, for those 
who are wondering when to sell, 
Schaefer has now prepared a special 
Boom Study which may well go down 


Advertisement 


as the most important analysis during 
the past decade. Entitled “LET PROF- 
ITS RUN,” this report candidly states 
his reasons for expecting an “unprece- 
dented upsurge which will carry the 
Dow-Jones Industrial Average be- 
yond 750 within the next 12 to 15 
months—and possibly probe the 900 
area next year before a bear market 
begins.” In addition to this timely 
market study, Schaefer has also pre- 
pared a new list of suggested issues 
which he calls “29 LOW PRICED 
STOCKS FOR 1959,” and which have 
been specifically selected for invest- 
ors who want to take the fullest ad- 
vantage of the speculative opportu- 
nities which he foresees in the period 
immediately ahead. 
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Schaefer says: LET PROFITS RUN 


and offers an important new list of 


ON Tene et ne. 


To introduce new subscribers to his service so they 
can study his record and Model 
themselves, 


Account results fo1 


investors are urged to act now on the 
unusually generous trial offer described more fully be- 
low. This addition to 4 full weeks of 
Schaefer’s complete service, a special 
package of 3 BOOM MARKET STUDIES written since 
October, 1957, at the beginning of the present 3rd-Phase 
in the stock market; the compelling “LET 
PROFITS RUN,” plus Schaefer’s important current 
selections of “29 LOW-PRICED STOCKS” 


includes, in 


5-part bonus 


new study, 
to buy now 


{ Word of Caution—and Generous Offer 


But before you accept this offer, 
Schaefer 


remember that while 
profitable and _ highly 
speculative period in the market for the next 12 to 15 
months, he that 


today’s opportunities 


foresees an active, 


is becoming increasingly concerned 
many investors will 


“Then,” he 
ciplined investors are cashing in the profits on stocks 
they've accumulated at low prices on reactions during 
the long primary bull market in the stock market, and 
relaxing while waiting for 


“overwait” 


adds, “while the more seasoned and dis- 


the next decline to run its 
a new major bull market to begin, 
group of inexperienced investors will again be 
too much attention to their 


course and a large 


paying 
friends and other bullish 
advisors and begin investing to the hilt near the top, 
only to end up haunting the nation’s board rooms while 
their dreams of wealth are rapidly extinguished before 
their eyes.” 


—- PLUS —— 
0 Studies FREE 


OFFER: You don't risk a penny when you ac- 
cept this generous introductory trial 


offer to examine Schaefer's service which may include 

all of the following 

1. SCHAEFER’S “THE DOW THEORY TRADER” 

etter providing unhedged advice a nves 
nclusions under the Dow Theory 

TREND OF THE AVERAGES vital weekly charts st 
nvestment trends 

SUPERVISED MODEL 

TIVE GRADES 


two mod 


ACCOUNTS—INVESTMENT AND _SPECULA- 


omplete, continuous performance 
e| accounts under our Dow Theory investment pr edure 
COMMENT ON INVESTMENT PROCEDURE a weekly 

model account procedure 

SELECTED SITUATIONS special groups and selected : 
within these groups are discussed and analyzed quite frequen 
and are tuned to the current business picture and future j 

for the stock market under Schaefer's Dow Theory interpretat 
and technical research 

TECHNICAL SUPPLEMENTS special studies (presented 


form orrelated with the Dow Theory 


CONSENSUS OPINION 


graphic 


combined near-term trend opir 
eading market analysts, plus industry groups and ind 
most mentioned and favored 


THE BUSINESS OUTLOOK an occasional trend 


on future business 


QUESTIONS AND ANSWERS 


mportant investment 
by readers are answered periodically 

CASE HISTORY NOTES a special period 

principles 

analysts 


page giving inves 
policies and records of subscribers 
omments w accompany each as 


WASHINGTON NEWSLETTER an especially written 
mportant events taking place in our Nation's Capital w 
pretation of their probable mpact on stock pr 


“SPECIAL SITUATIONS” period 
situations 


tivities earmarked for immediate 


reports on spe ] 
known to few investors unearthed b 


a action 


Fill in the handy coupon below, attach your check or 
money order and receive all of the above mater 

4 full weeks plus 2 special reports and bonu 

of 3 Bull Market Studies! 


ACT NOW! Ad for only +3 


SCHAEFER’S “‘The Dow Theory Trader” 
3636 Salem Street 
indianapolis 8, indiana 


Enclosed is $3 covering your special introductory offer ¢3 " 
Ma Please rush me your 2 special reports with the FREE Bor 
Package (5 studies in a and start sending complete service r 

fu weeks F.4 


NAME 
ADDRESS 


city STATE 


MONEY BACK GUARANTEE! 


if I'm not completely satisfied | understand you will 


securities market | 


“THE DOW THEORY TRADER" L_—— _ _ _. . _ _ __—_ — — 
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ELECTRONICS IN THE WEST— 
HIGHER PROFITS AHEAD ? 


The Western area 

electronics indus- 

try could beheaded 

for another record- 

breaking year. To 

keep investors in- 

formed, our April 

Monthly Letter 

devotes a majority 9 ———s—— 

of its 18 pages to a detailed survey prob- 
ing the reasons why electronics in the 
West have grown so rapidly... where 
they are headed... and what stocks 
Goodbody analysts consider to be prime 


investment attractions. 


KEY QUESTIONS ANSWERED 


In helping enterprising investors under- 
stand the outstanding appeal of Western 
area electronics, our Monthly Letter takes 
a close look at the industry's background, 
markets, current status, and potential . . . 
‘answering such important questions as: 


Where Are Profit Margins Headed? 


Why Is Western Production Out- 
Stepping the East's? 


Who's Getting the Lucrative Gov- 
ernment Contracts? 


5 STOCKS TO BUY 


Our analysts specifically recommend 5 
Western area electronics stocks, all attrac- 
tive issues which could show superior 
gains over the years. 


OTHER STOCKS— 
CONTINUOUSLY REVIEWED 


Our Monthly Letter also includes a 
market review and classified list—with 
price, yield, dividends and earnings—of 
over 200 stocks and bonds. These 
selected issues are kept under continuous 
review, and those which our analysts feel 
currently attractive are indicated. For 
your copy, mail the coupon below. 


Available to Investors 


GOODBODY&Co. 


ESTABLISHED It8e1 


CREATIVE 
REsearcr 


MEMBERS OF LEADING STOCK 
AND COMMODITY EXCHANGES 


115 BROADWAY, NEW YORK 
OFFICES IN 38 CITIES 


Please send me without cost your 


Monthly Letter FA-15 
NAME 


ADDRESS 


INVESTMENT POINTERS 


by J. DONALD GOODWIN 


The High Flying Small Plane Stocks 


One oF the few industries to resist 
the 1957-58 recession was the business 
and private airplane field. Indeed, 
many records were made during 1958, 
such as 1) The number of units de- 
livered increased to 6,416 from 6,116; 
2) sales increased to $135 million, 
from $125 million in 1957, and 3) flying 
hours by business planes increased 
to an estimated 5.3 million hours vs. 
4.9 million hours a year ago, 1.5 mil- 
lion hours more than were flown by. 
scheduled airlines. 

Business plane hours are estimated 
to continue their sharp uptrend during 
the years ahead and are expected to 
climb very much than airline 
hours. As a result, the industry, ac- 
cording to a reliable source, could do 
$1 billion worth of new business 
during the 1958-1962 period. Business 
has taken to the air in a big way, as 
its trouble- 
, have found that 
the small plane enables them to “go 
more, do 


faster 


executives, salesmen, 


shooters, buyers, etc 


and solve 
quickly and 
better than any other means of trans- 
It has learned 
that the convenience of a small plane 
money. 


see more, more, 


more problems” more 


portation also been 


can often save 

Flying for pleasure today has be- 
come extremely and within 
the pocketbook. 
Small airports are now dotted all over 
the country thereby 


simple 


popular 


reach of average 


making it a 


matter for an individual or 


a small group to 
go almost any- 
where, in a pri- 
vate or small char- 
tered plane, in 
just a few short 
hours, and in so 
doing, eliminate 
the problem of driving on crowded 
highways, not to mention the nervous 
tension that is always present. 

I believe the small plane industry 
has a wonderful future and give data 
below on the three largest companies 
in the field—Beech, Cessna and Pipe: 
These stocks are not now necessarily 
the bargain but I 
sider them attractive purchases 
reactions, particularly for those 
who willing to 
some risk and who have the patience 
to hold for the long term 

Beech Aircraft 
“Beechcraft” business 
and private military 
craft. In addition, it makes spare parts 
and aircraft The 
pany’s airfleet of business planes con- 
sist of the 8-place Super 18; 6-place 
Twin Bonanza, the Travel 
Air, 4-place Bonanza, and the 4-place 
Twin 410 miles per hour MS-760 Jet, 
the latter of which is the first jet to 
receive a Civil Aeronautics Type 
Certificate. Prices start at $20,000 

For the year ended September 1958 

(CONTINUED ON PAGE 76) 


on counter, con- 


on 
in- 


vestors are assume 


manufactures the 


airplane for 


use; also alr- 


components com- 


4-place 
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SUCH OPPORTUNITIES COME 
ONLY ONCE IN A LIFE-TIME 


My fortune-building formula is to en- 
able investors with small funds rapidly to 
acquire financial independence. I have 
done research to that end for nearly hity 
years. More than five thousand investors 
ean testify to the fortune-building success 
of my discoveries. The formula is very 
simple. We find you the basic potentials of 
growth in low price stocks Holding these 
basic growth values has quickly doubled 
the funds of clients time and again. Our 
current recommendations are selling at 
about ten percent of their potential values 

Thirty vears of conspicuous success for 


Thinkis ealist 
that fortunes are bu 
only through far-sighted 
through diversification 
tions destroy the 
were greatly ner 
bought a spe 
went to twenty-tour 
ago we acs 
another dis 


clients has built us pre-eminent recogni 
tion for our fortune-building growth dis 
coveries. That is why over five thousand 
investors are reading our weekly “Stock 
Market Appraisements” we formerly syn 
dicated nationally on financial pages un- 
der the heading, “ROYSTONE SAYS.” 
Our newspaper followers found that 
discovering fundamental growth values is 
the basic factor in fortune-building. No 
wonder Wall Street is so anxious to keep 
in contact with our recommendations 
This demand from everywhere for our W. H. ROYSTONE 
reliable guidance in selecting special INVESTMENT ANALYST 
growth values forced us to publish our 
comments in inexpensive weekly analytical 
guidance bulletins which are now being 


read by thousands of investors each week 





lo buy low-price long-term growth situ 
ations before the public recognizes their 
a as ars eliminates oo hazards of Read what the Press Service that 
ow, thanks to the discoverv made while evaluating i el * * T) T) * 
iia daaean Gee ta dies Wesenaan Pee ; syndicated his "Comments" said: 
ula, we follow the rules that make for growth. ¢ t f What “R 
pate a long bull market in natural commodity growt! ) treet fror 
exploring the field to uncover the issues that One 
fortune-building potentials 
the rules for fortune-building, the av 
profit chance. Unfortunately, investo 


victims ot popular sentiment They 
and sel] when they should buy lo 
errors, we developed our 27 Saf 
Traders 
1ild on growth, not petty profits. One 
taking quick prohts but certainly one never 
owth values in their infancy that are ind 
conditions This makes all the difference 
fortune 


gets 


Natural ng the “a pe turni THE HUNDREDS OF LETTERS OF GRATITUDE AND PRAISE 
to the \ ga “bull market” 


lle oe gece fi bear market” FROM OUR THOUSANDS OF HAPPY CLIENTS LIVING 
Shinn ie ek di. ele a market ahead, ALL OVER AMERICA AND THROUGHOUT THE WORLD 


such profit opportunities ha t WOULD FILL VOLUMES 
made in Wall t 


thousands of smaller investors, intelligen ow, ke , , - Cwone: Pour 
fortunes, who welcome technical data an diagne , 0 ecial protective al tructive Contact Service 


owth situations we recommend for 


substa 
owl 


CAPITAL GAINS—NOT DIVIDENDS—BUILD FORTUNES 


One of the most prevalent fallacies that distorts the 
the av age investor is the idea he can b 
market and be sure -of a pr 
stock market psychology and 
ctivity in stocks. He knows next to 
n selecting growth values. He do not ke - may 1 a lis 
ilsed by the special advantage m f ¢ ‘ H. ROYSTONE 
193] Nhidte 


=f 
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DYNAMIC STOCKS 
Expected to Climb 
to NEW HIGHS 


Next Stock Market 
Advance to Feature 
New Leaders. 


Babson’s staff of investment specialists 
have just published research findings of 
vital importance to every investor. This 
material was selected with great care 
for regular Babson clients. Resources 
and facilities of America’s most expe- 
rienced Personal Investment Advisory 
Service were utilized to assure accura- 
cy. Included in these factual findings 
are such specific recommendations as: 
@ 22 Nuclear Energy Securities—8 

should reach new highs in the next 

18 months. ae 


4 lLow-Priced Speculations—under 
$20. 

9 Stocks to Replace with stronger 
issues. 

10 Stocks for Income. Some yield- 
ing over 6°/,. 


58 Highly protected stocks with no 
prior claims. 8 recommended for 
purchase. 


Revealing report—‘‘How Safe are 
Investment Trust Shares?” 
BONUS FOR PROMPTNESS 


Recent forecast “Aircraft Stocks in The 
Space Age”,—including 5 securities, 
with broad horizons. 


MAIL $1.00 WITH THIS AD 
TODAY! 


BABSON’S REPORTS lac. 


Dept. F-97 
Wellesley Hills 81, Mass. 

















Making Profits in 


STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your | 


independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 
for Making Market Profits—and Keeping 
Them. 


FREE ON REQUEST 


Literature on Figure Charts of Stocks and | 


Commodities a daily price change 
service . 
will be sent free on request. Just write 


for Portfolio F-62. 


MORGAN, ROGERS & ROBERTS, Inc. 
64 Wall Street * New York 5, N. Y. 
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. . and instruction material. All | 


MARKET COMMENT 


A Change In Vogue? 


| SPECULATORS are almost as fickle about 


stocks as women are about hats. From 
late last year to the middle of March, 
the vogue in stocks was in issues 
representing small companies, most 


| of them relatively new and most of 
| them engaged in businesses where 


imagination could run riot. Some 


| spectacular advances occurred, many 


of them in the equities of companies 
having a small share capital and in 


| stocks where there was a thin market. 


The whole thing became a bit absurd; 
but it was difficult to “expose” it by 
citing facts because much of the 
“imagination” on which the rise was 
based was at least mildly plausible. 


| And how can you say, in this won- 
| drous age, that most anything won’t 


happen some time in the future? 
But the inevitable happened! Imagi- 
nation got too far out of hand in some 
of the cases, and the more prosaic 
participants in the speculation started 
to take a few profits. There were not 
many prosaic thinkers, to be sure, but 
it took only a few of them to create a 
supply of shares large enough to do a 
considerable amount of price damage 
quickly. Not a few fast steppers in a 
week or two dropped 15%, 20%, 
and even 30% in price. The vogue 
quickly lost some of its momentum. 
The amazing thing is not that these 
stocks went down (that was to be 
expected), but that the broad trend in 


25% 


| better stocks was so little influenced 


by the decline—just as it was little 
influenced by the rise in the spectacu- 
lar performers which preceded the 
decline. 

Just look at the record. The DJ 
industrials went up from just under 
600 at mid-January to 618.80 on 
March 13, the peak of the rise in the 
fast steppers. That was only about 
, while some of the Florida land 
stocks, some of the electronics, and 
assorted science issues were advancing 
20% to 50°. Likewise, when a score 
or so of the fast steppers got into 
trouble, and dropped from 15% to 
more than 30°, the maximum drop 
in the DJ industrials was only 3.1% 
from March 13 to March 31. The 
“distress” in issues like General De- 
velopment, Universal Controls, H.L. 
Green, Allied Controls, Borne Chemi- 
cal, Gamewell, Philip Carey and 
Thiokol did not spread to the “big,” 
“standard” stocks. Back in the old 
days, when people speculated on thin 
margins, it would have spread. 

There's a lesson in this. We are not 
dealing with one stock market, but 


by L. O. HOOPER 


with many stock 
markets; and we 
can isolate and 
insulate against 
trouble in one sec- 
tion much better 
than formerly. 

As this is written 
(early April), a much better tone 
seems to be developing in better qual- 
ity stocks, and I am anticipating that 
the DJ industrials will make new 
highs (above 619) without a complete 
recovery in the many highly specu- 
lative issues now “damaged” by a 
market incident. Consequently, I 
suggest a change in vogue in the 
stock market is in the making: more 
popularity for “standard” high qual- 
ity stocks, less emphasis on periphery 
issues. Perhaps I’m too optimistic, but 
(barring some unexpected bearish 
development) I am looking for a much 
better and more healthy market. 

I think the next vogue is likely to 
be in better (and higher priced) 
stocks. The motors, especially Chrys- 
ler and Ford, are promising candi- 
dates for more favorable attention 
I’m looking for Ford to show close to 
$3 a share for the March quarter, and 
suspect that Chrysler since the begin- 
ning of March has been earning at the 
rate of close to $1 a share per month 
American Motors should show close 
to $2 a share for the March quarter 
on a fully taxed basis against $3.56 a 
share in the December quarter when 
taxes were negligible. For the year 
to end with September, I think Amer- 
ican Motors may show nearer $8 than 
$7 a share. It follows that the auto- 
mobile parts companies also will have 
good earnings, especially Eaton Man- 
ufacturing, Kelsey-Hayes, Timken 
Roller Bearing and even speculative 
Budd Manufacturing. 

Some of the domestic oils are doing 
much better than the public thinks 
Atlantic Refining easily could earn 
$5.50 a share this year. Pure Oil may 
do almost as well as Atlantic Refining, 
and show “cash flow” earnings of be- 
tween $7 and $8 a share. Champlin 
Oil & Refining, at around 24, looks 
especially attractive with projections 
for 1959 running around $2.50 a share 
on a reported basis and perhaps $5.70 
a share on a “cash flow” basis. The 
“international” oils still are out of 
vogue, but don’t get the idea that you 
will make a lot of money selling them 
short. Much that’s unfavorable for 
them already is well discounted. Keep 
in mind that regardless of its in- 
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different behavior, British Petroleum 
14) still is a cheap stock on the 
basis of actual values and earnings. 
A Florida land stock which has not 
yet reflected all its possibilities is 
Atlantic Coast Line (57). Don’t think 
of Atlantic Coast Line as “just a good 
railroad”; it’s that and more. Read 
what the annual report says about the 
company’s possible oil potential. 
Another rail which represents highest 
investment quality and is experienc- 
ing some splendid earnings as a re- 
sult of late dieselization and other 
factors is Norfolk & Western (891+) 
where earnings of $11 a share this 
year without the 
benefits of the 


future substantial 
Virginian merger are 
in prospect. Most people don’t realize 
that N&W has profits margins which 
make most industrial companies blush 

Allied Chemical (103) has not been 
stock in late years, but 
get to be a much better per- 
since 


an exciting 
it might 
former profit margins and per 
share earnings are rising quite 
ly There is a split in 
the wind for Minnesota Mining, but 
the stock is not exactly cheap, nor 
does it ever seem to be cheap. Just as 
IBM never looks cheap but continues 
to be bought by good people To 


rapid- 
pi obably 


suggestion, I think 
du Pont may be one of the most in- 
When 


you buy du Pont you are buying one 


repeat a torme! 
teresting of chemical issues 


of the best industrial managements 

Just to > aig tg on 
Glasspar (26'2), this glass fiber boat 
maker in the AF wate 
proved earnings 118 


ke ep you 


quarter im- 
and sales 95‘ 
over a year ago. The earlier estimate 
of sales of $10 million this year now 
likely to be exceeded. The 
earnings estimate of $1.20 a 


seems 
share 
as the sales or- 
ganization is rolling. It is hard to tell 
where a stock like this should sell 
The growth is most outstanding, but 


probably is too low, 


of course it is a one product company 
and still small. What I like about it is 
that it is in the leisure time business, 
work 


most 


and leisure time and paper 
(bookkeeping) are the two 
rapidly growing industries 
Nothing said in this column should 
give the impression that I belittle the 
long-term prospects of the electronics 
industry, or think all electronics issues 
“have had 
of much of the 


critical 

speculation in elec- 
A good part of it has 
rather 
There are 
said to be over 4,000 electronics com- 


*I am, however, 


tronics stocks. 
been gambling on ignorance 
than speculating on facts 
panies today. Some of them, and per- 
haps the ones you least suspect, have 
a terrific future, but the death rate and 
the “indifferent success” rate among 
the 4,000 odd is likely to be surpris- 
ingly high. 
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SLUT NAAN NNN 


RWG PON SG PRESSURE 


Send $1 for latest Report F or $5 for month’s 
trial on prompt refund basis if not satisfied 


LOWRY’S REPORTS, Inc. 


2 PARK AVFE., 


Reynolds Review 


Discusses the Boom in 
Services and Leisure Time 
Recommends 4 Stocks 


The latest issue of Reynolds & Co.'s Investment Revie) 
discusses the phenomenal post-war changes in consume! 
income and spending habits. It tells how the vast increase 
in disposable income and leisure ume has transformed 
certain well-established but lesser-known securities into 
prominent performers with amazing growth records 
behind them, and, in the opinion of Reynolds’ 


excellent prospects ahead 
The Re iewv 


panies, including one of the world’s largest service organi 


analysts 


recommends stocks of four leading com 


Zations, an outstanding maker of musical instruments. 
producer of do-it-yourself equipment, and a world-famous 


medical supply company. Each Stock is recommended fo! 


immediate purchase. All, in the opinion of Reynolds Re 
search, offer superior capital gains possibilities at the 
present time. For your free copy of Reynolds’ latest Invest 
ment Review, mail the coupon below a ~ 


f 


Keynolds & Co. 


Member York St 


ck Exchange 


120 Broadway Dept FO-4, New York 
(Attention: Richard S. Graham 


Please send me a free copy of 


PLEASE PRINT) 


ADDRESS 


nahenneaeeteeneisenepanenehienaeaaaeetuneanananaseanaennnateseatasetnaaasaseneséeasteaseasstinuinitesssete 


INVESTORS RESEARCH” 
Company (Dept. F68) 


922 Laguna Street P 
Santa Barbara, Calif. 
A 
* Serving Investors in 49 States and 20 Foreign | Nations. 
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Established 1938 
NEW YORK 17, N. ¥. 


INACTIVE 
ISSUES 
Bought & Sold 


ALBERT J. CAPLAN & CO. 


Boston & Pitts. Stock Exch. (Assoc.) 


1516 Lecust Street, Phila. 2, Pa. 
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What do 


PROFESSIONALS 
| think ? 


j c the above question leads you to be- 

lieve that we offer an open sesame 
to successful market operation—or tips—or 
a lot of high-sounding pronouncements 
about securities please read no further 


5 U T if you would like to know 

what investment dealers and 
investment salesmen actually think, and 
say, and propose if you would like 
professional comment on all classes of securi- 


ties then what follows will certainly 
interest you 


The INVESTMENT Dealers’ DIGEST 
trade weekly of the investment profession 
proposes to accept a limited number of sub- 
scriptions from individual investors 
You are invited to accept a_ special 
offer of 30 weekly issues for $7.50 
rate is $15.00 per year.) 


You will receive weekly comment and 
analyses on securities in the industrial, pub- 
lic utility, railroad, mutual fund, bank and 
insurance, Canadian and other fields. No 
recommendations to buy or sell but up- 
to-the-minute unbiased “horse's mouth" 
facts upon which sound investment deci- 
sions can be based 


FREE! 


Many of the articles which have appeared 
in the DIGEST have been reprinted for dis- 
tribution to investors. Among those which 
have commanded great interest are the five 
following titles 


trial 
(Regular 


Reasons for Owning Mutual Fund Shares 


What the Investor Should Know About 
Municipal Bonds 


Reasons to Buy Bank Stocks 
Reasons to Own Insurance Stocks 


Keasons for Owning Electric Utility 


Securities 


We will send you, with our compliments 
all five of these helpful and interesting arti- 
cles if we may have the privilege of enter- 
ing your trial subscription for the DIGEST 
today 


Clip this ad. Attach your name and ad- 

together with your check for $7.50 

» above articles will be mailed to you at 

, and for each of the next 30 weeks you 

receive the news-magazine of the in- 
vestment profession 


INVESTMENT Dealers’ DIGEST 


1} Broadway, Dept. F-1, New York 38, N. ¥ 


keeps our 
trucks 
rolling 
with less 
WORRY... 
more PROFIT! 
“Now we don’t waste capital or executive time 
procuring and maintaining our trucks. Through 
local National Truck Leasing System facilities, 
the trucks are set up under a flexible, tailor- 
made lease plan, everything-but-the-driver sup- 
plied!’ Write for brochure and name of your 
Nationalease affiliate, locally owned and oper- 
ated, well equipped to give 
YOU this preferred TRUCK- 
LEASING-for-PROFIT service. 
NATIONAL TRUCK 


LEASING SYSTEM 


23 E. JACKSON BLVD., SUITE R-4, CHICAGO 4, ILL. 
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STOCK ANALYSIS 


by HEINZ H. 


Not A One-Way Street 


Watt Srreet hasn't seen a real bear 
market in more than twenty years. 
Sure, there was something that looked 
like one in 1946 when postwar reali- 
ties separated the wheat from the 
chaff, but psychologically it did not 
have the impact of a real bear market. 
There was no business depression in 
1946 and, thereafter, stocks of the 
really and _ strong 
suffered only a temporary and not a 
setback But the 
“cats and dogs,” which had been the 
shining lights of Wall Street in the 
spring of 1946, took a horrible beating 
that of them 
recovered 

The present bull market dates back 
to 1949. In June of that year the 
Dow-Jones average approximately 
duplicated the 1946 bear market low 
of 160, stock prices 
have up. There 
have market 
and there “recessions” in 
business, but they were both brief 
mild. Whatever happened in 
1953-54 and 1957-58 was too. shallow, 
relatively speaking, to upset anyone's 


sound companies 


severe so-called 


year and many never 


and ever since 
going up, up, 


“setbacks” in the 


been 
been 
have been 


and 


confidence. By now, it seems, such 
confidence is strong enough to sup- 
port the belief that the stock market 
is indeed a one-way street, that only 
the sky is the limit 

I am not an old fogey who loves to 
reminisce and tell the 
how green they are 
also, that in 


youngsters 
I am quite sure, 
1929 I would have been 
entirely disinterested in listening to 
the gruesome 
1908 


is a new 


tales of the panic of 
It was a new era in 1929, and it 
era now, but the mere fact 
that conditions then were not compa- 
rable with those of 1908, or that 1959 
differs basically 1929 
mean that now we have learned how 
to make trees grow into the sky and 
that we can afford to ignore the les- 
sons of the past 


from doesn't 


Readers may recall my optimistic 


made with my 

that the most recent 
sion would be brief, and a late 
diction that activity would 
surpass its previous peak before mid- 
1959. Happily, this is the way it hap- 
pened. I 
stocks, not 


forecasts, fingers 


crossed, reces- 
pre- 


business 


bullish on 
stocks 
but be- 
other fixed 
income-bearing securities seemed so 


have also been 


because common 
seemed particularly cheap, 


cause cash or bonds o1 
much less attractive. 
But when speculative exuberance 
reaches the point where huge “values” 
and enormous wealth can be created 


simply by buying 
real estate whole- 
and __sped- 
dling it retail at 
$10 down and $10 
a month, one can- 
not heip but won- 
der whether the 
reading of stock 
might not prove 
Similar 


sale 


tr 


market 
highly rewarding 
insanity, and the word is no 
exaggeration, is evident in the scram- 
ble for stock field 
that seems somehow related to elec- 
rocket 


history 


new issues in any 


nucleonics, fuels, o1 
what not. 
One can only 


tronics, 


hope that 
sense and public exposure of 
rumors and manipulative 
will succeed in 
greedy 


common 
false 

practices 
down the 
which in recent 
months has made gambling dens out 


calming 
excitement 
of brokerage offices. Otherwise, we 
that the inevitable 
collapse of wildly speculative excesses 
can undermine the still solid struc- 
ture of investment-grade stocks and 
bring about a bear market the likes of 
which we have not seen in more than 
two decades. 

First-quarter earnings reports will 
make excellent They will 
compare favorably not only with the 
corresponding 1958 period when the 
recession was at its but 
with the final last 
when the recovery had been under- 
way for some time. 


must be aware 


reading. 


also 


worst, 
quarter of yeal 
As usual, this has 
been largely discounted by the stock 
market; the Standard & 500 
stock average, comprising over 90 

of the value of all listed stocks, gained 
less than 1‘ 


Poor's 


in the first quarte 
Steel stocks, for example, had beer 
the shining stars of last year’s market 
but market 
mance so far this year has been slug- 
gish despite a spectacularly favorable 
earnings outlook for the first half of 
1959. Most of the leading steel stocks 
are presently selling 10 
low their recovery highs 


recovery, their perfor- 


or more be- 

No one, ot 
can predict whether or not 
will be a strike this 
how long it will last if it comes, what 
concessions will have to be made to 
union demands, and whether compen- 
sating price increases will be attained 
There are the elements of uncertainty 
which have put the damper on invest- 
ment interest in this industry. Again 
it is the old story: if you want to buy 
stocks at a_ relatively 
price, you also have to buy the 
certainties 


course, 


there summe! 


reasonable 


un- 
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Investors who, for tax reasons, are 
looking six months ahead, might do 
well to take advantage of this condi- 
tion. Among the major steel com- 
panies Republic Steel appears to be 
the “best buy.” At its recent low of 
66% the stock had reacted about 11 
points from its December high and 
was selling at only about ten times 
probable 1959 earnings. The 44% 
dividend return is about as much as 
can be had nowadays. 

Investors are justifiably allergic to 
industries which are dependent on 
government business and, particular- 
ly, on government subsidies. A no- 
table example is the shipping industry 
where unheard of, yet comparatively 
secure yields of 6% and more are 
commonplace (U.S. Lines (33), 
American Export Lines (32) and 
Moore-McCormack Lines (23) ). 
Terms of subsidy agreements, ques- 
tions of “recapture,” taxation, reserve 
funds, etc. are much too technical to 
be easily understood by the non- 
professional. Yet, in a market that is 
nearly devoid of “good values” it 
would be shortsighted to overlook the 
inherent merits of this industry. 

My preference among the shipping 
stocks is Lykes Bros. Steamship Co. 
(2842) which became available to the 
investing public only about a year 
ago and is still comparatively un- 
known. This family-controlled ship- 
ping company, operating out of the 
Gulf ports, has a remarkably strong 
balance sheet as well as an exception- 
ally fine earnings record. With no 
capital liabilities preceding the 3,800- 
000 common shares, the conservative- 
ly stated book value of Lykes stock is 
$50.78 a share, of which more than $37 
is represented by cash and govern- 
ment bonds in reserve funds ear- 
marked for a ten-year ship replace- 
ment program. Selling at only about 
54°, of its book value, at less than 
seven times average earnings for the 
past several years, and at only about 
nine times its 1959 permissable divi- 
dend payout rate (under the subsidy 
agreement), the stock is now beginning 
to attract institutional investment in- 
terest. The ultra-conservative $1 divi- 
dent rate provides a return of 3.6%. 

Fruehauf Trailer (23) reported a 
$5,466,000 deficit for 1958. This seems 
to have cooled off the speculative en- 
thusiasm which made the stock one 
of the market leaders a couple of 
months ago. What the casual reader 
overlooks is that 1) the loss is en- 
tirely attributable to non-recurring 
charges and that 2) the company’s 
year-end balance sheet is the strong- 
est and cleanest in many a _ year. 
Fruehauf is comfortably in the black 
now and the new management is de- 

(CONTINUED ON PAGE 75) 
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How Much More 
BOOM in BUILDING? 


ALTHO GH the resi of the economy has continued to forge ahead, h using 
y starts have receded (on a seasonally-adjusted basis) in recent months. Does 
this decline signal the start of a downtrend in construction activity? And if so, 


what would be its effect on the leading building stocks? 


In its latest review of the construction industry, The Value Line Investment 
Survey notes the contra-cyclical pattern of homebuilding activity and appraises 
the impact of a probable decline in housing starts upon the construction business 
as a whole. Then, within the framework of this economic climate, it estimates the 
probable 1959 earnings and dividends of 39 leading building material suppliers 
The Survey finds that one-third of these issues are likely candidates for dividend 


increases this year. 


But the companies whose prospects are rosiest may not be the best to buy, at 
this time and at these prices. Value Line’s Ratings and Rankings will tell you 
which stocks are too richly priced, in relation to their earnings and dividends for 
the coming year, and should be avoided at this time; and which stocks offer the 
best relative values in today’s market. Ten building supply stocks (of the 39 
under analysis) rank high for Probable Market Performance in the Next 12 
Months. Based on the record of Value Line’s objective Rankings over the past 
year, it would pay you to steer your investment funds into its most favorably- 
ranked stocks. A copy of this review of the Building Industry will be sent to you 


at no extra charge under the spec ial offer des ribed below 


A Special $5 Introductory Offer* 


The current 80-page edition of the Value Line Survey containing analyses of 
the Building, Paper and Container industries, will be sent to you at no extra 
charge under this special offer. Among the stocks covered are: 

American-Marietta 
American-Standard 


Armstrong Cork 
Carrier Corp. 


Johnas-Manville 

Lone Star Cement 
Nat'l Gypsum int'l Paper Continental Can 
Nat'l Lead Kimberly-Clark Fibreboard Paper 
Otis Elevator St. Regis Paper Owens-il!. Glass 
Pitts. Plate Glass Scott Paper and 41 others 


U. S. Gypsum 
Crown Zelierbach 


American Can 
Container Corp. 


This introductory offer will also bring you a copy of the latest Value Line 
Summary showing objective measurements of value applied to 850 leading stocks 
and Special Situations to guide you to the best stocks to buy or hold now. Your 
introductory subscription wil! bring to you, in addition, the next four weekly edi 
tions of the Value Line Survey with reports on over 250 stocks, a new Special 
Situation recommendation, a Supervised Account Report, two Fortnightly 
Commentaries and Weekly Supplements 

Annual Subscription $120 *New sul 


To take advantage of this Special Offer, fill owt and mail coupon below. 


N ame 
Addre SS 


City Zone 


Send $5 to Dept. FB-127 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 
VALUE LINE SURVEY BUILDING, 5 EAST 44TH STREET, NEW YORK 17, N.Y. 








Just what is 


Incorporated 


. Investors 


°) 


A mutual fund investing in a list of 
securities selected for possible long- 


term growth of capital and income. 


FREE PROSPECTUS 


gives full details 


THE PARKER CORPORATION 44-F 


200 Berkeley St., Boston, Mass. 


Please send Prospectus on Incorporated 


Investors 
Name.. 
Street 


City 


ENERGY 
FUN D inc. 





OIL 
NATURAL GAS 
ATOMIC ENERGY 
ELECTRONICS 


long-term capital appreciation 


99% of net asset value. 


SEND FOR FREE 
PROSPECTUS 


Write to Dept. F 
Distributor 


RALPH E. SAMUEL & CO. 


Members WN. Y. Stock Exchange 
115 Broadway, WN. Y. 6 
CO 7-8600 





A mutual investment fund, con 
centrating on the securities of 
companies in industries such as 


and other activities related to the 
energy fields. The principal ob- 
jective of the Fund is possible 


There is no commission or sales 
loading charge of any kind pay- 
able to anyone. Shares are offered 
at net asset value redeemable at 











THE FUNDS 


A QUESTION OF PACKAGING 


MUTUAL FUNDS must be sold like other 


goods, and salesmen know that often | 


it is the wrapper that catches the cus- 
tomer’s eye. A fund’s “wrapper” is, 
of course, its name. The funds these 
days are trying to develop wrappers 
to appeal to all the customers. 

Once there were basically two 
sorts of general fund, balanced and 
stock, and everyone knew which was 
which. But now most major fund or- 
ganizations merchandise more than 

these two staple 
packages. They 
have income funds, 
growth funds, sci- 


ence funds, area | 


funds and even 
overseas funds. 
The latest man- 
agement to suc- 
cumb to this 
temptation has 
been Fidelity 
Management & Research Co. The big 
Boston group long had run Puritan 
Fund ($62-million assets and _ basi- 
cally a balanced fund) and Fidelity 
Fund ($360-million stock). But with 
the craze for “labels,” Puritan now 


Edward C. Johnson 


prefers to call itself an “income” fund 
and Fidelity refers to itself as a 
“growth” fund. Then, to further com- 


| plicate matters, Fidelity management 


last month established yet a_ third 
fund. Its name: Fidelity Capital Fund. 
What is the difference between 


Fidelity and Fidelity Capital? The 


| official pronouncements throw little 


light upon the subject. Fidelity Fund, 
says its annual report, is “seeking 
long-term capital growth.” And Fidel- 
ity Capital? “The purpose of Fidelity 


| Capital Fund,” says its prospectus, “is 


to seek long-term growth of capital.” 

Actually there are differences be- 
tween the funds. Fidelity President 
Edward C. Johnson spelled them out 
in plain language for Forses. “As I 
see it,” says he, “a man of 30 would 
invest in Fidelity Capital, a man of 
45 in Fidelity, and a man of 60 in 
Puritan.” In keeping with these vary- 
ing objectives, the portfolios differ 
despite a family resemblance. 

So it would not be quite fair to say 
that the labels are meaningless, at 
least not in the case of the Fidelity 
group’s funds. But all these labels 
and sophistications ought not to con- 
fuse one basic fact: that essentially a 
mutual fund investor is buying man- 
agement and the fewer restrictions he 
puts on that management in terms of 


| fixed “objectives” the better that 








WILL COMMODITIES 
OUTDO STOCKS IN 1959? 


Despite lost year’s big rise in stock 
prices, only 12% of Big Board listings 
doubled in value. With margins now 
90%, stocks must advance much fast 
er in 1959 to do as well for you with 
equal capital. Should you expect 
stocks to decline, selling short is com 
plicated and expensive 


You can sell commodities short as 
easily as you can buy them. Many 
commodity margins were lowered in 
1958, and 19 of 20 December con 
tracts ranged over 160% to 618% of 
margin requirements 


Take advantage of the low margins 
and tax-saving opportunities in these 
fast-swinging markets. Our new 
safer approach to commodity prof 
its helps even small investors to build 
capital and income quickly. Send for 
recent trading bulletins 


COMMODITY FUTURES FORECAST 


90 West Broadway, New York 7, BArclay 7-6484 























T. ROWE PRICE 
GROWTH STOCK FUND, INC. 


& 
OBJECTIVE: Possible long term 


growth of principal and income. 


OFFERING PRICE: Net asset value 
per share. There is no sales 
load or commission. 


Prospectus on request 
Dept. B 
10 Light Street Baltimore 2, Md. 











W€eystone 


GROWTH FUND 


A Mutual Investment Fund composed of se- 
curities selected for their possibilities of 
future GROWTH and increased income. 


Sm Fer FREE descriptive Pro- 


spectus, muil this ad with your name 
and address to Dept. L-7 


THE KEYSTONE COMPANY 


50 Congress Street, Boston 9, Mass. 














ISTEL FUND 


\ mutual fund witha 
diversified portfolio. 
Subscription at 102% of net asset 
value. No charge for redemption. 
Please send me a free prospectus and other information 
W. E. HUTTON & CO. 
Members New York Stock Exchange 
14 Wall Street New York 5, N. we 


Telephone: R Ector 23300 





MR MRS MISS 





ADDRESS 


ForBES, APRIL 15, 1959 
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management can do its job. That job, 
of course, is to protect the investors’ 
capital and to make it grow. When 
management is bound to deliver “in- 
come” or “atomics” or 
any other specific quality, its ability 
to do management’s essential job may 
be seriously restricted. 


“balance” or 


TEMPTING PROFITS 


AS MUTUAL funds grow, so their man- 
agers must prosper. Last month, one 
of the very few management com- 
panies that are publicly owned, In- 
vestors Diversified Services, showed 
just how much when it issued its 
1958 repert. Including its investment 
certificate business, IDS group assets 
exceeded $2.7 billion. From managing 
all this money, IDS earned $12.8 mil- 
lion or $8.81 a share, up from $7.54 
in 1957. 

No wonder Townsend Investment 
Co.’s President Morris Townsend de- 
scribed mutual fund management as 
“the most profitable type of invest- 
ment in a decade.” Townsend has a 
stake through Townsend Investment 
in no less than five fund management 
firms. He now has interests in the 
firms that manage Income Foundation 
Fund, Financial Industrial Fund, Tele- 
vision-Electronics and National Secu- 
rities. And last month Townsend 
added a non-voting 24% of $675-mil- 
lion Hugh W. Long group, which in- 
cludes Fundamental Investors and 
Diversified Investment funds. 

As if this were not evidence enough 
of his faith in the fund business, 
Townsend also heads the $4-million 
Townsend US. & International Growth 
Fund, of which 64% (non-voting) is 
owned by Townsend Investment Com- 
pany 
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BUY —HOLD—SELL 
ADVICE on 211 STOCKS 


For Spring and Summer Profits 


HAT ACTION should you take now to best protect 
your capital and to profit from accelerating business 


recovery and further inflation? 


Successful investment 


strategy today calls for prompt sale of vulnerable issues 
and purchase of stocks with more promising prospects now 


9 STOCKS ESPECIALLY FAVORED TO BUY NOW 
UNITED’s new Report gives BUY-HOLD-SELL Advice 


on 211 stocks, including these and other active issues 


General Motors Std Oil NJ General Tel 
Aerojet Gen Anaconda Westinghouse 
Ford Motor Florida P & L duPont 

Gen Dynamics Gunnar Mines Cater Trac 
Revion Tenn Gas Tr Bank of Amer 
Phillips Pet Martin Co Union Carbide 
Gen Controls Radio Corp Amer Tobacco 
Amer Cyan Std Oil Cal Pennsalt Chem 
Southern Ry Seaboard Fin Amer El Power 
General El National Ld = Richfield Oil 


Cities Service Norfolk & West 
Amer Potash Thomp Ramo 
Sears Roebuck Cerro de Pasco 
No Am Aviation Corning Glass 
Balt & Ohio Am Tel & Tel 
Int Bus Mach Libby-Ow-Fd 
Raytheon Texas Co 

Minn Honeywell Lone St Cem 
Aetna Life Ins Warner Lamb 
Dow Chemical Magnavox 


FREE WITH TRIAL OFFER: Send $2 for the next 6 weekly issues 
of UNITED Reports, and receive without additional charge, this 
timely Report with “BUY-HOLD-SELL ADVICE ON 211 STOCKS.” 
(This Special Introductory Offer is open to mew readers only.) 


——FILL OUT COUPON AND MAIL TODAY WITH ONLY $2—— — 


SENT TO YOU BY AIRMAIL $2.25 [)} 


Name 


Address 


Y Umtre0 
Business 


210 NEWBURY ST. 


FM-19 


=) UNITED BUSINESS SERVICE 


BOSTON 16, MASS 


| Serving more individual investors than any other advisory service. 


SL 








Notice to Security Holders of 


UNITED GAS 


CORPORATION 


Earnings Stotements for Twelve 
Month Period Ended 
Februvory 28, 1959 


United Gas Corporation has made gen 
erally available to its security holders 
earnings statements of United Gas Cor 
poration and of United Gas Corpora 
tion and Subsidiaries consolidated for 
the period from March 1, 1958 to Feb 
ruary 28, 1959, such period being the 
12-month period beginning on the first 
day of the month next succeeding the 
effective date (February 26, 1958) of 
the Registration Statement filed with 
the Securities and Exchange Commis 
sion relating to the sale of $30,000,000 
principal amount of First Mortgage 
and Collateral Trust Bonds, 4%‘ 
Series due 1978, of United Gas Cor 
poration. Copies of such earnings state 
ments will be mailed upon request to 
any of the Corporation's security hold 
ers and other interested parties 
J. H. Mrracte 

Vice-President and Treasurer 
1525 Fair fie Id Avenue 
Shreveport, Louisiana 
March 31, 1959 











Want to learn more about 


Investing for Growth? 


Sharesof NATIONAL GROWTH 
STOCKS SERIES represent an 
investment in a supervised com- 
mon stock mutual fund. Securi- 
ties in the fund are selected for 
possible long term growth of 
capital with special consideration 
given to corporations actively en- 
gaged in newer scientific develop- 
mente and technologies lo 
learn more about investing for 
growth, clip and send the at- 
tached coupon today for your 
FREE copy of our latest Infor- 
mation Folder and Prospectus 


National Securities & 
Research Corporation 


Established 1930 
120 Broadway, New York 5, N. Y. 














BEFORE YOU 


BUY + SELL - HOLD 
KNOW A STOCK’S RECORD 
FINANCIAL WORLD's 


~ 14-YEAR 
STOCK 
RECORD 


For Comparing Stock Values 


EACH YEAR‘S 
* Stock Splits * Price Range 
* Dividends * Earnings* 


*1958 Earnings Available up to Publication 


See how each stock fared in poor years 
as well as good years before you make an 
investment decision in this market. 


You can’t determine a stock’s current value 
unless you have its earnings and dividend 
record of previous years; and you can't 
compare current prices with former prices 
unless you have a record of the hundreds 
of stock splits over the last 14 years. 


Here you have the record of over 1,000 
Active Stocks listed on the N. Y. Stock 
Exchange. This book can be indispensable 
to your investment success in the months 


ahead. 
BUY IT FOR $1.50 
. . » OR GET IT FREE 


LURIE 
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will fall on the constructive side of 
the ledger. A number of reasons can 
be offered, such as the facts that: a) 
industry's capital expenditures are 
turning upwards; b) the increase in 
consumer spending should be particu- 
larly marked during the fourth quar- 
ter when the automobile industry will 
introduce new models more in keep- 
ing with the public’s taste preferences. 

But the big question now is whether 
the market will look across the hidden 
valley of the third quarter, or pause 
for reflection in the current quarter. 
A hint could be at hand in the failure 
of the steel stocks to further capitalize 
the perfectly fantastic figures which 
will be reported in the current half 
year. The results will be truly eye- 
opening and amaze those who hereto- 
fore have labeled the steel stocks as a 
feast or However, 
the obviously good business news and 
the promise which the sophisticated 


famine business 


speculator sees ahead is not neces- 
sarily the price influence 
today. The market as a whole could 
well be in need of new ammunition or 
a new stimulus 

But, to emphasize the theme on 


dominant 





8 GROWTH 
WARRANTS 


LOW-PRICED FOR BIG 
‘LEVERAGE’ PROFITS 


Where you can afford to speculate, there 
is probably no faster, more profitable 
way to make your money grow than in 
well situated warrants. For example 
while $100 in Tri-Continental's stock 
was growing to $1,623 in 48 months, 
$100 in Tri-Continental's werranis grew 
to $17,200 or 10.6 times as much 
And while $100 in Hoffman Electronics 
stock was growing to $2,267 in 24 
months $100 in Hoffman Electronics 
warrants grew to $50,000 or 22.1 
times as much. As you can see, $100 in 
warrants (especially at low prices) car 
do the work of $1000 or even $2000 in } 
aoe stocks. Now many warrants are 
ow-priced once again. And our Editors 
in a new Special Report select for you 
“8 Very Low-Priced Warrants That } 
Can Make You Big ‘Leverage’ Profits”. | 
A copy of this new Warrant Report is 
yours as a special bonus now when you 
send just $1 (new readers only) t 

our unique advisory service ‘The Gri 

Stock Letter’ for the next two weeks 
Mail this ad with your name and address & 
and $1 today. Send to Dept. F-2s 


DANFORTH-EPPLY 
CORPORATION 
— Investment Advisors — 
WELLESLEY HILLS 81, MASS. 


cepa 
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A Point-and-Figure Technique 
For Trading In 


COMMODITY FUTURES 


This new 1959 study covers all the major 
commodities points way to exceptional 
profits by use of low Margin requirements in 
commodity trading. Receive this new study at 
mo extra charge with your low-cost trial sub 
scription to the famous Chartcraft Commodity 
Service which gives you a weekly report on 
purchase at | the buy and sell points of all major com 
modities illustrated by point-and-figure charts 
For your free 1959 study and a 6-week trial 
send only $10 to 


Dept. F-4, Chartcraft Commodity Service 


Enter your Special 6 months Trial Sub- | which this column teed off, there are 
scription to FINANCIAL WORLD’s Com- | a number of individually attractive 
prehensive Investment Service at $12 and stocks which can be indifferent to any 
receive your 14-Year Stock Record Book 7 
(Price $1.50) FREE. 

You will get: 26 weekly § issues of 
FINANCIAL WORLD; 6 monthly copies 
of “Independent Appraisals” rating listed 
stocks; PLUS the fortheoming $5 Stock 





average-wise pause for refreshment. 


For example, Greyhound, which 


was recommended for 
levels as a 


lower speculation on 


America’s new leisure time pursuits, 


Fa.iograph Manual and the 14-Year Stock 
Record Book. 


idditional Savings—all the above for a 
full year at $20. 


Take your choice but send your pay- 
ment (tax deductible) with your name 
and address to Dept. FB-415 today 
The supply of this book is limited 


56 YEARS OF SERVICE TO INVESTORS 


FINANCIAL WORLD 


Dept. FB-415, 17 Battery Place, 
New York 4, N. Y. 


Yes, tn a 4-year period, R.K.O. WARRANTS 
showed the above percentage gain, a $500 in- 
vestment appreciating to $104,000. The WAR- 
RANTS of Richfield Oil, Tri-Continental and 
Atlas Corp. had comparative rises. WAR- 
RANTS move faster and further than any 
her type of se rity 
If you are interested in capital 
appreciation e sure t rea 
“THE SPECULATIVE MERITS 
OF COMMON STOCK WARRANTS” 
by Sidney Fried 
] ses Warrants in their different phases 
explores many avenues of their profitable 
purchase and sale—describes current oppor- 
WwW r 


ants 


For poor copy send $2 to the publishers, 


R.H Associates, Dept. F-133, 220 Fifth 
Ave., New York 1, N. Y., or send for free 
descriptive folder. 
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still seems to be an attractive specula- 
tion around 20. The first 
probably will show a profit in con- 
trast to a loss last year, and the full 
1959 earnings potential is in the area 
With cash building 
up sharply, there is a good possibility 
that the $1 dividend may be later in- 
creased 

Similarly, there is 
value in Bucyrus-Erie around 30, a 
1950-57 
averaged $3.30 per share 


quarter 


of $1.70 per share 


demonstrable 


company whose earnings 
Last year's 
90c per share loss, the major portion 
of which was non-recurring, now is 
past history, and the order 
up.” A profit probably will be shown 


for the first quarter, contrasted with 


trend is 


a loss last year 
around 643s, could 
be an interesting speculation. Most of 


Chrysler Corp., 


the first-quarter profit, which would 
be in the $1 to $1.50 per share area, 
prebably will be obtained in the 
month of March. The significant point 
is that the dramatic year to year earn- 
ings improvement (a deficit of $1.74 
per share was reported in the March 


1958 quarter) is being achieved on a | 
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1 West Ave., Larchmont, N. Y. 
CORPORATION 
meeting held today declared a 
quarterly dividend of $1.06% 
6) per share on the $4.25 Cu 
a ‘ 
sy the company, payable May 
S$, 1959, to stockholders of 
PAS LL! record May 1 1959 
Lae LEO JAFFE 
New York, March 24, 1959 
GMB 
GLADDING, McBEAN & CO. 
DIVIDEND NOTICE 
A quarterly dividend of 2 pe 
share has been « 


a The Board of Directors at a 
= 
mulative Preferred Stock 
Pirst Vice-Pres 
Los Angeles, California 
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relatively small production increase. 
It reflects Chrysler’s ambitious cost- 
cutting program which will show up 
sharply in the June quarter when 
earnings could be in the $3 to $4 per 
share area. 

American Steel Foundries, around 
56, another of the column’s old fa- 
vorites, once again is interesting for 
purchase. This because very little is 
being paid for the potential romance 
of the company’s new low cost steel 
making process which in time could 
bring about a “new” company. Cur- 
rent fiscal year earnings should be in 
the $4.50 per share area, and there has 
been a sharp improvement in freight 
car orders 

Incidentally, at the turn of the 
month, this column observed that in- 
stitutions own probably over half the 
common stocks listed on the New 
York Stock Exchange. This comment 
was based on an article in a leading 
professional magazine. A check with 
the New York Stock Exchange, who 
compile their own estimates, indicates 
that the proportion is nearer 16% 
than 50 The significant considera- 
tions are twofold. 1) Institutions have 
steadily increased their ownership of 
common stocks in the past ten years. 
2) If variable annuities come into 
fashion, there will be a further reduc- 
tion in the supply of the “Favorite 
Fifty.” 


BIEL 
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termined to restore the company to its 
former standing as the leader in a 
major growth industry If profits 
come up to expectations, consideration 
may be given to the resumption of 
dividend payments before the end of 
the year. I see no reason to change 
my favorable opinion (Forses, Mar. 1) 
on this stock which appears to offer 
the potential of major capital appre- 
ciation without serious risk. 


Advance release of ForBes columnists’ 


-eqular a rticles, excepting Mr. Lurie’s, 
t 


will be airmailed to readers on the day 


of their writing. Rates on request. 
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Why is it... 


A MILLIONAIRE IS MORE APT TO 
DOUBLE HIS ASSETS THAN THE 
MAN WITH +10,000? 


The percentage increase in each case is the same 
But, the man with the big money often seems able 
to do better in making more money. Why? 





In individual 


circumstances there are many 


reasons, of course. Some millionaires may have 
facts or contacts not available to you. Nothing you 
can do about that (except maybe get to be a million 
aire yourself, some day). But — 


If you research the matter thoroughly, we believe you will find 


(a) few millionaires deposit money 
in savings. Depreciating dollars 
shrink almost half as much as 
the interest received 
few millionaires put money in 
mutual fund shares 
many millionaires seek supe- 
rior investment management 
by using the same principle 
they used in getting to be mil- 
lionaires 


In climbing the ladder they got 
further by judiciously delegating 
authority to others. In similar 
manner they now delegate invest 
ment management responsibility to 
professional managers (who have 
no securities to sell, no brokerage 
commissions to earn)... but whose 
sole job is to concentrate on the 
objective of managing investments 
for larger income and capital gain 


How YOU can think like a Millionaire 





If vou think this type “millionaire 
thinking” may have some merit, 
perhaps you would like to look into 
a special service we make available 
for investors with modest means 

We manage large accounts, of 
course. But, we specialize in apply 
ing millionaire investment manage 
ment objectives for clients whose 
funds are in the $8,000 to $25,000 
bracket when we begin 

What Does It Cost? The manage 
rent fee is 44 of 1% of the net 
value of your account quarterly 
thus 2% a year. For example, $50 
a quarter or $200 a year fora 
$10,000 account. (As one client 
said: “All your plan has to do for 
me is 2% a vear better than I could 
do for myself. The peace of mind it 
gives me is a bonus.”’) 

Safety Factors For You. No 

contract required. You can try 

the plan, see if you like it, stop 

if you don't. Your stocks and 

cash remain in your name. You 

can deal with any New York 


f-~ THIS COUPON BRINGS YOU “RETIREMENT SECURITY PROGRAM" ~— 
MANSFIELD MILLS * 8008-5 Jenner Street, La Jolla, California 


Please send me my complimentary copy of the explanatory booklet ‘‘ Retirement 


Security Program 


This is NOT a commitment. It implies no obligation on my part other than that 
I want to seriously consider whether or not this program fits in with my plan 


CONFIDENTIAL INFORMATION 


] I depend upon my securities for some income as well as capital gains 


Capital gains is my main objective 


cash, amounts to about $ 
NAME 


ADDRESS 


My securities fund, including stocks and 


Stock Exchange brokerage 

firm you wish 
We have no perfect answer to 
investing. Never expect to have 
BUT, experience has helped us 
codify some time-tested policies we 
find resultful. Long ago this pro 
gram passed the horse and buggy 
stage. It is a proven thing. We and 
clients who have participated in it 
for several years have eaten the 
pudding. It works and it pays! 

If you would like complete facts 
so you can decide by your own 
judgment if you want your invest 
ments managed by this program we 
are providing to clients in 46 states 

Write for Free Booklet 
Retirement Security Program 
There is no Obligation 


MANSFIELD MILLS 


Securities Management 
8008-5 Jenner Street 
La Jolla, California 


Investment Advisor 
Since 1938 


a 





“Free! 


For Adults Only 
‘CANADIAN 


RABIES 
LISTS 50 ACTIVE ISSUES 


PLUS 
* MARKET BULLETINS 
* MINING NEWS 
* QUOTATION SERVICE 
* SPECIAL REPORTS on 
lew priced speculations 
KELKIRK 
ROCKROFT EXPLORATIONS 











NAME 
~~ ADORESS 


~~ CITY 


ANGLO-NORTHERN 
SECURITIES 


2 TORONTO ST. - TORONTO, CANADA 


—— EMpire 67848 — 
Members: Greher-Bontare’ Ason. of ye 
Regd: US. & & Exch 


MAKE LARGER PROFITS 


WITH UNDERPRICED SHARES 
AND SPECIAL SITUATIONS 


like IT&T Up 140% 
and Raytheon Up 150% 


since recommended lust year. 


sses in a clear, concise manner, 
merits of companies whose stocks 
are generally considered to be underpriced . . . 
Edited by widely quoted mea whose opinions are 
valued by financial leaders. 
It pays in profits to go with the well-informed! 
YOU TOO CAN PROFIT in this market if you know 
the dynamic performers. 
Valuable report off the press April 15, revealing 
two unusual stocks for SHORT TERM PROFIT 
(plus one full month's service) available to NEW 
subscribers for introductory price of only $1.00. 


Send only $1.00, with your name and 
address to 


GERSEN OF WALL STREET 


iNTERRATIOONA Lt 


' 
| 
| Published bi-monthly also in French, | 
| German, Spanish, Dutch | 
| | 


37 Wall Street New York 5, WN. Y. 
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For ONLY $5.00 A YEAR 
The Mutual Fund Reporter 


Gives All Mutvol Fund Sales, Purchases & Holdings. Same 

is rhere for $30-$65 a year! 
Since we cover only Mutual include 
this as a regular feature! Fund activities are guided 
by the world’s most experienced Bankers & Advisors 
and their activities often foreshadow market changes. 
We now devote a separate supplement to these changes 
due to popularity of this dept. ALSO, reports on all 
Funds, Articles, the how-and-why of mutual investing. 
Please mention name of paper in which you saw this 
ad. Issued monthly. Send check to: The Mutual Fund 
Reporter, Box 364, Fair Haven, New Jersey. 








Funds we can 


GOODWIN 





(CONTINUED FROM PAGE 66) 


Beech’s earnings and sales were $95.9 
million and $4.03 per share, respec- 
tively, vs. $103.9 million and $4.09 per 
share in 1957. Finances were in good 
condition, with current assets and 
current liabilities amounting to $38.2 
million and $18.3 million, respectively. 
Cash items increased from $2.7 milion 
to $8.3 million. Capitalization con- 
sists of 824,107 shares of common 
stock, of which Mrs. O.A. Beech, 
president, owns about 20%. Military 
operations are expected to continue 
active during the period ahead, as 
the company recently received a $23- 
million contract from General Dy- 
namics for work on the F-106 and 
others. An $8.7-million contract was 
also received from the Navy Depart- 
ment. 

In addition, the company’s research 
and development subsidiary has a 
contract with the Wright Air De- 
velopment Center for research and 
development in space vehicles and 
missile fuel systems, which should 
augur well for future growth. Beech 
made an excellent record during the 
recession of a year or so ago, and it 
would seem to me that, given favor- 
able business conditions, the com- 
pany’s earnings could show important 
improvement and that the stock could 
be a good one to own for capital ap- 
preciation, as well as a good return. 
Present price, 3954, with a 4.5°% yield 
on the current annual $1.60 dividend 
which, I believe, might be increased 
some time this year. 

Cessna Aircraft had an excellent 
year last year. Net sales rose to $86.1 
million, from $70 million the previous 
year, and earnings increased from 
$4.58 to $5.62 per share. Dividends 
totaled $1.60, plus 10° in stock. Mili- 
tary increased 29% but is 
expected to fall off a bit this year 
However, total 1959 sales are 
mated at around the 1958 level. Capi- 
talization of $6.6 million in 
long-term debt and 1,053,903 shares of 
common stock. 

In February, the Aircraft Radio 
Corporation was acquired in exchange 
for two of Cessna for each 
three shares of Aircraft Radio, a com- 
pany that designs, develops and manu- 
factures electronic communication and 
equipment. 








business 
esti- 


consists 


shares 


navigation 
Cessna’s small business-type planes 
include the 2-place Cessna 150, priced 
from $6,995 to $8,545, and Cessna 172, 
175, 180, 182 and 182 “Skylane” which 
are priced on a scale-up from $9,250 
to $16,850. In addition, a 5-place twin- 
engine called the 310 is 
| produced and sells for $59,950 


also 


The 


model 





How $5 for Barron’s Put a 


FINANCIAL 
CUSHION 
UNDER ME 


By a Barron’s subscriber 


Like many other men, I was a hit-or-miss 
investor—who too often missed. One day I 
saw a Barron's ad in the paper, and it made 
sense. So I sent in my $5 for a trial subscrip- 
tion 

I remember the first issue I got, because it 
changed my thinking about a stock I was 
going to buy. 

Since then, every issue of Barron's has 
given me information on industries and on a 
number of companies. Barron's tells me how 
they are doing and where they are going—the 
kind of information I've got to have to pick 
good investments instead of lemons 

That's how Barron's has helped me increase 
my capital. In six and a half years, I've put a 
total of $11,000 into securities. That's about 
$1700 each year. The way I've invested it, and 
reinvested my dividends, it has grown to a bit 
over $28,000—with the help I got from Bar- 
ron’'s 


No other business or investment publication is 
like Barron's. It is written for the man who makes 
up his own mind about his own money. It is the 
only weekly affiliated with Dow Jones, and has fu 
use of Dow Jones’ vast, specialized information i 
serving you 

Barron's subscription price is $15 a year 
you can try it for 17 weeks for only $5 
subscription brings you 

Everything you need to know to help you handle 
your business and investment affairs with greater 
understanding and foresight . . the investment 
tmplications of current political and econom 
events . . the perspective you must have to an 
ticipate trends and grasp profitable investment 
SS ae oo 

for yourself how important Barron's can be 
to yt in the eventful weeks ahead Try it for 17 
weeks for $5. Just tear out this ad and send 
today with your check for $5; or tell us to bill 
you. Address: Barron's, 392 Newbury St 
15, Mass 


but 
This trial 





LONG ISLAND LIGHTING COMPANY 





QUARTERLY 
DIVIDEND 





COMMON STOCK 


The Board of Directors has de- 
clared a quarterly dividend of 
30 cents per share payable on the 
Common Stock of the Company 
on May 1, 1959, to shareholders 
of record at the close of business 
on April 10, 1959. 

VINCENT T. MILES 


Treasurer 


March 25, 1959 








PHILADELPHIA ELECTRIC 
COMPANY 


Dividend Q) olice 


Dividends on all series of preferred 
stock have been declared, payable 
May 1, 1959, to stockholders of 
record at the close of business on 
April 10. These dividends amount 
to $1.17 a share on the 4.68) Series, 
$1.10 a share on the 4.4% Series, 
$1.07 a share on the 4.3 % Series, 
and 95 cents a share on the 3.8 


Series. Checks will be mailed 


C. WiNmER 


Treasurer 
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company’s styling and performance 
is rated high on the new models, and 
I believe they will sell well. Recent 
price, 615% 

Piper Aircraft had the biggest year 
in its history last year. Sales totaled 
$27.1 million. The company’s presi- 
dent recently predicted that 1959 sales 
would be in excess of $30 million and 
that earnings would approach $2.75 a 
share as against the $2.36 a share 
earned in 1958. Defense business 
comprises a very small part of total 
volume, since, according to Mr. Piper, 
“profit margins on this type of work 
are low, and headaches are big.” 

Nonetheless, the company has made 
several demonstrations of two of its 
models to the Defense Department, 
and it is possible that a contract might 
be in the making. Several new models 
are expected to be introduced this 
year, the 5-passenger 200-mile-an- 
hour Aztec, and the Pawnee, a small 
low wing plane to be used for spray- 
ing and dusting crops 

In addition, tie company has on its 
drawing boards a tiny 2-seater called 
the Papoose, which is to be powered 
by a 90-100 horsepower engine and 
which is tentatively priced in the 
$4,000-$5,000 range. If Piper can suc- 
cessfully market this plane to sell 
around the price of a medium-priced 
car, I believe it will be an important 
contributor to earnings, as its poten- 
tial use would appear to be great 

The company’s regular line of planes 
includes the twin-engine Apache, the 
single-engine Comanche, and_ the 
ever-popular Tri-Pacer, all of which 
offer automatic flight as standard 
equipment Financial condition is 
satisfactory, with a ratio of current 
assets to current liabilities of 2.56 to 
1. Capitalization consists of 929,221 
shares of common stock. Recent price, 
34: indicated dividend, $1 


Advance release of Forses columnists’ 
regular articles, excepting Mr Lurie’s., 
sill be airmailed to readers on the day 


of their w ’ Rates on request 





SUBSCRIPTION RATES: United States 
and Canada, 1 year $6; 2 years $9. For- 
eign and Pan American, $4 a year ex- 
tra 

SUBSCRIPTION SERVICE: Please mail 
subscription orders, correspondence 
and instructions for change of address 
to 


FORBES SUBSCRIBER SERVICE 
70 Fifth Avenue 


New York 11, N. Y. 
CHANGE OF ADDRESS: Please send 


old address (exactly as imprinted on 
mailing label of your copy of Forses) 
and new address (with zone number 
if any); allow four weeks for change- 
over. 
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Next 1959 “Buy-Point’ 
Expected Soon 


14 LOW-PRICED STOCKS TO BUY FOR 
EXCEPTIONAL REBOUND GAINS 


Sometime within the next 30 davs. we expect 
by a surge to new hivh levels in many stocks. This correction (wl 
and healthy during a bull n macy . will be, in our 
pportunity in_ the 


a market « orrectior 


opinion the 


low-priced issues chat you will 


BIG GAINS IN LOW-PRICED ISSUES 


Since the start of this bull market, some of the most spectacula 


made in low priced issues. Here are me examples 


1958 1959 % 1958 1959 

Stock low High Gain Stock low High 

Amer Motors rl 43% 447 Minute Maid 4 

Bourne Chem } 83%% 1O1€ Rexall Drug 8 

Checker Motor 4%, 1 36) Servo Cp 

Cinerama l 7 305 Spiegel tr 

Emerson Rad 4 18% 4 Stude. Pack 

Gent. Alloys l A 625 Tex. Pac. La 
The 1959-1960 business prosperity should gyer many n 
low-priced issues lo prepare you for this exceptional op] 
selected 14 low-priced, big-profit candidates in a ‘new Spear Ri por 


“14 LOW-PRICED EXCEPTIONAL BIG-GAIN STOCKS” 


cont 


7 Natural Resource Issues for Inflation-Driven Rises 
7 Stocks to Surge on Rising Earnings 

Continued long-te 

convinced of tl 

priced 


One of the natural sOUTCE " < s Rem 


ind gas reserves valued at § per hare 


resource 


backed by abulous S400) we < uranium ore 


around 14, is backed bv § per share worth of 


RISING EARNINGS SIGNAL BIG PRICE _ 


Ota e factors which indicate whether the price of a stock 
the trend of earnings is probably 1 most important R 


stocks usual " n tha ins ‘ 1 ive ahead 


I here I sti Star ‘ ) 1s } 4 Rep 


maicate 


in the comp 


retain tye 


Anot 
viowing 
hinancial 
was att 


we look tor 


I le Buvy-Point net ow-pri iced 3 


a tinal opportunit o buy tor exceptional rofits in 1959.60 


REPORT FREE ON SPECIAL INTRODUCTORY OFFER 


You may have a copy of this Report “14 Low-Pricep EXxcerTionar Bic- 
GAIN STOCKS” at no cost with a 5-week trial subscription to the weekly 


Spear Market Letter .. . only $5. Fill in and mail the coupon below now. 
BABSON PARK 57 


SPEAR & STAFF inc. MASSACHUSETTS 


Yes. send me at once vour new Report 14 Low-Pricep Fxreretionat Bre-Gat 
STOCKS od enter mys week trial subscription to the Spea Market Le 


only $5 


$5 enclosed Please bill me 


Check here if you prefer a 3-months’ trial 
at special rate of $15. (Regular rate $20.) 


ZONE _ STATE 


(THIS OFFER OPEN To WEW READERS 0 ONLY) SPS-135 





ON THE 


THOUGHTS BUSINESS OF LIFE : 


No society of nations, no people 
within a nation, no family can benefit 
through mutual aid unless good will 
exceeds ill will; unless the spirit of 
co-operation surpasses antagonism; 
unless we all see and act as though 
the other man’s welfare determines 
our own welfare. Henry Foro II. 


When men are most sure and arro- 
gant they are commonly most mis- 
taken, giving views to passion without 
that proper deliberation which alone 
can them from the grossest 
Davin HuME. 


secure 


absurdities. . 


Industry, economy, honesty and 
kindness form a quartet of virtue that 
will never be improved upon. 

—JAMES OLIVER 


Our 
slowly 


inheritance of well-founded, 
conceived codes of 
‘morals and manners, the passionate 
convictions which so many hundreds 
of millions share together of the prin- 
ciples of freedom and justice, are far 
more precious to us than anything 
which scientific discoveries could be- 
stow. —WINSTON CHURCHILL. 


honor, 


Civilization requires slaves. Human 
slavery is wrong, insecure and de- 
moralizing. On mechanical slavery, on 
the slavery of the machine, the future 
of the world depends. —Oscar WILpe. 


If your capacity to acquire has out- 
stripped your capacity to enjoy, you 
are on the way to the scrap-heap. 

GLEN Buck. 


We look forward to the time when 
the Power of Love will replace the 
Love of Power. Then will our world 
know the blessings of Peace. 

WILLIAM GLADSTONE. 


Only in quiet waters things mirror 
themselves undistorted. Only in a 
quiet mind is adequate perception of 
the world. HANS MARGOLIUvS. 


The intellectual content of religions 
has always finally adapted itself to 
scientific and social conditions after 
they have become clear. For this 
reason I do not think that those who 
are concerned about the future of a 
religious attitude should trouble them- 
selves about the conflict of 
with traditional doctrines. 

JOHN DEWEY. 


science 


Genuine morality is preserved only 
in the school of adversity; a state of 
continuous prosperity may easily 
prove a quicksand to virtue. 

SCHILLER. 


B.C. FORBES: 


looked unhappy. I 
him as 


He 


known 


had 
an executive 
drawing a salary reaching into 
five figures. He always regarded 
He was 
fond of confiding how he had 
schemed this, that and the next 
advantage for himself. He made 
no secret of the fact that he was 
out for Number One. His 
consideration was not the 
but himself. I had 
wondered how far he 
would go and how long he would 
last. He was able enough, only 
he had, as I judged it, a warped 
idea of how to play the business 
game. Well, he is now bitter be- 
cause he has been dropped from 
his organization. He couldn’t be- 
lieve the president was in earn- 


himself as very smart 


first 
or- 
ganization 
often 


est when his resignation was 
for he had taken 
elaborate pains always to make 
himself brilliant 
and member of 
the organization. Any man who 
is conscientiously filling his job 


a nd knows he is more than earn- 


requested, 


appear as a 
indispensable 


ing his salary need spend no 


time or ingenuity on devising 
dodges to bolster up his stand- 
ing with his employers. Sooner 
or later the boss sees below the 
surface and deals with men ac- 
cording to their merits. There is 


no permanent profit in pretense 


Government originated in the at- 
tempt to find a form of association that 
defends and protects the person and 
property of with the 
force of all 


each common 


JEAN JACQUES ROUSSEAU 


Every civilization rests on a set of 
promises. If the promises are 
broken too often, the civilization dies, 
no matter how rich it may be, or how 
mechanically clever. Hope and faith 
depend on the promises; if hope and 
faith go, everything goes. 

HERBERT AGAR 


Economy is in itself a source of great 
revenue. SENECA. 


To know what can have and 
what to do with it, being prepared for 
no more, is the basis of equilibrium 

PearRL Buck 


one 


We cannot advance without new 
experiments in living, but no wise man 
tries every day what he has proved 
wrong the day before 


JAMES TRUSLOW ADAMS 


I criticize by creation, not by find- 
ing fault. CICERO 
Posterity! You will never know 
how much it cost the present gener- 
ation to preserve your freedom. I hope 
you will make good use of it 
—JOHN Quincy ADAMS 
We are born for co-operation, as 
are the feet, the hands, the eyelids 
and the upper and lower jaws 
Marcus AURELIUS 


There exists a passion for compre- 
hension, just as there exists a passion 
for music. That passion is rather com- 
mon in children, but gets lost in most 
people later on. Without this passion 
there would be neither mathematics 
nor natural science 


ALBERT EINSTEIN 


No gain is so certain as that which 
proceeds from the economical use of 
what you already have 

LATIN PROVERB 


No sacrifice short of the sacrifice of 
individual liberty, individual self-re- 
spect, and individual enterprise is too 
price to pay for permanent 

CiLarK H. MINnor 


great a 
peace. 





More than 3,000 selected “Thoughts” 
available in a 544-page book. Regu- 
lar edition, $5. Deluxe edition, $7.50 








A Text... 


Sent in by Helen Wilcox, PI 
delphia, Pa. What fay 
text A Forbes book 


to senders of texts u 


Better is a little with righteousness than 
great revenues without rights 


Proverss 16:9 
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You have to look a long way 
to plan the kind of service thats building 


Americas second largest telephone system 


, GENERAL ee 
TELEPHONE ~~ 





© 


the proudest 
name in 


HOTELS 


For Reservations 

by the new 
4-second 
Reservatron or 
Direct-Line Teletype 
call you: nearest 
Sheraton Hotel 


EAST 
WEW YORK 
Pp ~~ 


Sheraton-Ru 
BOSTON 
Sheraton-Plaza 
WASHINGTON 
Sheraton-Cariton 
Sheraton-Park 
PITTSBURGH 
Penn- Sheraton 
BALTIMORE 
Sheraton- Belvedere 
PHILADELPHIA 
Sheraton Hote 


anny «8 
ATLANTIC cir 


Sherat 


SPRINGFIELD, Mass 


Sherat 


a ts os a ae 


SABA / /SIA BAB 


t 
SYRACUSE 
BINGHAMTON. N Y 


vgha 
(opens Spring 1959) 


MIDWEST 
CHICAGO 
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Sheraton Hote 
DETROIT 


MO! / 1 a le a a li as 


CLEVELAND ; 
CINCINNATI. 


Ca 


te 
INDIANAPOLIS. 
In 
FRENCH Lick, mee 
at 


RAPID CITY. s D 
SIOUX FALLS, S.D 
SIOUX CITY, lowa 
CEDAR RAPIDS, lowa 


SOUTH 
LOUISVILLE 
Sheraton Hotel 
The Watte ’ 
DALLAS 
erat 


Vaias 


aestm 
Terrace 
Motor Hote 
’ a iey = Mates 
, WEST AST 
SAN Se 
Los ANGELES 
raton-Wes 
» , ’ at aT " H 
PASADENA 


PORTLAND, oregon 

(ope fa 959) 
winds HAWA 

HONOLULU 


THE SHERATON-DALLAS [iis 


IN SOUTHLAND CENTER ur Ride 


ANADA 
MONTREAL 
NOW OPEN © the pride of Dallas, the most suites, here’s a new adventure in luxury living. : 
luxurious hotel ever built. From its spectacular Call your nearest Sheraton for reservations. The TORONTO 
lobby with its mosaic murals to the penthouse Diners’ Club card honored for all hotel services. NIAGARA FALLS Ont 
HAMILTON, Ont. 


herat 
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